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The Face Lifting of Mother Earth 


Hidden thousands of feet beneath the earth's 
surface are the thick beds of ancient seas, prime 
source of crude oil. Here and there, gigantic 
buckles and warps have thrust parts of these 
seabeds up through the crust, thu: providing 
clues to eager scientists seare hing for oil-bear 


ing formations 


In this picture, a Sinclair geologist stands be 
fore an outcropping of sedimentary rock that 
once was the bed of a sea, but which has 
been slowly forced to the surface to change the 
face of Mother Earth 


In its hunt for oil, Sinclair has some 11,000,000 
acres under lease in the United States alone 
These acres are methodically worked over by 
crews of geologists, paleontologists and geo- 
physicists. From their findings will come the oil 
fields of tomorrow, the fuel for automobiles 
not yet made, the energy for engines not yet 
designed 


SINCLAIR OIL CORPORATION FIFTH AVENUE + NEW YORK 20, N. Y. 
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U lb op ity 


LONG DISTANCE RATES ARE LOW CALL BY NUMBER. 
IT'S TWICE AS FAST. 


Here are some examples: 
New York to Philadelphia . 50¢ Chicago to Pittsburgh . . $1.15 
; BELL TELEPHONE SYSTEM 
Boston to Detroit . . $1.40 


Cleveland to Indianapolis . 90¢ es 
. $1.10 Washington, D.C., to San Francisco $2.50 | (BE) 


Atlanta to Cincinnati . 
These are the daytime Station-to-Station rates for the first 
three minutes. They do not include the federal excise tax % yi) 




















The “Twe-Ten” Handy man-—one of Chevrolet's four 


beeutiful new Station Wagons with Body by Fisher. 


Never have you seen Station Wagons 


as wonderful as the new Chevrolets! 


You can have your cake and eat it, too—with Chev- 
rolet’s spanking-new line of Station Wagons! For here 
is sophisticated big-city style (and the longest look of 
any Chevrolet) ... plus pack-horse performance and 
astonishing new utility features. Now, both the rear 
seat cushion and the backrest fold flush with the floor 
to give almost 11 inches more cargo space. Curved 
rear quarter windows combine with the deep Sweep- 
Sight Windshield to give visibility unlimited. With this 


two-in-one versatility you get all of Chevrolet's great 


More than a new car maar a 


engineering advances—the 162-h.p. ‘*Turbo-Fire V8” 
or the two new “Blue-Flame”’ 6's, the smoothness of 
Glide-Ride front suspension, the stability of outrigger 
rear springs, Anti-Dive braking control, 12-volt electri- 
cal system and new Synchro-Mesh transmission. Plus 
your choice of extra-cost options such as Powerglide 
automatic transmission or Overdrive, Power Steering, 
Power Brakes—even Air Conditioning (on V8 models). 
See your Chevrolet dealer. . . . Chevrolet Division of 


General Motors, Detroit 2, Michigan. 


new concept of low-cost motoring 


Forbes 





FORBES 


Founded 1917 by B. C. Forbes (1880-1954) 
FEBRUARY 15, 1955 VOL. 75, NO. 4 


BUSINESS 


The Stock Market Investigation 
Airlines 

Phonograph Records 
Transportation Equipment 
Food 

Wall Street 

Banking 

Machinery 

Natural Gas 

Shipping 

Meat Packers 

Airlines 

Autos 

Paper 


FEATURES 


Readers Say 

The Economy 

Fact and Comment Malcolm S. Forbes 
Labor Relations Lawrence Stessin 34 
Research for Business ..Patrick Coyle 
Business Index 


Thoughts 


FINANCIAL 
The Market Outlook 


Investment Pointers 

Joseph D. Goodman 5 
L. O. Hooper 
Heinz H. Biel! 


Sidney B. Lurie 


Market Comment 
Stock Analysis 
The Funds 


Editor & Publisher 
MANAGING EpiTor 
Senior Eprrors 
George Wolf 
Associate Epirors: Raymond J. 
Robert Levy, James Michaels, 
Putnam, Kenneth W. Schwartz 
Financia Eprtors: Heinz H. Biel, Joseph 
D. Goodman, Sidney B. Lurie, Elmer M 
Shankland. 
Lasor Eprror 
RESEARCHERS: 
Wanna 
Meyer. 


Malcolm S. Forbes 
Byron Mack 
Richard A. Phalon, 


Brady 
Robert 


Stessin 
(Sr.), 
Ruth 


Lawrence 
Gertrude Moore 
Hecker, Vivien Leone, 


Ey — 


B. C. Forses & Sons Pusiisuine Co., Inc., 
8 Firrn Ave., New Yor«x 11, N.Y., US.A. 


President Bruce C. Forbes 

Secret Il reasurer G W einer V ice 
Business Manager. RK. / A line 
Advertising and Public Relatu 
tor of Advertising uM 

( Director of Advertising, &. / 
sing Representatives: Kay Murra 

Ewing Hutchison ( 

. Chicago 1, Il Advertis 

West Bethune, Detroit 

Hunter Tewksbury Co., 638% S« an 

. Leos Angeles 5, Calif and 15 Mont 

. San Franciseo 4, Calif. London office 

y Magazine, 87 Regent St., W. 1 


ae 


Sve >x> 


Z7= 


Efficien 





FORBES. Twice monthly. Entered as second-class 
matter, September 7, 1917, at Post Office, New 
York, under Act of March 3, 1879. Copyright 
1955, B. ¢ Forbes & Sons Publishing Co., In 

G. Weiner, Seeretary-Treasurer. One year $ 

Canada $1 additional; Pan America $2 additiona 

foreign $5 additional; single-copy price 

Requests for change of address must be 

four weeks before date of issue 


February 15, 1955 














-——SIDE LINES 


In this issue, Forses has developed 
which we think will be 
of striking importance to our in- 
vestor the 
Ful- 


which 


a story 


readers It 
and intentions of 
bright Senate Committee, 
will look into the activities 
and fluctuations of the stock mar- 
ket. Getting that story was just 
anothe: the reader 
services which Forses attempts to 
perform regularly and reliably. To 
Forses’ editors, it was strictly rou- 
tine 


concerns 
aims the 


soon 


example of 


but it nevertheless smacked of 
stop-the-presses urgency, and we 
thought you might 
like 
it came 

More half 
the this 
issue were already 


to know how 
about 
than 


pages of 


on the press when 
went 
through to Sena- 
tor Fulbright in 
Washington to 


a call 


HEADLINES AND DEADLINES 


thei: 
visit plants and attend press con- 


writers set up interviews, 
researchers 
gather all the background material 
they Pic- 
ture pruned for shots 
which the production editor thinks 
will best illustrate the story; others 
are snapped especially for 
The writing is 
when all the 


been assembled 


ferences, while Forpes 


can get their hands on 


files are 


F orBES 


actual done 


only 
material facts have 


Even then, many 


stories are rewritten from scratch 


because of subsequent news bearing 
to tell the story bette: 
Frequently, at 


on them o1 

succeeding story 
conferences, stor- 
les OT! iginally 
scheduled for 
publication are 


tossed out possi- 


bly because the 
facts do 


rant 


not war- 
the 


magazine As a 


Space in 





him to KG 


with 
his Committee 


persuade 

sit down 
Counsel Robert 
Wallace and Forses to answer the 
kind of Forses’ 
are anxious to know. Immediately, 
Associate Editor Jim Michaels 
hopped a plane for Washington 
Meanwhile in New York, the entire 
magazine FORBES 
researchers began tapping contacts 
About six hours 


back at his 


questions readers 


was remade and 
for background 
late: Michaels 
typewriter, translating his notes and 
the other 
Forses staffers into the story you 
will find on page 17. But before it 
got print, Fores 
checked and rechecked every fact 

The Schedule. The Fulbright 
story is one of those happy 
dents that 
again 


was 


cumulative research of 


into researchers 


incl 


pops up every now and 


to throw our editors’ norm 


ally planned schedule into a cocked 
hat That 


conterences 


schedule involves story 

with Forses’ manag- 
ing editor and his editorial staffers 
Monday, Wednesday 
mornings At 
“noodling 


every 
Friday 


for mal 


and 
these in- 
sessions, story 
ideas are proposed based on news 
that is current, important and sig- 
nificant to readers. Many ideas are 
discarded, some are held for further 
but the 
gestions are assigned as story 
sibilities 


watching, surviving sug- 


pos- 


What follows is a carefully exe- 


cuted combined operation The 





result 


ies written for 


many stor- 


Forses never see the light of print 


er’s ink, but are consigned to re- 


files for 
bac kground 


search reference 


This 


Fores’ 


future 
and material 
process of elimination is 
the natural 
selection and survival of the fittest 

The Survivors. Those that “make 


checked 


reliable 


own version of law of 


the book are prudently 
authoritative 


then 


with and 


source carefully proofread 


to weed out the typographical er 


rol the decimal 


mil plac ed 


Thu the 
FORBES are as 


point 


articles you find in 


timely and accurate 


taffers can humanly make 
them In addition to Forses 
of the Fulbright 
issue, tor ¢ 
thing from a cover 
Air Line a 
bank to a motorists eye 


GM's Motorama 
Occa 


as oul 
story 
this 


every 


investigation 
xarmple, contains 
tory on United 
look at bulging U.S 


View of 


asked 


not make actual 


ionally we 


are why 


Forses stories do 
stock 
believes that that province belongs 
te it vell 


columnist 


recommendation FORBES 
informed 
The 
news pages is 
with background for 
the tacts 


specialized 
purpose of its 
to provide readers 
investment 

which 
they need for making up their own 


about a company 


mind Simply stated, Forses’ edi- 
the 
always with 


torial aim is to chronicle for- 


tunes of a corporation 


the investor squarely in mind 

















No Secret Services!... 


bye THING we ever thought we'd be accused of was 
hiding any Merrill Lynch light under a bushel. 

Recently though, we've been embarrassed by a num- 
ber of customers who seemed surprised to find that we 
not only buy and sell “unlisted” securities, but that our 
facilities are particularly well suited to faster, more effi- 
cient completion of such transactions——and at attractive 
prices! 

Here at Merrill Lynch, an entire division devotes it- 
self to “unlisted” or “off-board™ securities. Its primary 
responsibility, of course, is to find the best market it 
can for any security you may want to buy or sell, But 
it also does a big customer-service job in getting and 
giving out facts and figures about companies whose se- 
curities aren't listed on any exchange. 

Many, of course, are nationally known present no 
problems, Companies like Time, Ine., The Chase Na- 
tional Bank, Weyerhaeuser Timber, and Dun & Brad- 
street are easy to keep track of. 

But there are literally thousands of other small, sec- 
tional, or closely-held corporations whose securities are 
not actively traded... that do offer excellent investment 
opportunities from time to time 

Here, you'll find that our national network of 112 
offices in 106 cities from coast-to-coast can be of special 
help...can always be counted upon for a first hand 
appraisal of almost any company that interests you... 
can usually find an attractive market for any “unlisted” 
security, 

So if you want to buy or sell unlisted securities at the 
best prices available—you might find it profitable to 


check us, first. 


MERRILL LYNCH, PIERCE, FENNER & BEANE 
70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 














NEXT ISSUE: 
Ventures, Lid.’s Ventures. An exclusive story, dug up by Forses reporters for 
the first time, of one of America’s last tycoons—shy, little-known Thayer Lindsley 


and of the amazing Northlands mining empire he controls through Ven- 
tures, Ltd 


Forses, 80 Fifth Avenue, New York 11, N. Y 


=r 


I enclose: ()$5 for 1 year of Fonrses, ()$10 for 3 years 


Name 
Addvess 


City Zone State 
Bingle Cepy, Me 
be oy Canada $1 a year extra, Pan America 42 @ year extra, Foreign 85 








READERS SAY 





Classrooms & Common Shares 


I would like to congratulate you on the 
January 1 issue of Forses and your ex- 
cellent treatment of the various indus- 
tries. I am preserving this issue for use 
in our classes here, where we shall be 
discussing many of these same industries. 

Naruanie. G. Bureicn, 

Professor of Industrial Management, 
The Amos Tuck School of 
Business Administration, 
Dartmouth College, 

Hanover, N. H 


I read with great interest Forses’ Sev- 
enth Annual Report on American Indus- 
try, an issue which I look forward to 
each year, and was particularly interested 
in the comments on the Colorado Fuel 
& Iron Corporation. As is usual with 
your magazine, the report was compre- 
hensive and accurate. May I, however, 
bring to your attention one correction. 
You reported that in December, 1954, 
CF&I paid a dividend of 25 cents per 
common share. This should have read 
35 cents per share 

A. F. Franz, 
President, 
Colorado Fuel & Iron Corp. 


New York, N. Y. 


Forees’ writer is putting in overtime to 
unravel his tangled account.—Ep 


Calculated Omission 


In your January 1 issue you carefully 
analyzed the airlines However, you 
ignored one of the most efficient and 
finest run of them all—Western Air 
Lines. Under Mr. Drinkwater’s fine man- 
agement, the company emerged practi- 
cally from bankruptcy to become a very 
profitable organization. Just recently Mr 
Drinkwater announced the best earn- 
ings in the company’s history, and 1955 
will, in all probability, eclipse the previ- 
ous year’s earnings 

Samuet H. Conen, 
San Francisco, Calif 

Forses' editors also think highly of 
Western Air Lines’ progressive manage- 
ment, regret having had to limit its an- 
nual report to the ten largest U.S. car- 
riers. This, of course, is no reflection on 
many other able airline managements 


Ep 
Does Macy Tell Cimbel? 


In your Jan. 1, 1955 issue, you say: 
“Oliver Corp., conversely, prefers to keep 
all of its affairs in the vault. Its annual 
report tells stockholders no more than 
Macy's tells Gimbels.” While this is an 
eye-catching statement, I think [your 
editor] was so anxious to use a well- 
turned phrase that he failed to check 
the truthfulness of his statement. We 
have been commended a number of 
times upon the completeness of our an- 
nual report, which . . . is succinct enough 
not to overburden the shareholder, in- 
vestment analyst or employee with ma- 


(CONTINUED ON PAGE 64) 
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Union Electric increases 


quarterly dividend 
5 cents a share 





DIVIDEND of 35¢ a share for the first 
A quarter of 1955 has been declared for 
the holders of Union Electric Company 
of Missouri common stock. The dividend 
is payable March 31, 1955, to stockholders 
of record March 4, 1955. 


This is an increase of 5¢ a share and places 
the dividend on Union Electric $10.00 Par 
Value common stock at an annual rate of 
$1.40 a share as compared with $1.20 a 
share paid in 1954. 


The Company’s favorable financial situ- 
ation as a result of the operation of The 
North American Plan of Dissolution and 
satisfactory earnings anticipated in 1955 
justify the increase in the dividend rates. 


Constantly growing, Union Electric now 
serves the power needs of more than 2 
million people ...in their homes, in their 
businesses. 


February 15, 1955 


Last year, system output rose to 7.7 billion 
kilowatt hours, an increase of 325 million 
kilowatt hours over 1953. Gross revenues 
for 1954 totaled $114 million. 


Investment in plant and equipment to 
deliver this service is valued at more than 
$525 million. And we expect to spend $232 
million over the next five years to keep 
pace with the demand for power in the 
growing, productive region served by 
Union Electric. 


UNION ELECTRIC COMPANY OF MISSOURI 


Sebsidiaries: Union Electric Power Company 
Missouri Power & Light Company + Missouri 
Edison Company + Union Colliery Company 
Poplar Ridge Coal Company + St. Louis & 
Belleville Electric Railway Company. 








Your windows 


on the Park 


Pacing the city’s only 


private park, your room or Treasury is offering in- new bonds are holders of the $2.6- 
suite enjoys restful seclusion, vestors a new issue of 40-year, 3% billion of 2%% bonds to be called 





for Government bond in- maturity of the public debt through 
me from Secretary Hum- sale of long-term bonds The only 
ury Department last persons who may subscribe for the 


though you are in the midst j th longest-term securities for payment on March 15, and it is 
of all the glamorous midtown F h yvvernment has marketed part of a three-sided debt conver- 


ear, 3% “Panamas,” put sion program devised by Humphrey 
centers of art, business, the- 


1911 to help pay for the Pan for three issues of securities totaling 


atrical, shopping and social ams in $15-billion due in February and 
life. Ask for Booklet ‘F”’. ' ' issue represents the sec- March. Holders of the 2%s will have 


ond try by the current Administra the option of converting them eithe1 
Charlies W. Schwefel, Owner-Mgr tion to lengthen and pread out” the into 3°,, 30-year notes or into thir- 











Gramercy Park 


Lexington Ave. at 21st St. 
NEW YORK, NW. Y. 


KEY TO THE 
DIRECTION OF 


INTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER 


CONTINUED DECLINE FOR 2 MONTHS OR LONGER 


= 


ete NO SIGNIFICANT CHANGE FROM IMMEDIATELY 
PRECEDING PERIODS 
DIMCNED BY PICKS N VY 


Map shows business in 78 separate areas, each of which is an “economic 
ower plant unit” where conditions depend on the same key factors. The index reflects 

on kilowatts ! business as it was during the last week of January. N.B.—Area indexes 
require a constant movement jor two months to register an tmprovement 


or a decline 


SITE FACTS: 
Write for Free 
Detailed Analysis Percent Gain Over Last Year) (Percent Change From Corresponding 
Months Last Year) 
Pueblo, Col. (2) 20% 


Baltimore, Md 2) Dec Jan. Feb 
Wichit Kans 16 1954 1955 1955 


Colorado Department of Development New England b +5% +9% 


Miami, Fla. (3) 16 4 
Jacksonville, Fla Middle Atlantic® ah +8 
Midwest a” 


Sacramento, Calif 


Wilmington, Del South 
Pittsburgh, Pa ‘ North Central 


Knoxville, Tenn South Central 
Montgomery, Ala : Mountain 
Pacific 
(In parentheses number of succes- NATK INAL 
sive months listed in this column.) INDEX 


PUMA STUIGIE | “With New York City excluded, this area would score —8, +2, +9 and the 


National Index would read 4 3, +8 


Ten Best Cities Zone Indexes 


“Industrial Colerade™ 
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Backstage with 


THE FORWARD LOOK 
already 1955's 


big automobile style news! 


SCREEN STAR WILLIAM LUNDIGAN is host on 
Chrysler Corporation’s full-hour TV shows, “Shower of 
Stars” and “Climax!”—Thursdays on CBS-TV, Come 
with him backstage 


P| 


“THE NEW HORIZON WINDSHIELD of THI 
FORWARD LOOK tl urtest wrap-around windshield 
on the road and it gives you the 
visibility of all! It’s the 
swept back top and bottor 


greatest eye level 


thats fully 


. 


“THE BEST FUN IN SHOW BUSINESS is being with a hit, a show everybody 
likes. Being a part of THE FORWARD LOOK is like that. The long, low lines of the PowerFlite Range 
1955 Chrysler Corporation cars seem to appeal to everybody 
what America’s motorists have been wanting 
just can’t get in other cars at any price!” 


“EVERYBODY'S TALKING, Too, about the 
elector on the instrument panel next 
The cars have just to the ignition key! ck 


it into position—and off you 
in style, performance and features you go with the sm 


automatic transmission THE 
FORWARD LOOK Il of | , 


exciusives 





eed 


2:> 


“JUST LOOK AT THEM! The 1955 Plymouth, Dodge, De Soto, Chrysler and Imperial. See THE FORWARD LOOK at your dealer's now!” 


PLYMOUTH DODGE DE SOTO CHRYSLER IMPERIAL 


CHRYSLER CORPORATION THE FORWARD LOOK 


days, CB4.TV. A PM. 28% 


Copyright 1966. Chrysier Corporation 


See Chrysler Corporation's great ne ; 7 


February 15, 1955 








How would you 
invest *60,000? 


Suppose you've suddenly been 
willed that much money. You 
must invest it immediately and 
equally in three listed common 
stocks, reinvest all dividends, 
and hold the stocks chosen for 
three years. Which would be 
your choices? 


Readers of THE EX- 
CHANGE, official magazine of 
the New York Stock Exchange, 
saw the same question in the 
December issue and nearly 
10,000 of them responded en- 
thusiastically and promptly 
Some of the results are eye 
openers! 

For instance, over 1300 
readers picked the same stock 
as their number-one choice. And 
four other issues each gained 
more than 1000 votes. But the 
full details can be found in the 
February issue of THE EX- 
CHANGE Magazine, 














Name 











Address 

















City 


Enclosed is $1 (check, cash 
your investment booklet 
next 12 issues 


THE EXCHANGE Magazine is 
a pocket-size monthly magazine 
published for new investors and 
experts alike Down-to-earth ar- 
ticles by company presidents, 
famous names, and financial ex- 
perts month after month. Also 
in the February issue, for in- 
stance, you'll find articles such 
as 

What are the 186 outstanding 
dividend-paying common stocks 
listed on the Exchange? The un- 
broken records of these stocks 
range from 100 to 364 calendar 
quarters—a completely new 
study! 

Are stockholders necessary? The 
president of Crown Zellerbach 
Corporation makes some impor- 
tant and reassuring comments 
on this subject 


How important is book value? 
A new study comparing market 
value vs. book value for 1053 
listed common stocks 


To improve your knowledge 
of stocks, send in the coupon 
below with a dollar bill and re- 
ceive the next 12 issues of 
THE EXCHANGE Magazine. 
This magazine is not sold on 
newsstands 


THE EXCHANGE Magazine, Dept. F-1 
11 Wall Street, New York 5, New York 


money order). Send me 
10 BEST”...and also the 
of THE EXCHANGE Magazine 


State 


teen-month notes bearing 15°, in- 
terest. Holders of the balance of the 
maturing debt may turn in their se- 
curities for either thirteen-month 
1%% notes or 242-year notes bearing 
2% interest 

Smooth Sailing. Bond specialists are 
unreservedly predicting smooth sail- 
ing for the new 3% issue. The term 
is 10 years longer than the “Humph- 
rey's 344s,” brought out in May, 1953, 
and at least 17 years longer than the 
terms of the other various 242s now 
outstanding. For that reason, it should 
prove a popular investment for savings 
banks, pension funds and insurance 
companies 

The new issue will undoubtedly 
have its ups and downs, but it basical- 


SECRETARY HUMPHREY: 
smooth sailing predicted 


ly reflects the Administration’s op- 
timism as to the future course of the 
economy. Barring major difficulties, 
the new bond will be spared the fe- 
vered infancy that plagued “Hum- 
phrey’s 3%s," which have fluctuated 
13% points since they were brought 
out in 1953, and the dizzying fall from 
market grace taken by the Treas- 
ury’s war-issued 2%s when the Fed- 
eral Reserve system stopped support- 
ing them at par 

Adequate? Unlike the Administra- 
tion’s first attempt at long-term fi- 
nancing, the Humphrey 30-year 3s, 
which were launched at a time when 
business was heading downwards, this 
new issue is arriving under propitious 
economic circumstances. Perhaps the 
most significant contribution of the 
new 3s is that they will furnish a 
long-term anchor to the security mar- 
ket’s structure of basic yields. They 
will also constitute a substantial for- 
ward step toward establishing a long- 
term market for Government securi- 
ties. The 3%s inadequately served 
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HOOKER enters its 50th year 


with increased sales ...h igher earnings... 


expanded facilities ...new markets 





RESULTS OF OPERATIONS 
for the years ended November 30 
1954 1953 
Net sales of chemical products and 
services : age $44,567,700 $38,693,000 
Plus Other income from interest 
dividends, licenses, et 932,000 773,500 
Equals: Totar Income .... $45,499,700 $39,466,500 
Less Our Costs or Dono Business 


Wages, salaries, payroll costs $11,860,900 § 9,737,200 
Raw materials, power, fuel 
transportation, local and state 


taxes, other costs ...... 21,432,800 389,000 
Depreciation on buildings, 


equipment 3,756,300 022,400 
TOTAL .. is $37,050,000 $ 148,600 

Leaves: Prorit Berore Income Taxes $ 8,449,700 ; 317,900 
Less: Feperat Income Taxes 4,280,000 939,600 
Leaves: Net Prorit , $ 4,169,700 $ 3,378,300 
Less: Casu Divipenps 2,671,800 2,524,300 
Leaves: Retainep ror Use in Business $1,497,900 $ 854,000 


FINANCIAL POSITION—Fiscal Year End 


CurRENT ASSETS $17,611,300 $20,689,100 
Less: Current Liapivities 3,594,700 $3,823,500 
Leaves: WorK1no Capital $14,016,600 $16,865,600 

Current Ratio 4.90 to I 5.41 to | 
Tora, ASSETS .... ‘ $63,491,800 $62,222,700 
Less: Torar Liasinities 23,594,700 23,823,500 
Leaves: Net Wortn .. ; $39,897,100 $38,399,200 
Per Suare Data (based on shares 

outstanding at November 30, 


1954, giving effect to 3 for | 
split in November, 1954) 


Earnings Per Common Share .. ‘ 0.95 
Annual Dividend Rate Per Common Share 0.67 
Book Value Per Common Share .. ‘ 8.00 








ANNUAL Report, including 10-year summary, 
will be sent upon request. Please write to the 


Secretary, Hooker Electrochemical Company, 32 


Forty seventh Street, Niagara Falls, New York 





Net sales for 1954 total $44,567,700, 
highest in the company’s history——up 


15% from 1953 


Net income before lederal taxes also 
rose 15% to $8,449,700. Net after 


taxes was $4,169,700, up 23° 


( 


Earnings per common share, after pre- 
ferred dividends, were $1.20 on 2,961,- 
768 shares (stock was split three for 
one on November 16, 1954). In 1953 
they equalled $2.87 on 977,754 shares 

1954 equivalent would be $3.64 per 


share. 


Facilities were expanded further. The 
new Montague, Mich., plant began 
operations in March; Tacoma ex- 
panded its ammonia capacity; new 
central research laboratories opened at 
Niagara Falls in June; other produc- 


tion facilities were increased 


New markets were opened. Products 
made from Hetron resins are now of- 
fered in commercial quantities by fab- 
ricators; ‘Tacoma started barge ship- 
ments of caustic soda and chlorine to 


Alaska’s first large pulp mill 





1905—Half a Century of Chemicals 


CHEMICALS From the Salt of the Earth—1955 
HOOKER ELECTROCHEMICAL COMPANY 


NIAGARA FALLS * TACOMA * MONTAGUE, MICH. * NEW YORK + CHICAGO + LOS ANGELES 


February 15, 1955 








4 


ADVERTISEMENT 








2 ee ee ee ee 


. 
Si fark (ax fant ev) ar) (OX TON 1 (Ni fant 


PRENTICE-HALL, Inc., Dept. m-+-255 
Englewood Ci 


Plecse send me a free Examinetion Copy of THE SALESMAN’'S 
COMPLETE 
remit $4.95 plus postage, 


oi on ey 


Special FREE-EXAMINATION Certificate 


for Readers of Forbes Magazine 
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IDEAS HANDBOOK. Within 10 days, | will either 


or return the book and owe nothing. 
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& Mail This Certificate for a FREE TRIAL Copy of 


The Salesman’s 
Complete Ideas Handbook 


Increase Your Earnings by Using the 
1,000 GREATEST SALES IDEAS Ever Developed! 


Suppose you could call together 1,000 of the best salesmen in this country 
pose that each of them gave you his best selling idea 
handling objections, 


presentations, 


and sup- 
for locating prospects, making 


closing sales. What would these 1,000 ideas be 


worth to you? What would even ONE idea be worth? 


Chances are the ideas would be worth many thousands of dollars to you 
the time to collect them. Well, the job has been done for you 
known sales consultant and author, has 


IF you had 
Emille Raux, nationally 
sales ideas ever devised, 


gathered the 1,000 best 


and placed them between the covers of what we consider the greatest selling book 


ever published 
What's more, 


HANDBOOK 
Remember 

theorizing 

that have worked in hundreds of s 
WHEN to say it and WH 


What Users Say: 


J. W. Pierce, Consolidated 
Baesiness Systems, Inc., 
York, New York, save 
one of the ideas I used 
for this book several 
over'" 


Harrison. B. Terter, Super- 

le € rnegie Course, 

as, says: “This 

‘must’ for every 

salesman. I predict it will 

soon be recognized as the 

saleeman'’s Bible. You can 

open it to any page and find 

an idea that will help you 
make mere eales. 


A. it, Rosenthal. The Heever 
Ce, Fert W » Texas, sare: 
This Sook 7 me with ex- 
amples and experiences of 
successful selling techniques 
I can heartily recommend it 
to every salesman and saics 
executive interested in in- 
creasing jis sales.’ 


Joe Nadier, 


times 


‘Bineweaser a 
‘oe. Ine. mond, *. 
says: “There is no limit to 
what « real, creative saires- 
man can do-—no limit to his 
sales or earnings. If you 

the desire to become « 

more forceful, more success- 
ful salesman study this 
book!" 


salesman “who isn't a ute 
enough today will find the 
95 invested in this book is 
© best investment he ever 
made.” 


7 
iitiam ¥. We peneme, pe. 
ei resinto 
= » N. ¥.. saver “A 
sure-fire money-maker 6 
ly source of saies ideas 
4 will work for you!” 


THE SALESMAN'’S COMPLETE 
it won't cost you &@ penny to see these 
for the next 10 days! Just Ol) in and mail your certificate 


these are practical, 
no inspirational mumbo-jJumbo 


IDEAS HANDBOOK 


actually use them in your sales calls 
above for a FPREE-TRIAL copy of the 


deas 


workable IDEAS —not 
Instead, you'll 
cific selling situations 


sermons or dissertations 
get tested techniques 
You'll see WHAT to say 


You'll find no 
actual methods 


WHAT to do 


to do it 


HERE'S JUST A SMALL SAMPLE OF THE 
1,000 MONEY-MAKING IDEAS IN THE BOOK 
22 techniques for y handling price objections 
bh 8 more and telling less 
83 power words that persuade buyers to buy 
56 ways to show customers hidden values that make sales 
t 8s have against salesmen and how 











technique increased sales 25% for 
@ —t — he 
How a veteran salesman ee his t 
gets the te setih “ 
113 ideas for holding t i 
31 do's and don'ts i man net presentations 
35 ideas for putting your story across 
5 simple techniques for developing ad Y 
67 tips on how to increase your work output without in- 
creasing your work 
33 ways to avoid “talking yourself out of the sale” 
25 ideas for or Getting « on the buyer's “blind side” —overcoming 
his instinctive “NO” to everythin 
How to make thet prospect think of quality instead of price 
How one big-time salesman guarantees himself a constant 
store of enthusiasm 
43 plans for outsmarting competition 
73 ideas for turning objections into sales 
12 tested techniques for staging a better presentation 
These are simply « few of the 1,000 sharp-edged tools that 
will i rease the sales and commissions of any salesman 
ie ath them out. Por the SBALESMAN’S COMPLETE 
BOOK contains shrewd guidance of a lifetime 
7 ee Ses ‘“apavanee more than most salesmen could possibly 
ow about, And each idea is as practical and down-to-earth 


iar bill each idea is potentially worth HUNDREDS 
Jars in your pocket 


TRY THESE IDEAS AT OUR EXPENSE 


If you'll fill in and mall the certificate above, we'll send you 
of THE SALESMAN'’S COMPLETE IDEAS HANDBOOK 
* PREE EXAMINATION. Use the ideas in your 
take notes if you wish. If the book hasn't 
for itself a domen times over in the short space of 10 ion 
But u 
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sop and 








a repeat sales 


daisi 





return it without any cost or obligation whatsoever 
you decide that ze" can't do without this gold mine of ideas. 
= + = only $4.95 plus postage 


eusranteed opportunity 


= oe It costs you 
nothing (os tes use these 1,000 ideas, y 


#0 mall your cer- 
punsewen.senan, Inc., Dept. M-F-255 
Englewood Cliffs, New Jersey 
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the purpose because of the relatively 
small supply—about $1.6-billion 

Towards Deflation. Treasury offi- 
cials say that the new bonds will have 
a relatively “neutral effect” on the 
overall economy. They agree, how- 
ever, that this new long-term issue 
will provide a “slight offset” (i.e., 
depressant effect) to the construction 
boom and the (until recently) rapidly 
rising stock market. The Treasury 
believes that the issue “fits in very 
well” with the Federal Reserve 
Board's boost of stock margin require- 
ments to 60% early in January. 
Long-term bonds such as the new 3s 
generally have a deflationary effect 
if the interest rate is correspondingly 
high—because they tend to divert the 
flow of money from home mortgages, 
corporate securities, state bonds and 
other long-term investments. 

How High Is Up? The Administra- 
tion, however, is not alone in its in- 
high finance. Late this 
Senate Banking Commit- 
tee, under Chairman Fulbright (D., 
Ark.), plans a momentous task: a 
microscopic examination of every de- 
tail of the stock market's operations 
and its impact on the nation’s 
omy. “We not trying to 
any wrongdoing,” Fulbright 
But he does want to find out 
ther there is any 


terest in 
month, the 


econ- 
are prove 
says 
“whe- 
cause for concern” 
in present high market prices or in 
the 16-month rise that produced them. 
Some of the questions to be answered: 
whether present Government regula- 
tion of stock exchanges is adequate; 
if a continued rise in the market 
would endanger the economy; wheth- 
er there are any significant similari- 
ties between the present market and 
that of 1928-29 
Steel Forecast. Meanwhile the na- 
economy continued to perk 
According to Benjamin F. 
Fairless, chairman of U.S. Steel, the 
steel industry was operating at 83% 
capacity, his company at 80° In 
1954, the industry produced steel at 
71% of capacity, U.S. Steel at 73.2% 
Fairless cited the increase in 
mobile production as the most im- 
portant single factor in the pickup, 
although he noted that demand for 
construction, oil country goods and 
appliance manufacture is holding up 
well and that the container business 
is good. “If the railroads were buy- 
ing in normal proportions,” he said, 
“we would have really excellent steel 
business at the moment g 
As for the future, Fairless forecast 
that the present rate of production 
“will certainly carry through for the 
first six months.” Last year, the steel 
industry produced 88 million tons of 
| ingots and estimates for 1955 have 
| run from 90 million to as high as 112 
(CONTINUED ON PAGE 62) 


tion's 
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Milk Tastes Better wien served this 


modern, convenient wa Many restau 
rant ind school cafeteria use these 
stainles tee! milk dispensers. Stainless 
won't rust. It anitar ind easy to 








clean And s hard enough to resiat 
dents and wear 


oe «4, i Frozen Steel. Ordin«s teel becomes 

~ oy a e brittle at low temperature But I Ss 

Steel recent! introduced a completely 

Steel Takes to the Air. In Arizona, os! ~ “As 4 { A. bd A. 

there’s a sandy river bed where flash at high a w tempeatures: but even 

floods frequently occur. A gas pipe line more } ortant. it can he welded with 

had to cross the river bed. So, to avoid out need for it treatment. The picture 

the flash flood danger, the 30-inch shows a ’ elded pressure vessel 

welded pipe line took to the air for 1020 that survived a blow from a 13-ton ingot 

feet. Pipe and supporting structure were . dropped 73 feet. The tank was chilled 
fabricated and erected by U. S. Steel to ) 
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1200 Feet a Minute! That's how fast this magazine printing press gobbles up paper. At the de 
livery end, a sharp steel knife snaps in and out 640 times a minute to cut the paper. American 


This trade-mark is your guide te quality steel. Quality Springs are used to cushion the shock. They perform so well that the customer has been 
using them in these presses for 20 years 


SEE THE UNITED STATES STEEL HOUR. It's a 
full-hour TY program presented every other 
week by United States Steel. Consult your local 
newspaper for time and station. 


For further information on any product mentioned in this advertisement, write United States Steel, 625 William Penn Place, Pittaburgh, Pa 
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No more cold war! 


‘THE SAME SUN that lucky vacationers soak up in the South 
is “good medicine” for Southern industries, too! Thanks to the 
year-round moderate climate of the mild and sunny Southland, 
building construction in most cases can be lighter and therefore 
less expensive. The problem of freezing is minimized. Heating 
costs are down. 


The men and women who work and live in this nature-favored 
land are happier, more contented, too — with more to do in the 
healthy outdoors and more time and opportunity to do it. 

Take advantage of an ideal climate for industry—and countless 
other benefits as well in manufacturing, distribution and 
marketing. Give your plant a “place in the sun.” 


{O5p 2 eo “Look Ahead —Look South!” 
ae> f 
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SOUTHERN RAILWAY SYSTEM 
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“With all thy getting, get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


AUTO STRIKE UNLIKELY? 

As the expiration date of the CIO Auto Workers’ 
contract with General Motors and Ford nears, specula- 
tion steadily increases about the impact a strike in this 
basic industry would have on the economic outlook 
Walter Reuther, head of the Auto Workers Union and 
president of the CIO, has steadily declaimed that they 

will settle for nothing less than the 
Guaranteed Annual Wage, and few 
question that even these successful 
giants could 
guarantee 


possibly grant any 


affecting a substantial 
number of their workers along the 
lines indicated by Reuther. Does 
this mean an extended strike is in- 
a evitable? 
waner Beater I think even a token strike is 
growing daily less likely. A few 
days ago, this writer and Elliott V. 
Bell, editor and publisher of Busi- 
ness Week, addressed a dinner meet- 
ing of the New York Society of Se- 
curity Analysts and in the course of 
his remarks Mr. Bell made this 
trenchant observation: “Many have 
been speculating about how harm- 
ful a strike could be to the automo- amet V. Ben 
tive companies but some of us are beginning to wonder 
what is going to happen if they don’t have a strike!” He 
went on to point out that the present production rate has 
many dealers “bow-legged trying to carry their stocks 
of new cars” and new car sales at a discount are far 
wider than acknowledged 
In short, the automobile industry is going to be amply 
stockpiled should there be a strike, and if there is no 
strike to bring about an interruption of production, the 
industry itself obviously will, toward the end of the year, 
have to cut back substantially the present rate of produc- 
tion. Reuther is not unaware of this situation. Said his 
administrative assistant, pointing out that heavy unem- 
ployment in the auto industry later this year would be 
inevitable: “If present production is maintained, by the 
end of June the number of cars produced will total 72 
per cent of the most optimistic figure estimated by any 
industry spokesman as the goal for the entire year. Cur- 
rent production represents an annual rate of 8,500,000 
cars per year, against projection of not more than 5,800,- 
000 sales.” 
Reuther has been called many things but he has not 
been called dumb. Is he likely to call a death-struggle 
strike, seeking an extensive Guaranteed Annual Wage 
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that can’t possibly be granted, a strike at a time when the 
industry has built up sizable inventories? No. If, as is 
probable, either Ford or General Motors, or both, put 
forward a “token’’ Guaranteed Annual Wage pertaining 
to a small percentage of their total employment force, 
this solution will probably be accepted with no strike 
Reuther could then face-savingly claim success and a 
“start in the right direction,” holding forth the promise 
of each year having the Guarantee extended to larger 
and larger numbers. Chrysler will doubtless accept the 
sare solution when their contract expires three months 
later. With the strike situation out of the way by spring 
the industry can then tackle the problem of cutting back 


from their present dazzling output total 


as 
Pa 
WARD OFF WOLFSON? 


The headline-making fight for corporate control this 
year will be entrepeneur Louis Wolfson’s attempt to 
wrest Montgomery Ward from the steel grip of Sewell 
Avery. It took the President of the United States and 
the Army of the United States to move Sewell Avery 
from his office the only time previously that he ever left 
it on an other than voluntary basis 
Mr. Wolfson’s status and resources 
are somewhat less than the late 
President Roosevelt's 

Many Montgomery Ward share- 
holders and other interested in 
vestors have asked Fores on which 
side the best interests of the stock- 
holders lay. In the great battle of 
the Young forces for the New York Leuls Wolfson 
Central Forses virtually alone in the publishing field 
vigorously supported Mr. Young. As we explained then, 
despite William White's railroading ability, the railroad 
industry and the New York Central needed more than 
just railroading know-how. So far shareholders have 
not had cause to regret the outcome of that battle 

Is Wolfson’s battle analogous? We have been very 
critical of Mr. Avery, but that does not necessarily mean 
his present challenger should be supported. Right now 
some of Forses’ ablest editors are at work preparing a 
thorough analysis of Mr. Wolfson’s aims; his previous 
operations; the status of Montgomery Ward; the evalua- 
tion which knowledgeable Wall Streeters put on the 
probable outcome and, along with this full quota of in- 
formation, Forses will have some firm recommendations 
for what we think would be the best interests of the 
shareholders. 





DOUBLE THE CUSTOMS EXEMPTION 


Again President Eisenhower has urged Congress to 
double the exemption allowed Americans returning from 
abroad, so as to bring in $1,000 worth of goods duty-free 
instead of the present $500. Able New Jersey Congress- 
man Peter Frelinghuysen has introduced the necessary 
legislation. However, this proposal, included in the 
Administration’s foreign trade pro- 
gram, is receiving little attention 
next to the great battle over the 
tariff reduction proposals. But it is 
not a minor matter 4 

Actually, expenditures of Ameri- 
cans abroad constitute an impor- 
tant “dollar-earner” in many foreign 
countries and, according to customs 
Veter Frelinghuysen 


officials, returning travelers rarely 


exceed the customs-free quota—a psychological stopping- 
point apparently. There seems little doubt that if the 
quota were doubled, so would tourist expenditures. While 
no exact 913,437 
visited other lands last year, and if they could, duty-free, 
spend $1,000 each, the resulting near-billion dollars would 
aid effectively in closing the dollar gap. Many countries 


could thereby substantially increase their « 


tatisties are available, over people 


xpenditures 
here, a goal desired by most of them and of great benefit 
to our own industries 

It is to be hoped that the Congress move 


implement at least this part of the President 


rapidly to 
proposed 
foreign policy, so that its effect on trade and the expendi- 


tures of other countries here can be felt this summer 


a 
Pa 


THE IMPORTANCE OF MANAGEMENT BRAINS 


My father often remarked that his own purchase of 


stocks was almost entirely determined by his evaluation 


of a company’s brain power. If he was impressed with 


the capability of a new corporate president it far out- 


weighed in his mind the importance of assorted statistics 


Time and again his decisions, marketwise, were vindi- 
cated. This came to mind in connection with a letter 


from a subscriber 


“Three-fourths of Fonses’ articles these days, I think, 
are a waste. For example, those which carry a full page 
about the president of a corporation, telling where he was 
born and how he worked his way up. The reader is not 
What he 
know is how does this company compare with other 
companies in the same field—a full set of comparative 
figures, ratios, etc.” 


interested in a company president wants to 


Such figures, such comparisons, are tremendously im- 
portant in evaluating a company but the figures in the 
annual report and those that go into making up per- 
formance charts are obviously largely the result of man- 
agement brains. Forees digs into facts about a corpora- 
tion president on four grounds: 1. 
the helm; 2. If his company is showing dynamic growth 
vis-a-vis their competitors; 3. 


If he has newly taken 


If a company has “taken 
off” in new directions; 4. If a company is seeking to sell 
more stock, It is our belief that business men and in- 
vestors can best determine a company’s future under 
any of those circumstances if they have a basis for evalu- 
ating the man who will be in charge. 


Figures are very largely the measurement of people 


and current corporate brain power; the first yardstick in 
attempting to evaluate future prospects is an attempt to 
size up the brains in charge 


a 
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GIVING STOCK TO CHILDREN 


You and I can open a savings account for our children; 
make deposits and withdrawals for them while they are 
minors without any trouble Or, we can give them 
Government bonds. Yet, under today’s laws, it’s almost 
impossible for parents to give a child a few shares of 
stock. This situation has long needed remedying. 

With four young sons I have often 
thought how much I would like on 
Christmas and birthdays to give a 
share or two of stock to each. In 
explaining to each of the boys what 
the certificates meant, they would 
begin to have a basic, vital under- 
standing of our free enterprise sys- 
tem. With their first dividend would 
come an explanation of how it had G. Keith Funstes 
been earned, and in deciding whether to spend that 
dividend or to reinvest it, they would learn more. Liter- 
ally, hundreds of thousands of children today would be 
shareholders if the states’ laws did not make it so im- 
possibly difficult 

If you were to buy a share of stock, and have it regis- 
tered in your child’s name, you could not sell it again 
until the child was of legal age, unless you went to court 
and were appointed legal guardian! Otherwise, you 
would have to create a trust at high cost and great red 
tape—hardly worthwhile for the smal) sums that would 
initially be involved. It has been apparent for many 
years that this situation should be corrected, so that 
children can save through stock ownership as well as 
through savings accounts and the purchase of United 
States Savings Bonds. If parents can legally handle the 
latter two in the interest of their children, they surely 
are qualified to do the same in terms of gift stocks too. 

The New York Stock Exchange, under President G. 


Keith Funston, has launched a sense-making campaign 


to have the laws of the various states corrected. The 
necessary enabling legislation is being introduced in New 
Jersey, for instance, within the next three weeks 

Is there a widespread desire on the part of parents to 
be able to buy stocks for their children? According to 
a New York Stock Exchange survey just completed, close 
to forty per cent of the shareowning parents (in a survey 
of families with incomes averaging $75,000) had con- 
sidered buying stock for their children 

Says NYSE President G. Keith Funston: “About a 
third of these parents said that their children were a 
little young, but that they planned to buy stock for them 
in the future. Among the other parents in this group the 
predominant reason given for not having carried out their 
intention to buy stock for their children was that a gift 
of stock to a child was just too complicated legally. 

“I think these figures are pretty convincing. They in- 
dicate to me that there is a real desire among parents to 
give stock to their children, but that this desire will not 
be converted into action until a simple way to carry out 
their wish is provided.” 

With some intelligent effort, a sensible forward step 
can result if the several states will act along these lines. 


Forbes 





ARNON 01 NEA A AA ANN 8 8A THE INVESTIGATORS AWOROMRSPA Ab dd 44,0 SOL 


For the second time in a generation, Wall Street has been 
called upon to explain its ‘‘mysteries”’ to a Senate Committee 
Despite an amicable relationship between investigator and 
investigated, there is little doubt about it: the Senate's stock 


market study promises to raise plenty of dust. 


all mean to investors? 


One day late this month, G. (for George) Keith Funston 
44, one-time college president and now president of the 
New York Stock Exchange, will lower himself into a 
lonely armchair in a packed room and face the 15-man 
Banking and Currency Committee of the U.S. Senate 
Though not himself under investigation, Keith Funston 
will bear a heavy responsibility: the defense of the New 
York Stock Exchange, that vital market place of the free 
enterprise system 


For the second time* in this generation, the Senate had 
decided to examine the convolutions of the money mar- 
kets and to judge whether they were working in the best 
interests of the nation 

This motive, however, may well turn out to be the only 
point of resemblance between the two investigations. For 
J. (for James) William Fulbright, junior Democratic 
Senator from Arkansas, has worked overtime to reassure 
those who have lately 
come to think of congres- 
sional probes only as “spy” 
hunts and “cops and rob- 
bers” crime exposés 

Senator Fulbright is not 
accusing Wall Street of 
any skulduggery. At least 
in this respect the Wall 
Streeters of ‘55 will have 
an easier time than those 
of '33 who had to explain 
their roles in the U.S.’ 
most disastrous economic 
panic to a restive and 
seething public 

By contrast, Keith Fun- 
ston and his fellow Street- 
ers will troop to a friendly 
Washington. With the Ad- 
ministration solicitous of 
truly free enterprise, fac- 
tories hummed at a near- 
record rate and living standards were at a peak. And 
equally important 
happy 

Was it then merely partisan politics that influenced 
Bill Fulbright to launch his market investigation a short 


” 


the investing public was extremely 


time after his party had won control of the Congress 
To this charge, the Senator has a ready, if somewhat 
it will not be, says he, an investigation 
More specifically, the 
Senator is seeking a reply to a familiar question: were 
the oft-mentioned parallels between the 1954 bull market 
and its 1929 predecessor real—or merely illusory? 


equivocal, reply 
so much as a “friendly” study 


*In 1933 the Senate selected Ferdinand Pecora to conduct 
a post-mortem into the 1929 stock market collapse. Pecora’s 
relentless questioning in that hour of disillusion did much to 
confirm public suspicion that Wall Street was indeed a den of 
wolves. And the '33 probe itself was a lineal descendant of 
the famed “money trust” investigation of 1912, where J. P 
Morgan the Elder proved an extremely formidable witness to 
committee counsel Samuel Untermeyer 
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SENATOR FULBRIGHT eg arena 


What will it 


Jolt. Fulbright denies the id Dé yf any 
stratagem. In fact, he says |} 


political 
tumbled into 
his decision to hold the stud t began with a news 
mans question shortly before Ful gh wok over chair 
manship of the Senate's Banking an ‘urrency Com 
mittee from his Republican prede: reaking as it 
did just after the Federal Res« 


mum down payment on stock ie news of Fulbright’ 


boosted the mini 
decision hit the front pages and helped to weaken 
an already sliding market, in tl ypinion of some pundits 
This decline, read in the contex f Fulbright’s probe 
left many an investor wonderi: vhether the new Demo 
cratic Congress might not be pu I the economic pen 
dulum back to the anti-busine extremes of the New and 
Fair Deals. Still others, like the American Stock Ex 
change's President Edward T. McCormack, felt that the 
level of the bull market was being misinterpreted because 
ratuitous comparisons 
1929. Said MeCor 
The fact that a 
ford once sold for $500 is 
of no relevance in a prope! 
appraisal of the alue of 
today Ford 
Reassurance And Bill 
Fulbright himself, a nota 
bly cool and non-dema 
qui Ik 
sure Wall 
Street that he was not set 


vow politi al ty pe 


ly moved to rea 


ting off on a witch hunt 
Headlined the New York 
Tim The Man Who 
Will Study (Not Investi 
gate) Wall Street 
A relieved gasp re 
qa through the can 
1 Street and 
Funston had 
re would 
welcome the opportunit » COO] And now other 
segments of the financial cor vegan to fall into 
line 


Was the much-adverti | nve mn thinning out 


Certainly Wall 


into a dust-dry seminal 


Street had stopped worryin out a kleig-lighted, Me 
Carthy-style 


lynching bee Bu those who knew sill 
Fulbright well were not at al! 1 that he would settle 
ipliment with Wall 


Irankly 


down to a polite exchang 
Street For one thing, Fulb 


Keptical 
about the nearly perpendicula st-electior 


e of tne 
Dow-Jones averages. “Certainly he told Forses some 
of these things are at least high reminiscent of 1929 
Nor is the Senator reassured by the fact that 
night Walter Winchell comment recently touched off a 
300,000-share turnover in a little-known stock 
Fulbright likes to tell reporters that he 
about the market. It is true that his own 
experience has been limited to an occasional trade in 


the blue chips and family businesses But Washingto- 


a Sunday 


! naive’ 


investing 


Wott! A A400 HAL gb 1 
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nians do not take too seriously this modest pose by the 
one-time Rhodes scholar and university president. He is 
well aware, for example, that it is primarily a matter of 
psychology whether investors are willing to pay 10, 20 or 
30 times earnings for a particular stock. “What we want 
to know,” said one of his aides, “is whether this current 
stock market represents sound psychology or Walter 
Winchell psychology.” 
Down on the Farm. Whether sound psychology or tip- 
ster-inspired, however, there is another aspect of the big 
bull market that disturbs Fulbright He 
predominately farming state, and says he 


represents a 

we have con- 

ditions in agriculture which are extremely depressed.” 

The Senator does not think it sets very well with his 

rural constituents to see a booming stock market when 

their own income is down sharply from its postwar peaks 
Then, too, though no doctrinaire, Fulbright is a “lib- 

eral” Democrat.* He leans toward the view that the 

market plays a somewhat role in our economy 

Says he: “I would like to know some- 

thing more about the market's role in 

our economy and how well it is play- 

ing that role.” 


“esoteric” 


Whatever that role may be, the 
older men of Wall Street have not 
forgotten how low they stood, both in 
prestige and pocketbook, two decades 
ago. This low point was perhaps best 
symbolized by the opportunism of the 
circus agent who planted a midget in 
J. P. Morgan's lap when the doughty 
old banker made his command per- 
formance before the Pecora Commit- 
tee. Bill Fulbright’s intimates expect 
no such shenanigans this time. Few 
people, however, are as conscious of 
the diflerence between 1933 and 1955 
as Robert Ash Wallace, 33, a former 
political science (Illinois 
Tech) whom Fulbright has picked as 
staff director to conduct the hearings 
“The fact,” Wallace told Forses, “that 
I am a political scientist, rather than a 
lawyer like Pecora, is more proof that 


teacher 


vestigation In 1933, they attempt- 
ed to find a cure; this study is more an attempt at pre- 
vention.” 

Wallace, currently shuttling between the Senate Office 
Building and the grey masonry of lower Manhattan, is 
extremely impressed with the full cooperation he has re- 
ceived from the financial community 

He has already mailed a questionnaire to more than 
5,000 stock market “experts.’ 
of the top-notch brokers 


“Are there it inquires 
analysts, economists any 
dangers to the economy inherent in the (a) present mar 
ket levels, (b) present market activity” Put another 
way, he is asking whether “the market is too high.” This 
is the same question that thousands of investors, anxiously 
reading between the lines of the market's activity, ask 


themselves every day. Now, before a public investigating 


*Fulbright is an out-and-out internationalist and one of the 
bitterest enemies Senator Joseph McCarthy has in the upper 
house. On occasion, however, Fulbright has not hesitated 
to oppose his own party. Examples: his role in airing the 
Truman Administration's “mink coat” scandals; and his support 
of the Dixon-Yates contract 


BANKER MORGAN & MIDGET: 
this is going to be a study, not an in- this time, 
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committee, the top men of finance and government will 
be asked the same question, and Fulbright is planning on 
an all-star cast as prospective witnesses: Secretary of 
the Treasury George M. Humphrey; Federal Reserve 
Chairman William McC. Martin; SEC Chairman Ralph 
H. Demmler; American Stock Exchange's McCormack 
and partners and analysts of Wall Street firms 

Said one economist who believes the hearings may well 
prove an important market influence: “Not that I ex- 
pect anything to be said that would ‘break’ the market. 
Far from it. But since the whole aim is to help guard 
against a runaway boom, it might well put a damper on 
some near-term bullishness.” 

Some observers, however, were not certain the out- 
come would be so cut-and-dried. The seven Republi- 
cans and eight Democrats of the Banking and Currency 
Committee represent almost the entire political spectrum, 
from Oregon's non-conforming Wayne Morse to Ohio's 
conservative John Bricker Whatever their political 

views, the Senators will have to sum- 

mon all their economic knowledge to 

deal with some of the problems to be 

considered. A few of the brain-twist- 

ers: the capital gains tax “lock-in”; 

the hypothetical danger of mutual 
billion-dollar 
holdings in a declining market; the 
highly technical functions of floor 
brokers and specialists 

Trauma or Road Mark? As the hear- 
ings date many Wall 
Streeters were asking themselves a 
searching question: had they anything 
to fear from the investigation? One 
substantial body of opinion thought 
the probe was an almost meaningless 
reflex to the Dow-Jones Industrials 
crossing the mystical levels of 1929 
Still others saw in the wide public 
interest generated by the study a pos- 
sible sign that the Government may 
henceforth be forced to keep a tighter 
rein on the market 

Meanwhile Big Board officials 
showed that they were capable of 
some self-regulation on their own 
The occasion: a boiling up of trading activity in Fairchild 
Engine & Airplane and several other aircraft issues. On 
February 2, Fairchild spurted 1% to close at 184 on 
sales of 109,900 shares—a full month's turnover a year 
ago. The 


funds unloading thei: 


approached, 


no shenanigans 


Exchange’s Board of Governors suspected 
churning” by some of the 60 floor traders, the men who 
buy and sell for their own account. That afternoon when 
the tickers were still, a member of the board summoned 
the traders 


stocks.’ 


warned them: “Take it easy on aircraft 
Fairchild, however, continued its merry way 
Less than a week later it hit 2154, again a market leader 


on volume of 73,100 shares 


Whether stimulated by “war scares” or by speculative 
prodding, such abnormal activity caused considerable 
brow-furrowing among the responsible majority in The 
Street. For the Wall Street of 1955 was more conscious 


than ever before of the importance of good public 
relations 

The situation was epitomized by a member of the Ful- 
bright staff. “After all,” said he, “the average American 
guy, even if he doesn't own any stock, has a darned big 
stake in the stock market these days.” 
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AIRLINES 


UNROMANTIC ARGONAUT 


Through thirty years of flying, United Air Lines’ Pat- 
terson has negotiated against no-flaps-down competi- 
tion and the continual threat of obsolescence. Now 
he hopes to get the lead from competitors with jets. 


(See Cover). 

Nor so years ago, 
crowds gathered like devoted pilgrims 
whenever a flimsy, fabric-covered bi- 
plane sputtered down onto a bumpy 
pasture Such sights were once rare 
seemed something of a miracle 
what 


many excited 


and 
But 


now 


was once miraculous has 
become routine. Air transporta- 
long since become big business, 
adheres to the 


“revenues and 


tion, 
now 
that 
together.” 

So much so, in fact, that the almost 
constant roar of modern airliners 
swarming aloft from Chicago's big 
Midway Airport rarely disrupts the 
efficient, systematized calm in United 
Air Lines’ executive offices directly 
across the street. 

This systematized calm has helped 
United triple its revenues since 1946, 
when they stood at $65-million, to an 
estimated (but unannounced) $200- 
million last year. Yet one brisk Mon- 
day morning last month, the atmos- 
phere of quiet routine in United's 
headquarters was ruffled. Its offices 
fairly hummed with a rumor that 
United, the U.S.’s second biggest do- 
mestic airline* was on the threshold of 
a stunning aviation “first”: introduc- 
tion of a fleet of jet transports into 


business dictum 
romance go ill 


* In 1954 American Airlines held a slim 
lead, logged 3,448,249,000 revenue passen- 
ger miles to United's 3,328,°09,000 
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commercial competition. The versions 
of the 
But one account, published in a na- 
tional had it that United 
would soon plunk down $50-million 
for a dozen or so Douglas DC-8s, to 
be delivered in 1960 or perhaps a yea 
earlier 


story were many and varied 


magazine, 


Redaction, Little Revelation. Later 
that same morning, United's President 


William A. (‘Pat’) 


Patterson, 55, 


PRESIDENT PATTERSON: 
despite bumps, big revenues 
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UNITED DC.7 MAINLINER 


hustled into hi 


fice to | ue a 


floor ot 
Statement 


plush second 

which 
United, 
Douglas 


any 


press 
he hoped would clear the ai: 
said he, had no deal 
It would, in fact, conside 
able jet aircraft av 


J 


with 
suit 
ailable when it 


was ready to place its order. “Assum 


ing no mat ial current 
added, “it is 
this 


some time 


change in 
and figures he 


that a 


lacts 
decision on 


probable 


equipment will be required 


during the next twelve months.” 
Meticulously 
Chicago new 
dustry 
Patterson 
competition with 


and TWA for ove 


simply 


obscure grumbled 
But most in 
seemed satisfied that 


who has been engaged in 


one man 


ob ervel 
American Airlines 
two decades, was 
future 
Others 


only 


creening his strategy 
from his rival: 
that there 


ers—Douglas 


pointed out 


were two planemak 
Boeing 

campaigning for the 
Douglas still 
ype of its 
that 


and now seri 


ou ly airlines 


jet-age dollar has not 
built a 
Thus they 


was either 


protot transport 


concluded Patterson 
igning up with Boeing, o1 
merely promoting some attractive 
farsighted publicity 

Still later in the morning, Patterson 
behind his desk, explained 
his position more clearly to a 
We're definitely 
But 


have a plane that has been conceived 


relaxed 
Forses 
reporter 


joing into 


jets,” he said first we've got to 
with a commercial objective in mind 
have all 


in it 


a plane that will the neces 


sary economics all the conside! 


ation for the comfort of passengers 


Boeing's 707, he noted, had been de 
signed primarily as a military tanker 
It did not, he 
Wall Streeters guessed that 


United having 


said, fit United's speci- 


fications 
bought most of its 
piston-engine airliners from Douglas 
for some 18 year 


past, would prob- 


ably continue the 


the jet age a 


relation ship into 


well 





FIRST HOSTESSES (1930): 
also wing de-icers, full-feathering propelle 


Leapfrogging. The excitement gen- 
erated by Patterson's necessarily ob- 
scure plans is quite understandable 
Aviation experts have long been 
waiting for a domestic airline opera- 
tor to indicate readiness to swing over 
to jet aircraft. Five years ago, many 
were predicting that jet planes would 
the U.S.’'s longet 
1960 Sut 
held back. Patter- 
therefore, raised a big 
did it mark the beginning 
of a rush by the long-haul airlines for 
jet equipment? 

They 


ment of 


be whooshing over 
commercial air routes by 
the airlines have 
50M 8 words 


question 


also contained 

that Patterson's 
bypass the highly 
touted turboprop transport 


another ele- 
surprise 
plans completely 
generally 
considered to be the intermediate step 
between the piston powered airliner 
and the Lockheed Air- 
craft, apparently far ahead of all 
other U.S. planebuilders in the de- 
velopment of a 


straight jet 


turboprop airliner, 
recently has been promising 1957 de- 
livery on its T34-powered 
Constellations. As yet there 
takers. But TWA 
transcontinental routes parallel and 
occasionally overlap United's, has re- 
portedly been dickering with Lock- 
heed for an estimated $100-million 
worth of Lockheed’s planes. If the 
deal signed immediately, it 
would mean that TWA would place 
25 or 30 of these planes in cross- 

service 


Super 
have 


been no whose 


were 


country two or three 


pefore United's jets arrive 


years 


Patterson, who four years ago also 
favored the turboprop, has changed 
his mind not only because jet en- 
gines have already reached a state of 
practicability, but because the turbo- 
prop arrived much too late. “It takes 
six years,” United's 


says boss, “to 


and radar for a happier side 


properly an suitable 
The T34 is 
no one knows exactly 
Personally, I don’t 

orth the would 
ake. On the hand, it 


that we can operate a 


engine 
nmercial operation 

that 

can do 
risk we 
other 
} i rt as cheaply as we 
one of our DC-6Bs 

Shudders in the Canyon. The rumor 
that United 


Can 


was another 


planning 
huge capital outlay reverb 
in New 
ct. There the 
ge-scale expenditures for 


ent are 


‘rated with 
York's finan- 


airlines’ re- 


natic etlect 


viewed with consid- 
disquiet In the years 
World War I trunks 


nade capital expenditures total- 
$860-million 


nine 
domestic 
ing some most of it for 
The three 
airlines were 


new planes and spare part 


; 


bigges domestic 


quite 
naturally, among the biggest spenders 
American, for instance spent $190-mil- 
lion for new planes and ground instal- 
lations. United shelled out a whopping 
$275-million, a fat chunk of it for 55 
twin 340s, the last of 
only last 


engine Convair 
which 


arrived 
$58-million 


year. Some 

25 DC-7s, 
delivery of which was completed only 
less than a month ago. Naturally these 
huge expenditures have entailed large 
depreciation 


more went for 


charges, which 
have cut deeply into reportable prof- 


its 


charges 


There is not much possibility that 
the airlines will soon put flaps down 


on such expenditures has 


American 
earmarked $10.4-million for capital 
improvements in 1955; TWA will soon 
take delivery on a $40-million fleet 
of Super Constellations; United has 
already contracted to pay out $22.3- 
million for 17 more four-engine air- 
liners in 1956. Now with turboprop 


20 


and jet aircra!t just over the horizon, 


such spending seems to be less an end- 
ing than a beginning. Sheer competi- 
tion will insure that 

Three Kings of the Hill, The degree 
of this competition is spectacular. It 
is at its hottest on the transcontinental 
routes running New York 
and Chicago, 
which American, United 
fight it out for traffic. In recent years 
this market has expanded 
dously, a happy 


between 
California via over 
and TWA 
tremen- 
which the 
three airlines have helped foster by 
continually offering faster, more com- 
fortable But the very fact 
that cross-country passengers have a 


situation 


service 


choice among the equally convenient 
services of three airlines has intensi- 
fied the dog-eat-dog scramble for the 
traffic dollar. It that the 
carriers buy the 
available, match 
each other's timetables and luxurious 
perquisites 

The equipment battle carried on 
by United, TWA and American since 
1946 has, therefore, been little short 
of breathtaking. First one, then an- 
would hold a short-lived lead 
rivals. Back in the fall of 
1953, for instance, TWA forged ahead 
by inaugurating the first 
eastbound nonstop coast-to-coast pas- 
with its plushy, fast 
Constellations. A month later, 
American suit with its 
DC-7s, not only beat 
eastbound time but 


has meant 


must continually 


newest equipment 


otner 


over its 


nation’s 
senger service 
Supe! 
followed 
spanking-new 
TWA's 
fered 
well 
As a result, by mid-1954 American 
had increased its share of the trans- 
continental traffic 
erably. By that time, however, United 
had thrown its newly-arrived DC-7s 
into the battle, and the old balance 


also of - 


westbound nonstop flights as 


passenger consid- 


UNITED DRIVE-AN TICKET OFFICE: 


service is big business. 
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|, GREAT GAP 


(1954 figures estimated) 


























1946 47 ‘468 ‘49 ‘SO ‘SI 
WHY DEBT FINANCING? 
United, like all other has 
spent far more for new equipment 
since the end of World War II than it 
has saved through depreciation and 
retained earnings, as this chart shows 


‘S2 ‘S53 ‘54 
Because 
airlines, 


was restored once again. It was soon 
tipped off center by a strike of Amer- 
pilots, which grounded the 
line’s entire fleet for 24 days during 
August. Thereupon United and TWA 
reaped where American had 
United increasing its revenues 27%, 
TWA 21%, during the third quarter 
The upshot was that when the strike 
was over, United and American were 
left to fight it out on even 
TWA, equipped with 
Constellations, was 
slightly behind. 

The Forward Look, On the face of it, 
American's lead in getting its DC-7s 
into nonstop transcontinental service 
seemed a signal victory over its com- 
petitors. In particular, it seemed to 
be a major setback for United. Actu- 
ally it amounted to something less. 
American had trouble with the new 
Turbo Compound engines in _ its 
DC-7s, also bore the brunt of adver- 
tising costs to introduce the new air- 
liner. On the other hand, by the time 
that United got its DC-7s aloft, the 
bugs were out of the engines and the 
plane had been fully publicized. 

United’s planners, however, have 
no intention of playing follow-the- 
leader. In the past, that policy has 
repeatedly proven costly; in the fu- 
ture, it could be disastrous. But in 
the immediate years to come, as some 
observers now see it, Patterson and 
American’s C. R. Smith may be over 
the proverbial barrel. If TWA is able 


ican’s 


sown, 


terms 


slower 
still 


Super 
running 
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to throw turboprop Super Connies 
into the cross-country race in 1957, 
both American’s and United's pas- 
senger traffic might very well suffer. 
Lockheed’s turboprop Super Constel- 
lations reportedly are designed to 
cruise at a speed of 425 mph, some 
60 mph faster than the DC-7, the 
most up-to-date piston-powered plane 
available 

“That,” Patterson is quick to ad- 
mit, “would be a big advantage for 
TWA. But let’s look at it another way 
This speed advantage will last for 
two, possibly three years. But when 
we get our jets, we'll cruise at around 
550 mph or 125 mph faster than any 
turboprop. On long, cross-country 
hauls, the turboprop will be an ob- 
solete airplane, and before it’s half 
depreciated at that. We've got to look 
further ahead. We can’t take the risk 
of obsolescence before we get started 

Merry-Go-Round. Patterson so fai 
has done a remarkably shrewd job in 
forecasting United’s future needs. In 
the past, it is true, he 
ally 


has occasion- 
beaten to the punch by 
competitors; he has also bought planes 
that have never lived up to thei: 
expectations. But his victories have 
far overbalanced his (“No- 
body,” he fool for 


very part, he 


been 


defeats 
says, “is a damn 
long’) For the 
chosen his 


most 
has equipment 
bought shrewdly. He 


true, 


carefully, 
has also, it is 
That, however, 
is due less to an extravagant nature 
than to the 
competition 
plained it 


spent lavishly 
unrelenting pressure of 
As one Wall Streeter ex- 
month: “To make 
money in aviation you ve got to have 
good planes. Yet as soon as you make 
money on them, you've got to think 
about spending it on even bette: 
equipment. One thing you can be sure 
of: the best plane available at any 


last 


given moment is not going to be 
good enough for very long.” 

both making 
Last year, 
United's revenues hit an all-time high 
$200-million, 
estimated at $11 
the same 


million for 


Patterson has been 


money and spending it 


of around producing 
million. At 
$68- 
improvements, most of it 
on additions to his fleet. Some of this 
expense was $24-million 
Re- 


perhaps an- 


profits 


time, he spent about 


covered by 
in depres iation charges last year 
tained earnings yielded 
other $5-$6-million 
Nevertheless 


than twice the 


Patterson spent more 


amount of his cash 


Fortunately, he 


flow earnings will 
be able to 
Total 


steadily 


recover the balance this 


yeal revenues, which have 


each with 


1934 


outlays 


risen year, one 


exception ince will probably 
will be 


on the other 


rise; capital 
Depres hand, will 
climb to an estimated $33-$34 
But it will be 


when Patterson 


small 
lation 
million 
story in 1956 
has scheduled $22.3 
million to finance the planes 
thereby 
that 
without 


anothe: 


already 


on ordet! He will 


renew an 


expansion program has con 


tinued, almost 
for the pa 
Depreciation & Debt. If the 


is to be a 


interruption 


t 20 years 


future 
studded with capital out 
lays as the 


past wa as it seems al 


most certain to be 


Patterson's bal 


ance sheet may not nearly 


venues. If the 
guide 


improve 


as fast as his re past 


is any reliable 


ce preciation 


charge and retained earnings will 


not corn anywhere neat covering 


plane costs (see chart) 
Patterson 


United new 


Since 1946 


has written 


* Re ports d 


charge 


earnings plus depreciation 
w hic h is 


heets a 


Depreciation carried 


on airline earnings ) an operat 


ing expense is, more properly, an operat 


ing profit—and tax-free 


FULL LOAD ON A TRANSCONTINENTAL DC.-7: 


they came last year in record numbers 





off a total of some $112-million for de- 
preciation. But, largely due to a loss 
of $4.5-million on 1947 and 1948 oper- 
ations, United has been able to retain 
only about $22-million of its earn- 
ings. Over this period, United’s divi- 
dend payout from earnings has ex- 
ceeded that of any other airline. But 
even if Patterson had withheld divi- 
dends entirely, he would have added 
only $13-million to his earned sur- 
plus, hardly enough to strike the nec- 
essary balance between income and 
outgo. To strike that balance, Pat- 
terson had to do what every 
other airline has done—resort to debt 
financing 

Back in 1947, when United’s work- 
ing capital had sunk to an uncom- 
fortably low $4.5-million, Patterson 
needed $49-million in a hurry to put 
his fleet in order. He got it through 
a combination 
a $9-million, 
issue 


has 


of short-term loans, 
4%% preferred stock 
by selling a $12-million 
batch of 34%% 20-year debentures. In 
the next five years, he sold $2-million 
worth of additional 
but managed 
long-term debt 

By 1952, however, United's work- 
ing capital was again low. So Patter- 


and 


common shares, 


to keep free of new 


son repeated his earlier performance, 
sold $10-million of 34%% 15-yea: 
debentures. Then, having converted 
the 1947 preferred issue into com- 
mon, he floated another $22-million 
preferred issue. Last August, when 
its new DC-7s were arriving, United's 
working capital again low, to 
around $4-million. To replenish it, 
Patterson sold another 3%% 20-year 
debenture issue, for $20-million. That 
increased United's cash assets to over 
$44-million and brought its working 
capital up to $22.4-million at the end 
of September 

This working capital, 
in addition to the new DC-7s carried 
on United's books at cost, 
sent United's total assets soaring to 
$204.2-million. This made United the 
U.S.’s most heavily capitalized do- 
mestic airline—considerably larger 
than American, which has held the 
No. 1 position since 1946 


At the moment, United's balance 
sheet has a prosperous look. Although 
its debt runs to more than $50-mil- 
lion, it is self-liquidating through de- 
preciation, and Patterson has little 
trouble meeting the $1.8-million an- 
nual interest charge 

Patterson's biggest headache—an in- 
dustry-wide affliction—has been a 
somewhat low level of net reportable 
earnings. Although revenues rose 35% 
from 1951 to 1953, operating expenses 
climbed 41%, putting a pinch on prof- 
its. But much of the squeeze stemmed 
from a 60% rise 


ran 


increase in 


close to 


in depreciation 


THE ROOM WITH THE 13,250-MILE VIEW (DENVER): every morning at 8:30 
“go to chapel,” review yesterday's system-wide operations. 


sharp, experts 


charges; the actual costs of doing 
business rose only 38.7%. During the 
first 1954, expenses 
again outpaced revenues, 14% vs. 13% 


Costs 


nine months of 


other than depreciation, how- 
rose only 11.7%. Thus Patter- 


son's operations actually became more 


profitable instead of less so 

The payoff of any business, how- 
income and United's de- 
flattened it 
falls for 
each re-equipment splurge has 
forced Patterson to buy more expen- 
sive new Pre-World War II 
DC-3s, for example, cost United $140,- 
000 apiece; each postwar Convair cost 
five much. The bill for a 
1946 vintage DC-4 was only $360,000, 
DC-6s cost more than twice as much 
Each of the DC-6Bs that replaced 
them exceeded $l-million, and last 
DC-7s $1.7-million 
price tag. From here on out, the ante 
will rise even more steeply; a jet air- 
liner will probably cost some $4-$4.5- 
million 

Seedlings & Shoestrings. Back in 1926, 
when an air-route map of the US 
little than a senseless 
hodgepodge of unintegrated airlines 
subsisting almost solely on Govern- 
ment 


ever, is net 
preciation ¢ harges have 
out. Depreciation seldom 


long 


planes 


times as 


year's carried a 


showed more 


mail payments, a 
operator named Walter T. Varney 
rustled up a small, inexpensive and 
rickety fleet of 90-mph Swallow bi- 
planes and began flying an out-of- 
the-way mail route between Elko, 
Nev. and Pasco, Wash. From the be- 
ginning, Varney lost money hand over 
fist, and he soon faded into oblivion 
But he left behind the seedling route 
from which United's transcontinental 
system: sprouted a few years later 
That same year, Hawaii-born “Pat” 
Patterson was working in the rela- 


shoestring 


tively calm atmosphere of San Fran- 
cisco’s Wells Fargo Bank. There he 
was called on to lend $5,000 to Pacific 
Air Transport, another United prede- 
cessor, which was then flying Ryan 
monoplanes between Los Angeles and 
Seattle. Patterson made the loan 
shortly was obliged to step in to get 
Pacific running on a_ business-like 
basis. Then, having gotten a taste of 
the flying game, he resigned his bank 
job to join Boeing Airplane Co. In 
1927 Boeing had organized Boeing 
Air Transport to fly the long 1918- 
mile Chicago-to-San Francisco mail 
run. Shortly afterward, Boeing Air's 
105-mph 40-As hooked up with Na- 
tional Air Transport, which was flying 
the Chicago-New York mail franchise 
in 120-mph Curtisses, thus forming 
the nation’s first transcontinental 
service, the forerunner of United's 
present “Main Line.” 

Out of the Nest. Meanwhile, United's 
predecessors, Boeing, National, Var- 
ney and Pacific had been bundled 
together into United Aircraft & Trans- 
portation Corp., a giant holding com- 
pany organized by canny Frederick 
B. Rentschler. In 1934, the combine 
was broken up, and United Air Lines, 
with Patterson at the 
luctantly cut loose from its parent in 
compliance with an Interstate Com- 
merce Commission directive 

For the next two years, Patterson's 
fledgling was soundly buffeted by 
competition and the obsolescence of 
its planes. With the competition came 
a succession of shotgun mergers by 
which Postmaster General Walte: 
Folger Brown formed a second trans- 
continental airline, TWA, and later 
American Airlines. Thus, three car- 
were in a stiff fight for the 
trickle of cross-country traffic that 


controls, re- 


riers 
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had once been Patterson’s monopoly 

On the Ropes. In the sharp infi¢ht- 
ing that followed, United was badly 
outclassed. It had bought a $4-million, 
60-plane fleet of Boeing 247s, whose 
160-mph speed slashed cross-country 
travel time from 27 hours to 19% 
Extravagantly billed by Boeing as 
“the plane to end all planes,’ they 
were hopelessly obsolete within a 
year after they were delivered 

Meanwhile TWA and American 
bought speedy 14-passenger Douglas 
DC-2s, which cruised at 185-mph, and 
even speedier 2l-passenger DC-3s. 
They flew circles around Patterson's 
sluggish entries. Thus, although 
United carried more passengers than 
any other airline in the world in 1934, 
it lost over $2-million—half of the 
$4-million surplus it had inherited 
from the old holding company. In 
1935, Patterson just managed to break 
even; in 1936, when his own DC-3s 
arrived, he paid out a small dividend. 

A Flood of Ills. It was the last pay- 
out United’s stockholders were to see 
for the next eight years. Shortly after- 
ward, a series of plane crashes across 
the nation sent frightened passengers 
flocking back to the railroads, and 
United piled up a $1.5-million loss in 
1937 and 1938 

Struggling along with postwar DC-4s 
while waiting for Douglas to 
their DC-6s, both United 
American watched TWA sweep into 
the lead with its new Lockheed Con- 
stellations. After a series of crashes, 
the Civil Aeronautics Ad- 
grounded the Connies, 
and United and American picked up 
TWA’s passengers in their newly- 
arrived DC-6s. But mysterious fires 
grounded the DC-6s for months, and 
in 1947 and 1948 United lost $4.5-mil- 
lion. Meanwhile, American and TWA 
had dropped $6.7-million and $23.7- 
million, respectively, during the first 
three postwar years 

At last, however, the haggard trans- 
continental airlines passed into a pe- 
riod of profitable calm. During the 
next five years United netted $37- 
million, TWA pocketed $32-million 
and American rang up profits totaling 
$54-million 


de- 


liver and 


however, 
ministration 


But although there was now enough 
traffic to keep all three carriers 
happily prosperous, competition be- 
came ever tougher; the CAB pre- 
ferred to keep it that way. In 1947, 
Patterson spotted a golden opportu- 
nity to expand his system profitably, 
bought Western Airlines’ Denver-Los 
Angeles route for $3.8-million. The 
CAB approved the deal. But it simul- 
taneously gave TWA the same privi- 
lege and permitted American to fly, 
via Phoenix, into San 
United stronghold 


Francisco, da 
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New Ideas. Thus hemmed in, Pat- 
terson has had to work continually to 
attract travelers to his airline. He has 
succeeded. In 1954 his 183-plane fleet 
carried 4,777,000 passengers 
(21% more than in the previous year 
and 118% more than in 1949), logged 
3,323,000,000 revenue passenger miles 
(more than doubling its 1949 mile- 
age). Moreover, even though he spent 
the last six months of the year put- 
ting his big new DC-7s into the air, 
thereby increasing his seating capac- 
ity 26%, his load factor for the year 
(66.5%) was only 2% below 1953's 
and well above the break-even point 

This year Patterson will take an- 
other 


some 


major step toward keeping 


United one of the nation’s most up-to- 


AIRDOCK 
a penny here, a penny there 


MOCKUP: 


date-carriers by installing $4-million 
worth of C-band radar equipment on 
his entire fleet, thus enabling his pilots 
to pick out the less turbulent corri- 
dors Actually 
pioneered 


through storm areas 


Patterson 


long such 


has 


innovations for flying comfort and 
He introduced “skygirls,” fore 
runners of today’s stewardesses, in 
1930; the first flight kitchen in 1936 
the first 


voice 


safety 


plane-to-ground 
full- 
feathering propellers; wing de-icers 
Cost Control, One of Patterson's 
latest ideas is United’s Airdock, now 
being developed and tested at Den- 
ver's Stapleton Field. Not will 
the Airdock permit passengers to 
alight from planes quickly into 
closed, weather-protected areas 


two-way 


radio; static dischargers 


only 


en- 
but 
it will also slash servicing, loading and 
unloading time, and eliminate much 
of the need for expensive ramp equip- 
ment 

Patterson has always kept his eye 
peeled to ways of cutting costs and 
flying time. To tie his 86-city, 13,25)- 


mile system closer together, Patterson 
established an operating base at Den- 
ver in 1948, where a payload control 
center today keeps an exact tally of 
and cargo space on each 
of United's 285 daily flights. Reserva- 
tion offices in 35 cities are linked to 
payload control by 13,000 miles of pri- 
vate telephone lines, while 45 others 
are connected by a 26,000-mile tele- 
type network. “There's not a town in 


passengers 


the system more than a couple of elec- 
trical impulses away,” says Vice Pres- 
ident Donald F. Magarrell 

Here, like birdwatchers, 
Patterson's flight operations person- 


devoted 


nel keep close check on every sparrow 
in United's fleet 
control 


Thanks to centralized 
they can quickly dispatch a 
new plane to Reno to pick up stranded 
passengers or wing one off to Wash- 
ington to accommodate an unexpected 
traffic Every week they tab- 
ulate the factor on 


demand 
load each of 


United's many route segments, there- 


by giving Patterson’s aamen up-to- 
the-minute data on where to concen- 


trate their efforts 

Success Or Else. For the 
two years at Denver, United's 
been collecting valuable 
data on wind conditions at the 40,000- 
feet level 


ultimately 


past 
en- 
gineers have 
where Patterson's jets will 
They keep 


statistics on system-wide delays 


cruise also 
daily 
caused by 


that 


cause 


items 
affect a jet’s critical (be- 
rapid) fuel consumption. By 
1960 the statistics will be formidable 

and extremely 


storms and traff 


could 


vital to the success of 
Patterson's jet 
That this venture may 


bold i 


beli« ves 


venture 
also be cone 
debatable 
that it i 
and will vastly 
“With the jet 


cured 


sidered 
himself 


Patterson 
only com- 


mon sense simplify 
his problems 


“we'll 


he says 


have obsolescence once 
and for all. We won't be going past the 
speed of sound for a long, long time 
Beyond 550-mph the drag is so great 
that we'd never be able to operate 
economically 

Ins 
United's headquarters on 
South Cicero 
that Alfred 


more than 100 


ribed above the lobby . of 
Chicago's 
Avenue are the words 


Lord 


years ago 


rennyson wrote 


For I dipt into the future, far as 
human eye could see 

Saw the Vision of the world, and 
all the wonders that would be; 


Sau 


merce 


the heavens filled with com- 
argosies of magic sails, 
Pilots of the purple twilight, drop- 
ping down with costly bales 
Inside that same building last month 
United's executives, were also dipping 
into the I it iTe 


to feel 


but were less prone 
Remarked 
We'd better guess right 


romantic about it 


one of them 
aftix Wswe 


in a heliu don't 
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RCA’S “MANIE” SACHS 


DISC JOCKE YING 


Cut prices usually mean cut profit margins, but RCA 
Victor is sure that they will mean sweet music at 
the cash register. Some of its competitors disagree. 


RCA Vicror has long been the biggest 
factor in the phonograph record busi- 
ness and its “Nipper” trademark—a 
cock-eared terrier peering into a 
is probably as well 
known as any in the world. Last 
month when RCA Victor Record Di- 
vision general Emanuel 
(“Manie”’) Sachs slashed list 
33% 
334% long play records, most of his 


gramophone horn 


manager 
prices 
across the board on his 12-inch, 


competitors acted as if they were in- 
deed tuned to their “master's voice,” 
quickly followed suit 

For the most part, 3344 RPM long 
play records are “longhair” platters 
As one trade pape succinctly noted, 
Sachs cut the price in order to bring 
the 


prime motive was more an economic 


“classics to the masses.” But his 


Sachs is 
fident that lower prices will broaden 


than an esthetic one con- 
his market and increase his sales, pre- 
dicts that they will help boost industry 
volume 25% this year and double it 
within the next five years 

This kind of growth would be more 
than welcome to company 
stockholders. Rich in “glamour,” in 
dollars the industry is relatively poor 
In 1954, the disc makers rang up their 
highest retail sales ever, an estimated 
$204-million. This figure is about 
equal to the annual business done by 
Marshall Field & Co 

Jaunty Manie Sachs is well aware 
that, financially, the record industry 


record 


He laughing- 
ly admits that it could fold up “tomor- 


is pretty small potatoes 


without 
in the U.S 

fident 
more volume plan to expand the in- 
(and RCA Victor) “cannot 
The chances that it will 


says with superb confidence 


row causing even a tremor 
Sachs is 


that his lowe 


economy con- 


howeve! price, 
dustry 
miss not 
work, he 
in a hundred.” 

Opposing Odds 
the record business is James Conkling, 
President of Records 
Conkling thinks that the odds against 
Sac hs 


erably higher and for several reasons 


“are one 


Sachs’ arch rival in 
Columbia 
gambit succeeding are consid- 


Victor's announcement of its price re- 
visions burst on Columbia only a few 
days after Conkling had notified his 
dealers that he would hold to his 1954 
prices through this year’s first half 
Columbia 
its held 
conformity 


of course, had to reverse 
fast, tailor its price list into 
with RCA’s. But it did not 
the way the line 
Conkling cut many, but not all, of his 
long plays to $3.98; some he reduced 
to $4.98 but others were left untouched 
at $5.98. Actually what price cuts Co- 
lumbia did make were less because of 
Conkling 
that “in this 
market” price cutting will generate a 


do so all down 


conviction than necessity 


remains unconvinced 
big enough sales increase to compen- 
sate for the reduction in profit mar- 
gins. By 


selectively 


reducing his 
Conkling is 


own prices 


apparently 
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operating on the that while 
you can always cut prices, you can 
very the old price 

Competitive Pressures. It is still too 
early to know whether 
Conkling will prove right 


theory 


rarely restore 
Sachs or 
But that 
the record industry has been expand- 
ing in recent years is sure (see chart). 


Competition 


however, has been in- 


creasing too: it takes relatively little 
capital to get into the record making 
business. Thus between 1948 and 
1953, while industry factory sales in- 
creased 10°, from $82-million to $91- 
million, the number of companies bat- 
tling for a share of the market in- 
creased 70%, or 835 to 
1,413 

The sharpest competition has ap- 
peared in the music field, 
where independent companies such as 
Westminster, Urania, Vox and Angel 
have found a foothold in the growing 
popularity of high fidelity recordings 
In general they have tended to spe- 
cialize in the more esoteric variety of 
classical music, for which there is still 
only a relatively limited market. But 
recently they have also diversified into 
what the trade calls “war horses” 
such items as Beethoven's Fifth Sym- 
phony, for which there is steady de- 


some from 


classical 


mand 

Some industry observers claim that 
the independents 
substantial 


made such 
inroads on both Colum- 
Victor’s classical record 
business that Victor has been forced 
to cut prices in order to recoup lost 
ground. Manie Sachs denies that this 
is so, insists that very few of the inde- 
pendents compete directly with his 
repertoire. Columbia’s Conkling, on 
the other hand, claims that he has in- 
creased his share of the market, part- 
ly at Victor’s expense, and that now 


have 


bia’s and 


COLUMBIA RECORDS’ CONKLING: 
still somewhat skeptical 


Forbes 





only “a few hundred thousand dol- 
lars” separate his gross from Sachs’. 
All that seems certain is that, be- 
tween them, Columbia and Victor 
have about 50% of the market. But 
exactly how much of this 50% be- 
longs to Victor, and how much to Co- 
lumbia, is difficult to say for both 
companies’ sales figures are buried 
deep in the consolidated income sheets 
of their respective parent companies. 
Decca’s and Capitol’s sales results, 
however, are an open book and indi- 
cate that Capitol has been steadily in- 
creasing its share of the market (see 
chart) at Decca’s expense. Lately, 
both Decca and Capitol have been 
putting more emphasis on their classi- 
cal catalogues, but both still draw the 
lion’s share of their sales from pop- 
ular music. Here, all is shifting 
ground. Billboard has estimated that 
fewer than 3% of all record sides cut 
ever make the “hit” category 
sales of 200,000 or more). 
Capitol’s growth is thus all the 
more remarkable for its very consist- 
ency. In 1947, Capitol’s sales were 
only 45% as large as Decca’s. By 1951 
they were 68% as large, and in 1953 
95% of Decca’s. Last year, however, 
Decca seemed to be pulling out of its 
slump and Capitol’s headlong pace 
appeared to be slowing. On a year- 
to-year basis, Capitol’s gross in the 
first quarter was a handsome 21% 
ahead of 1953; in the second quarter it 
was only 18% ahead and by the third 


(i.e., 
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1947 1948 1949 1950 
quarter only 9% ahead. Decca, on the 
after a mediocre first 
half last year, claims to have come up 
with a sizable gain 

Universal Appeal. Surprisingly 
enough, however, Decca’s stockholders 
did not feel the full effect of their 
company’s sales decline. These days 
the bulk of Decca’s earnings come not 
from its record business, but from its 
73% equity in Universal Pictures. In 
1953, records accounted for only 46% 


other hand, 


TRANSPORTATION EQUIPMENT 





THE LONG LONG TRAILER 


As the biggest wheel in the $500-million trailer in- 
dustry, Fruehauf keeps its lead by a hard-driving 
progressiveness. This year, with its Volume Van 
geared for the long haul, it aims to be even bigger. 


Even before the first truck there was 
a trailer. In 1915, on the sound theory 
that “a horse can pull more than it 
can carry,” August C. Fruehauf, a 
tobacco-chawing (“Yankee Girl” 
brand) blacksmith and wagonmaker, 
built the first such contraption for a 
Detroit lumber company and hooked 
it onto a Model T roadster. That was 
the start of an archly-competitive, 
150-company industry that today rings 
up half a billion dollars in annual 
sales. It was also the beginning of the 
Fruehauf Trailer Co., which, single- 
handed, accounts for more than 40° 
of the total (nearest rival: Pullman, 
Inc.’s Trailmobile subsidiary, with 
roughly 30% of the market). 

Until Fruehauf bought it back as a 
memorable addition to its history (in 
exchange for a brand new 1952 trail- 
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er), the first Fruehauf trailer saw 37 
years of continuous service—probably 


ROY FRUEHAUF: 


the big push was on 


1951 1952 1953 1954 


last year, 


dropped 


of Decca’s pretax earnings 
the proportion reportedly 
even lowe! 

These day a, however, Decca’s Pres- 
ident Milton Rackmil is 
bullish over the future of the record 
Victor's Manie Sachs 
Some time ago Victor made its bil 
Now with lower record 
Sachs is betting that Victor's 
billion will be a lot 
to sell than its first billion 


almost as 
business as 18 


lionth record 
prices 
next records 


easici 


a little more than can be expected of 
today’s powerfully built but punish- 
ment-absorbing last 
But 
way 


trailers 
only 10 
since Fruehauf first showed the 
40 years truck-trailer 
become a figure 


which 
an average of years 
ago, the has 
familiar trundling 
byways of 
estimate, 


along the highways and 
the U.S By rough 


600,000 of 


there 
them in service 
than in 1939 vs. a 
trucks. Two out of 
trailers on the 


are some 
about 300 
120% gain for 
every five 
Fruehaufs 

An Unbroken String. By turning out 
ove! 


more 


road are 


50 different varieties of trailers, 
35 different tank trailers to 
haul everything from acid to zincil 
late, Fruehauf in 1953 racked up total 
$193.6-million, 19% higher 


three Trailmobile’'s 


including 


sales of 
than 1952 


and ix 


times 
next 
Its net 
earnings hit $7-million, 
best Fruehauf's 
thus paving the way for an 
other $2 dividend for Fruehauf's 8,000 
shareholders 


much as the 
field 


under 


times as 
four companies in the 
just 
second showing in 


histor y 


and keeping intact the 


monster trailermaker’s 20-year divi- 
dend string 
In Manhattan 


hauf's strapping 
PI 


last 
(6/1” 


month, Frue- 
200-lb.), bar- 





rel-chested President Roy A. Frue- 
hauf, youngest of August Fruehauf's 
four sons, put up at the Waldorf Tow- 
ers for a few days. He had flown to 
New York to take in a meeting of the 
Private Truck Council and perhaps 
find time to look in on General Mo- 
Motorama, for which Fruehauf 
built all of the 100 specially de- 
signed trailers that the Motorama uses 
to cart its cars and equipment across 
the country 


tors 


It was a familiar routine for Roy 
Fruehauf took over the com- 
pany’s helm from his brother Harvey 
in 1944, when Fruehauf sales 
at $70-million. In the 10 years since, 
he has tripled them. For the 
Roy Fruehauf has 
been talking to financial groups across 
the U.S., has made “the speech” (i.e., 
the gospel of Fruehauf and its trail- 
ers) in San 
Boston, 5t 


Fruehauf usually comments 


who 
stood 


past 


several months, 


Francisco, Los Angeles, 

talks, 
"You'll 
pardon me if I say Fruehauf builds 
the finest.” 

Fruehauf 
apologize for Fruehauf'’s performance 
either on the road or on the books 
But trailermaker’s report 
for 1954 appears next month, the re- 
sults will not be as rosy as Roy Frue- 


Louis In these 


never feels any need to 


when the 


hauf is accustomed to. He 
that will have 
dropped down to roughly $2.50 a 
share, from 1953's $4.46 a share. Apart 
from the general contraction of busi- 
year, reason for the 
drop was a fall-off in defense orders, 
usually 15% of Fruehauf's volume 
Great Expectations. But the other 
reason made Roy Fruehauf smile con- 
tentedly, because it is one which may 
result in 1955 being one of Fruehauf's 
best Part of the decline in 
earnings stemmed directly from the 
large expense of tooling up for Frue- 
hauf's Volume Van, an entirely 
concept in trailer 


expects 


earnings per share 


ness last one 


years 


new 
A “high- 
aluminum unit, 
it has the same outside dimension as 
old-type vans, but 30° greater load 
capacity inside, Fruehauf-engineered, 
it uses lighter, stronger 
truckers to 

loads at lower costs 
the Volume Van 


Fruehauf's most 


design 


cubage” corrugated 


metals, en- 
pay 
The success of 


ables haul higher 


has exceeded even 
optimistic expecta- 
tions 

Originally scheduled for production 
only at Fruehauf'’s Avon Lake, Ohio 
plant (the biggest trailer 
the U.S.), 


to be 


factory in 
production schedules had 
doubled three times in six 
months. The Volume Van already ac- 

50°; 
into 


counts for of the firm's output, 
production later this 
month at the big Los Angeles, 
Seattle and Westfield, Mass. plants 
As 19§ ended, Fruehauf announced 


the biggest single batch of orders in 


will go 


VOLUME VANS ON AVON LAKE PRODI ( TION LINE: 


truck transportation history 
lion 


$20-mil 
2,590 
most of them 

Said the ebullient Roy 
This [1955 ] 
well be the best in our history.’ 

That Fruehauf 
grow from the original smithy in De 
troit to strate- 
US 
trailermaker 


worth ot new orders for 
commer ial 


Volume Vans 
Fruehauf 


trailers 


year could 


history has seen 


nine huge plants 


gically spotted throughout the 


( ‘anada 


with a 


and The only 


nationwide chain (77 
branches), Fruehauf's service 
in 1953 ($28.6-million) was a 
fat 20 ol and 
double its entire 


The Fruehauf 
a wholly 


service 
factory 
volume 
almost 

1939 
Finance Co., 


gross sales 
business in 
Trailer 
owned subsidiary organized 
in 1948 to help truckers buy Fruehauf 
is a $100-million op- 
contributes 25% of 


trailers on time 


eration, which 


is 


FRUEHAUF TRAILER IN KOREA: 
also acid and zincillate 
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the big show was on the inside 


Fruehauf's net 
paid 


1953 


dividends to the 


earnings and in 
$1,125,000 in 
parent company 
Custom Trailer. 


the pacesetter as 


Fruehauf has been 
well as the 
in the industry. It pioneered 
such trailer developments as the auto 
‘haulaway” trailer (1921), the “frame- 
(1938) in which the un- 
derconstruction and body frame were 
an integral unit, the stainless 
trailer (1939) and the “Gravity 
dem” 


sales 
leader 


less” trailer 


steel 
Tan- 
underconstruction of 
leaf springs (1947), 


smoothes out jolts and lumps 
Fruehauf, 


torsion 
bars vs which 


however, must be as 


much a custom tailor as a mass pro- 
ducer For a 
plagued with the necessity of pouring 


chocolate company 
liquid chocolate into 2-ft.-sq. blocks 
for shipment, Fruehauf designed a 
tank with something like an 
electric blanket wrapped around it 
so that the chocolate could be kept 
liquefied at 120° in transit. Another 
company, producing hydro-carbon 
resin, called on Fruehauf with a par- 
ticularly troublesome transport prob- 
lem. Because its 


trailer 


resin solidified at 
250°, the company had to heat it to 
550°, then pour it into 55-gallon 
drums. When shipped on trucks, the 
resin solidified, had to be dumped into 
vats for reheating 
tion 


Fruehauf's solu- 
a special tank trailer—‘“a tea 
kettle over a stove on wheels” —utiliz- 
ing fiber glass construction and a fire 
box beneath the trailer, which keeps 
the resin from solidifying. It saves 
Fruehauf's customer $150,000 a year 

Tomorrow Will Be Better, But Frue- 
hauf, which has operated profitably 
in every year except 1921, thinks the 
best is yet to be. By 1957, according 
to a study by Western Reserve Uni- 
versity Professor Marvin Barloon, the 


Forbes 





total number of trailers in use should 
hit 1,086,254. Roy Fruehauf, who now 
has 40% of the trailer market, 
clares: “We're pushing for 60%.” 

Fruehauf is pushing hard in several 
directions. His Volume Van, he be- 
lieves, is already a rousing success 
Defense volume also should perk up 
Fruehauf, for example, is working 
with Douglas Aircraft on an Army 
radar trailer. The company is also 
falling heir to a sizable chunk of the 
railroads’ piggyback operations. Of 
some 1,200 trailers that various rail- 
roads have ordered to haul on their 
own flatcars, more than half 
been bought from Fruehauf 

Last month, as busy, peripatetic 
Roy Fruehauf again hopped into his 
plane and headed West, he hoped to 
get away for a few days to his Can- 
adian lodge on Georgian Bay, which is 
equipped with everything but a tele- 
phone (“I get enough phone calls”) 
There tireless Roy Fruehauf will, in 
theory at least, get some relaxation 
But, says Fruehauf: “When I'm rest- 
ing, I'm always thinking about ou: 
problems.” 


FOOD 


de- 


hav e 


NABISCO’S BEST FRIEND 

Back in the days of silent movies, a 
sleek German shepherd named Rin 
Tin Tin tailwagged his way past film- 
land’s formidable, though less-gifted 
actors, to become the most successful 
Saturday afternoon box-office attrac- 
tion the industry has ever known. 
Today, through the miracles of radio, 
television and National Biscuit Co.'s 
hard-driving promotion, Rin Tin Tin 
IV carries on the tradition by reg- 
ularly risking his canine hide out of 
devotion to sponsor Shredded Wheat. 

Recently Nabisco’s boss, George H 
Coppers, put his admen to work on 
a surefire promotional gimmick to 
boost Shredded Wheat's 1955 sales. A 
secondary result may be to domesti- 
cate loyal Rin beyond recognition 

In mid-February, an entire half- 
hour will be devoted to “an adventure 
episode” involving the birth of Rin 
Tin Tin’s puppy, and, for a single 
Shredded Wheat box-top, every kid 
in America can take a crack at nam- 
ing the offspring. The winner will get 
the pup plus a 10-day vacation for 
himself, two friends and his parents 
at Riverside, Calif.'s Rin Tin Tin 
ranch. Other prizes: five additional 
German shepherd puppies, TV sets, 
bicycles, radios, cameras, and wrist 
watches. 

“Parents,” enthused Nabisco’s ad 
chief William Hecker, “will have as 
much interest in the outcome as their 
children. All this will mean a terrific 
increase in Shredded Wheat sales.” 
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WALL STREET 





HOW TO BECOME 
A MULTI-MILLIONAIRE 


In just 15 years Thomas Mellon Evans, 44, has 
made upwards of $30-million by stepping boldly 
over what he calls “the fences around capital.” 


Wuenever in Wal! Street the 
turns to the more successful 
builders of 


talk 
postwar 
industrial 

name of Thomas Mellon 
time 


empires the 
Evans, one- 
Pittsburgh oil company em- 
ployee, nearly always crops up 
With the investing public, however, 
Evans’ likely to ring a 
bell. By comparison with the imperial 
grandeur of billion-dollar: 
tions, his “empire,” 
the $50-million 
Porter 
rather 
followed 


name is less 
corpora- 
centered around 
(total assets) H. K 
Company, may seem to be a 
minor Nor has Evans 
more 


satrapy 


some of the obvious 


FINANCIER EVANS: 
it’s cheaper to buy than to build 


paths to financial 
launched no 


glory. He has 
flamboyant uranium 
deals. Neither has he indulged in any 
of the slam-bang, front-page proxy 
fights that have put the spotlight on 
some other more well-known 
temporary financiers.” 


Yet in the growing body of Wall 


con- 


* Last summer there was, however, a 
heavy skirmish. The president of La- 
clede-Christy, a $13-million (assets) St 
Louis refractory products manufacturer, 
attempted to block Evans’ bid for control 
of the company. Evans won handily and 
forced out of office the incumbent presi- 
dent and the directors who supported 
him. 


27 


Street merger lore 
fast 


Evans’ name is 
becon ing a by 
deft 


acq lisition 


word for a pal 
ticular) 
through 
financial rele it 
Evan (1) since 
$10.000 in stock 


fortune ol 


type of expansion- 
In knowledgeable 
is well known that 
1939 has parlayed 
market profits into a 
well over $30 


has done it with a sure- 


personal 
m llion (2) 


footed facts of 


understanding of the 
worthy of the 


cousin, 


economic life 
of his distant 
Andrew Mellon 
Don't Fence Me In 
ful-looking 


economics at Yale and, as 


respect 
shrewd old 


Blondish, youth- 


Tom Evans once studied 
events have 
since shown A ith a more than casual 


interest. In his conversation one 
phrase recurs again and again. “There 
are,” he says, “fences around capital 


today Evans is one of 


referring to 
the paradoxes of the 
that accumula- 


tions of capital have not flowed with 


current “easy 


money era postwar 
equal abundance into all segments of 
As a result, some values 
far from being inflated, are actually 
somewhat depressed 

“Look,” 
illustration 


the economy 


Evans, by way of 
“at the 100 ‘Loaded Lag- 
Forses (Jan. 15) 
stocks sold at 
value of exactly 


said 


gards dug up by 
Some of these 
which put a 


prices 
zero on 
some extremely valuable plants and 
physical properties 

“Or take a case I am 
with, the R 
1937 Riverside 
high a 23. but in last 
market it sold as low as 9—this in 
fact that $2-million 
had been poured since then into this 
New Jersey 


even more 
Metal 


sold as 


‘bull 


familia: iverside 


Company. In 
year 8 


spite of the ove! 


metal-working plant 
While stock of this small company was 
selling at a fraction of book value, the 
so-called 


blue chips were selling at 


book 


three and even four times thei: 
values 

“Such depressed market prices for 
stocks like 


were 


tiverside Evans con- 


tinues certainly not due to 
any overall shortage of capital. Banks, 
funds 
mutual funds 


funds. But 


pension insurance companies, 
they're all loaded with 
if they want to buy com- 
mon stocks, they feel they must stick 
with the blue chips. They wouldn't 
dare Metal or 


invest in a Riverside 





some of the lesser-known ‘loaded 
laggards,’ Sure, there's plenty of capi- 
tal for equity investment around 
these days, but there are these fences 
around it.” 
Everybody Happy. 
situation 


This anomalous 
is of more than academic 
interest to Evans, a man who recog- 
nizes no fences around H. K. Porter's 
capital, Last fall he offered Riverside 
stockholders $21.50 each for their 197,- 
000 outstanding shares. Evans’ offer 
was quickly accepted by some 500 
stockholders, happy to get a price well 
above any level of recent years. It 
was also a happy thing for Evans. The 
price he paid for the whole company 
was around $1.5-million more than its 
net current assets on a conservative 
last-in-first-out basis. Thus, for just 
about $3 a square foot, H. K. Porter 
acquired 450,000 square feet of what 
Evans describes as a “large, orderly 
and modern” 


metal-working plant 
“In this age,” 


Evans comments, “it’s 
a lot easier to buy a company than to 
build one up.” 

The whole Riverside deal involved 
about $4.2-million; the acquisition of 
Laclede-Christy control perhaps $4- 
million more. In an era which has seen 
such mighty melds as Olin-Mathieson 
and the three-cornered Textron deal, 
these purchases may seem relatively 
small potatoes. Nevertheless, out of 
such middling-sized mergers, Evans 
has built H. K. Porter up from a 
bankrupt manufacturer of switching 
locomotives into a heavily-diversified 
industrial goods combine whose 1955 
sales may well pass the $100-million 
mark. 

Evans’ deals have worked even 
greater wonders for holders of H. K 
Porter stock* (see chart) 
broker admiringly of H. K 
“That kind of growth is, of course, 
old stuff in the chemical industry or in 
electronics 


Says one 
Porter 


But when you see it ac- 
complished in a relatively static field 
like industrial goods, you have to 
take your hat off to financial manage- 
ment of the first order.” 
In deals similar to 
purchase, 
profitable 


the Riverside 
Evans has added such 
operations to the H. K 
Porter fold as Connors Steel, Delta- 
Star Electric, Watson-Stillman Fit- 
tings, Quaker Rubber, Laclede-Chris- 
ty and several others. In each case 
Evans bailed cash-hungry  stock- 
holders out and earned a potential 


*Evans himself owns nearly 80% of 
the presently outstanding 1,038,600 shares 
Originally there was a great deal more 
stock in public hands, but during the 
pre-bull market vears, H. K. Porter took 
advantage of depressed prices to buy in 
nearly 600,000 _ of its own stock 
This was a typically shrewd move: the 
reacquired stock cost about $2.06 a share, 
which compares with a recent bid price 


of $35 a share. 


DOLLARS 
PER SHARE 


‘| MULTIFOLD | 
GROWTH 


The rapid rise of H. K. PORTER 
in 9 short yeors 











COMMON STOCK 
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EVANS’ POLICY of pushing growth 
without diluting common equity has 
boosted H. K book value 
800° Market price 
of the stock has more than kept pace 


Porter's 
in just nine years 


with the growth of underlying assets, 
on the over-the-counter market where 
it is infrequently traded. 


bargain for his 


process 


company in the 

Management. The word “poten- 
tial” here is important. Buying com- 
panies for less than their asset value 
does not automatically bring profits 
as many a disappointed buyer of lag- 
gard stocks has learned to his sorrow 
The difference is that to his bargain- 
hunting formula Evans has added a 
strong effort to build up management 
to a point where the property will 
earn a return worthy of the original 
investment. It is typical of the man 
that does not himself take a 
particularly active part in day-to-day 
operations. What he does contribute 
is a kind of overall financial guidance 
as essential to good management in a 
free enterprise society as industrial 
know-how 

For one thing, H. K. Porter has been 
able to provide expansion and mod- 
ernization capital to some plants, 
which left to themselves might not 
have been able to raise the needed 
More than $2-million has been 
spent, for example, on the Connors 
Stee! division in Birmingham, Ala- 
bama since H. K. Porter acquired it in 
1950 

There are other strings to the Evans’ 
bow. Last year, by process of acqui- 
sition rather than the more costly 
method of building new plants, Evans 
was able to strengthen the competi- 
tive position of his big Quaker Rubber 
division. By buying Pioneer Rubber 


Evans 


funds 
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Mills, a small West Coast manufac- 
turer of industrial rubber products 
and dovetailing its operations into 
Quaker’s, Evans in one stroke estab- 
lished a coast-to-coast concern. More 
informally, one H. K. Porter division 
has frequently been able to dig up 
prospective business for another divi- 
sion in a different field. 

As a result, Evans has been able to 
make profits for himself and other 
stockholders out of all proportion to 
the actual earnings from the busi- 
nesses. In the first 12 years of Evans’ 
management, the equity behind H. K. 
Porter's common stock increased by 
nearly $18-million, despite the fact 
that retained earnings amounted to 
less than $6-million. The remaining 
two-thirds of the hike in earned sur- 
plus came from Evans’ success in 
translating book assets into earning 
assets. 

Liquidation. If there is one thing that 
irks Evans it is being compared to 
another breed of current operators 
the financial opportunists who buy 
control of companies in order to break 
them up for what they will bring in 
the way of quick profits. Yet Evans 
has never been sentimental about get- 
ting rid of a unit when it failed to 
earn what he considers a proper re- 
turn on its capital. In fact, practically 
all of the present H. K. Porter opera- 
tion has been acquired since 1949, 
Evans having disposed of most of his 
earlier purchases, including the orig- 
inal switching locomotive business, 
over the years. 

This summer, for example, Evans 
decided against investing the huge 
sum necessary to bring his Buffalo 
Steel division up to competitive snuff 
Instead he sold that 1951 acquisition 
to Rochester interests, and returned 
the $2.6-million proceeds to the pool 
of capital he keeps on hand for buy- 
ing new companies. 

Thus, despite Evans’ scorn for non- 
productive assets, H. K. Porter nor- 
mally shows a fat cash balance: at 
the end of 1953 nearly 30% of its total 
capital was in cash. On top of that, 
during 1954 it borrowed $13-million 
more. As it turned out, Evans was 
building up a reserve for last year’s 
expansion bout. A cardinal principle 
of Evans’ financial dealings is that 
acquisitions. should be for cash, rather 
than through issuing more stock. 

Publicity. While he has not hereto- 
fore been widely known to the general 
public, Evans quite recently has been 
talking freely to the financial press. 
He makes no bones about the reasons. 
“We want,” he says, “to let the owners 
of good-sized, closely held companies 
know that we are in the market for 
some more properties, and that we 
are willing and able to pay hard cash 
for promising ones.” 


Forbes 








BULLISH BANKS 


Although their profits on loans dipped in 1954, net operating earn- 
ings of all but two of the Big Ten Manhattan banks were up. One 
major reason: a gain in income on their investments. (000's omitted) 


Oper. Earnings 


interest on interest & Dividends 
(per share) 


Loans on Securities 
*, Change 19M “» Change 
from 1953 from (053 


Deposits 
*. Change 1954 
from'053 


$5,639 } 
5,378 
2,600 
2,801 38 
2,624 13 
2,028 92 
1,590 42 
1,479 +139 
1,406 + 63 


*. Change 
from 1953 


Bank 
National City (6,323)* 
Chase (5,908) 
Guaranty Trust (3,094) 
Manufacturers Trust (3,052) 
Chemical Corn (2.991)+ 
Bankers Trust (2,279) 
Hanover Bank (1,786) 
Bank of Manhattan (1,668) 
Irving Trust (1,574) 


18 
62 


3.2 


$3.38+7 

421 

4.30 

5.88 

3.50 : 
4.57 9.6 
7.49 2.5 
2.90 74 
1.80 40 


$69,040 
75,440 
37,694 
36,917 
32,975 
33,749 1.1 
19,790 48 
23,973 + 25 


20,733 5.9 


12 
5.9 
14.7 
5.3 
15 


$45,288 
31,123 
14,510 49 
23,130 + 18.1 
17,922 + 5.6 
9,851 +159 
10,448 +13.5 
10,113 + 45.3 
10,132 +-35.9 


+ 12.7 
+115 


New York Trust (849) 





751 +108 4.68 38 


*Figures in parentheses: total assets (in millions of dollars) as of December 31, 1954 

+Combined figures for Chemical Bank and Corn Exchange Bank merged October 15, 1954 

t#Calculated on the 16 million shares now outstanding; 
capitalization from 7.5 million outstanding shares a year ago 


actually, 1953 earnings per 


10,745 5.2 4,956 315 


share were 


$4.10 before 








B.aNKING 


MONEY MERGER 


When merger deals are in the air, not even the dignified 


bank stocks are immune to the speculative fever. 


But 


what does all this augur for the future of the industry? 


In a postwar stock market featuring 
glamorous “growth” industries like 
electronics, atomic energy and chemi- 
cals, stolid, plodding bank shares had 
long been relegated to the position 
of “the industry investors forgot.” 

Last month, however, as the Chase 
National Bank and the Bank of the 
Manhattan Co. directors negotiated a 
$6.9-billion merger, largest in US. 
banking history, bank stocks were 
far from being forgotten. Word of the 
pending deal inspired bargain-hunt- 
ing investors* to bid Chase stock up 
12 points, Manhattan 10 points, at the 
height of their enthusiasm. 

Paradox. These price gyrations 
were the more startling in an industry 
whose shares normally move slowly 
in relatively narrow ranges, but they 
called attention to the passing of a 
long-lived anomaly: New York City 
bank stocks (see chart) were no long- 
er selling for less than the cash value 
of their underlying assets, as they had 
as recently as 1953; many in fact were 


* Terms of the deal would give 1% new 
Chase Manhattan Bank shares for each 
Chase share, one for each Manhattan 
share, giving the new bank more than 
100,000 stockholders and some 13,850,000 
shares. 


February 15, 1955 


selling 
value 

All this raised a question on Wall 
Street: was this catching up of bank 
stocks simply caused by the spilling 
over of bull market enthusiasm, stim- 
ulated in part by developments like 
the Chase-Manhattan deal? Or was it 
a reflection of basic improve- 
ments in the industry’s solid but by 
no means glittering prospects? 

Cross Currents. Wall Streeters, seek- 
ing an answer in last year’s banking 
trends, found them extremely mixed. 
The government's easy money policy, 
intended to pump money into last 
year’s slightly lagging economy, had 
certainly helped push deposits way up 
(see chart). So, too, had a $1-billion 
easing of Federal Reserve require- 
ments further increased their poten- 
tial lending power. 

But in banking, as elsewhere in 
business, available cash does not auto- 
matically bring higher earnings. First 
the bankers have to put it to work. 
Unfortunately for the Manhattan 
bankers, heavy inventory liquidations 
by cautious businessmen last sum- 
mer reduced the demand for business 
loans; at the same time lower rates 
in the commercial paper markets were 


at a premium above book 


more 


29 


further 
loan business 

Slowness in the loan market, how- 
did not mean that the banks had 
to let the money sit idle. They simply 
invested more money in U.S. govern- 
ment 


cutting into the short-term 


ever 


bonds and tax-exempt securi- 
ties, which proved, in the strong bond 
markets of the 


year, a two-sided ad 


vantage: not only did it earn interest 
for the bankers but produced substan- 
tial profits 
purchased at lower prices 
billion 


from resale of securities 
The $2.6- 
Trust 
Company, for example, owed its high- 
er 1954 net ($5.54 a share, 
up from $4.44) to $1.24 a share in se- 
Without this 


Guaranty's 


(deposits) Guaranty 


earnings 


curity profits non-re- 


curring item net profits 
from operations alone actually were 
down 14 cents 

Salesmanship. Competition for loan 
business also helped push the general- 
ly conservative bankers into a rather 
aggressive pursuit of new business. A 
few examples 

e “Why 


radio listeners 


j Chase asked 
“Why not rent money 
at the Chase National 


rent a car? 


to buy a 
Bank . 


® "Go now 


cal 


pay later” travel plans 
were being promoted to coax the pub- 
lic into borrowing money to finance 
The Chem- 
ical Corn Exchange Bank had worked 
closely with both foreign and domes- 
tic airlines over this type of loan 

@ In what looked like a real “coals- 
to-Newcastle” deal, 160 banks, under 
the leadership of the Irving Trust 
Company, had agreed to lend money 
to the mighty Prudential Insurance 


travel to faraway places 






















































































































































































































































































































































































































dividend payouts. 





OUT OF THE VAULTS 


Bank investors were once the “forgotten men” of the investment 


world. Bank shares sold way below book value, earnings were 
relatively low. But bank shares today are, for the most part, sell- 
ing above equity (see below) and stockholders are getting bigger 








Current % of Recent Bia % of 
Bante Annual Dividene O54 Earnings 1/2856 Book Value 
National City $2.40 710 574 98.3 
Chase 2.20 52.3 60 1118 
Guaranty Trust 3.70 86.0 76% 95.8 
Manufacturers Trust 3.20 44 76\4 101.9 
Chemical Corn 2.00 71 49 111.3 
Bankers Trust 2.40 52.5 61% 99 4 
Hanover Bank 4.00 3.4 954 85.4 
Bank of Manhattan 1.90 65.5 48 135.7 
Irving Trust 1.30 12.2 29% 118.3 
New York Trust 3.00 64.1 70 109.8 
Company of America on security of gan following their customers out into 
part of the “Pru’s” vast holdings of the outlying boroughs. where they 
VA and FHA mortgages opened branches to the extent permit 
But for al! this thrifty pursuit of ted by New York State's strict bank- 
new business, by the third quarter of ng la * One way they could branch 
last year the operating profits of © This pursuit of the customers was not 
most of the big New York banks were restricted to the suburbs. Staid old Han 


trending downward. But 
half left operating profits 


a good first 
for the year 
well ahead in most cases 
Though they had 
banks were earning less on 
the 
rate on loans and 
aged 2.66%, a slim but significant drop 
1953's 2.77% 

Growth. This almost entire depend- 
ence on money market conditions and 
reserve bank edicts is one factor ex- 
plaining why the bank shares sold for 
so long below their book value. An- 
other reason is that the industry s m- 
ply had not grown as fast as the rest 
of the economy. In 25 years, Chase's 
book value was up only 20%. To look 
at it from another angle, in 1953 Guar- 
anty earned 5.5% on its book value; 
25 years befbre it had 9% 
“Banks,” said a prominent security 
analyst, “are solid and safe, but the 
average investor wants some growth 
for his money, and he's not inclined 
to think of banks as the place to get 
it.” 

This inability to grow affected 
especially the big New York City 
banks. Hundreds of thousands of one- 
time cliff dwellers had packed up and 
moved to the suburbs, thus leaving 
the orbit of the Manhattan banks. The 
growing decentralization of U.S. busi- 
ness life also deprived the bankers of 
potential customers. 

Spreading Out. To escape this strait 
jacket, some Manhattan bankers be- 


(see chart) 
the 
them. In 

interest 


more dollars 


Chase's case, combined 


investments aver- 


from 


earned 


over Bank, which specializes in big ac- 
count recently moved its old Herald 
Square branch further uptown to follow 
textile customers into the gleaming new 
J. P. Stevens Building at Broadway and 
4ist Street 





out was through the very expensive 
process of opening new offices. A 
faster and cheaper way was to acquire 
going banks with branch offices, a 
fact apparently not lost on Chase 
Chairman John J. McCloy when he 
first eyed the Bank of the Manhattan 
with its 57 branches. The fact that 35 
of these branches were in Queens, a 
borough where Chase is now unrep- 
did not hurt either. Nor 
did the fact that Manhattan had re- 
cently taken over the 9-office Bronx 
Trust Co 


were. of 


re sented 


County 

There other ad- 
vantages to the deal: Chase Manhat- 
tan, for now will be able to 
make larger single loans than either 
individual bank had been permitted to 
do “Usefulness and not bigness,” 
McCloy assured stockholders, “has in- 
duced this proposed merger.” 


Mutterings. But to some observers 
last month the huge merger looked 
like nothing more than a continuation 
in a long-term trend that, since 1900, 
has cut the number of New York City 
banks from more than 100 to 55 


course 


example 


Aside frota such considerations, the 
merger trend was having an unwel- 
effect last month: it was 
unwanted publicity to 
the dignified bankers. In Washington, 
Representative Emmanuel Celler, 
Brooklyn Fair Dealer, took one look 
at the merger reports, and introduced 
a bill into Congress to tighten Fed- 
eral restrictions on bank mergers 


come side 


attracting 





its stateside counterparts 


Drive-Up Counter 








MUSH! U.S. banks have been doing a drive-in business for some time, 
but up in Alaska, possibly on the theory that anything- Yukon-do-I-can- 
do-better, the First National Bank of Anchorage now has outdone even 


First National, the biggest bank in Alaska, not 
only was the first bank in the territory to install drive-in service, but its 
(made by Diebold, Inc.) 
everything from a Chevrolet to a Husky-drawn sled. 


is built to accommodate 
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MACHINERY 





TEMPERATURE RISING 


After a relatively low-pressure year, Babcock & Wilcox, 
the U.S.’s largest boilermaker, is building up steam 
for an assault on a $2-billion-plus potential market. 


NOTHING so upsets a security analyst's 
studied quiet as a businessman's sud- 
den and unpredictable whim. Recently 
the analysts have taken it almost for 
granted that the nation’s manufactur- 
ers, who have just gone through a 
post-Korean expansion boom, would 
spend less for plants and new equip- 
ment in 1955. In the past few months, 
Wall Street experts have become even 
more specific, applied similar predic- 
tions to individual corporations 

But when Babcock & Wilcox, the 
U.S.’s leading builder of steam gen- 
erating equipment, rang in the New 
Year by shelling out $9.3-million in 
cash to buy up Milwaukee’s Globe 
Steel Tubes Co., the analysts were 
left groping for explanations 

Change in Direction. Having already 
broadcast the end of B&W’s expansion 
plans, Wall Streeters had to admit 
that they had been misled by some 
fairly convincing figures. B&W, which 
had spent some $50-million since 1946 
to modernize and expand its far- 
flung facilities, set aside a modest $2.3- 
million for this purpose in 1954—far 
less than its $8.6-million average cap- 
ital outlay in the previous three years 
But Alfred Iddles, B&W’s boss since 
1948, turned about in his tracks com- 
pletely, cashed in on a sudden op- 
portunity to add another 73,000 tons 
annual capacity to his burgeoning 
business in carbon, alloy and stainless 
steel tubing. 


ALFRED IDDLES: 
he has his eye on... 
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As a result of this and earlier ex- 
pansions Iddles has almost tripled his 
steel-making facilities during the past 
four years, now boasts an annual ca- 
pacity of 
this 


some 300,000 ingot tons. In 
added two electric are 
furnaces (125 tons total capacity) and 
a 1500-ton forging press. With Repub- 
lic Steel, he also perfected a method 


time he 


of casting steel continuously, now is 
deep in experimentation on the so- 
called Ugine Sejournet Process which 
will enable him to extrude alloy and 
stainless steel products it was impos- 
sible to manufacture before 
Broader Horizons, Originally, 
manufactured tubing 
its own use 


B&W 
exclu- 
some 80 miles 


almost 
sively fo 
of steel tubing, for instance, are now 
used in each of the mammoth steam 
boilers the firm has building 
Recently, however, the de- 
mand for tubing for refineries, chem- 


been 
since 1867 


ical plants and powel equipment, and 
from automobile and rubber manu- 
facturers has siphoned off as much as 
85° of B&W’s production. These out- 
side increasing. Total 
U.S. production of stainless steel tub- 
ing has doubled in the past four years 
Actual shipments of alloy steel tubing 
rose from 276,000 tons in 1946 to 576.- 
000 tons in 1953, and rose even further 
last year. At the present rate of in- 
Iddles calculates that ship- 
ments of alloy steel tubing will hit 
1,000,000 tons within five years 
Acquisition of Globe Steel will not 
only give Iddles a better chance to sew 
up a fat share of this fast-growing 
market, but will also enable him to 
manufacture products, such as welded 
stainless fittings, for which he had no 
previous facilities. Even more 
portant, the Globe purchase gives 
B&W a manufacturing outlet much 
closer to the booming Western market 
than its present tube-making plants 
at Alliance, Ohio and Beaver Falls, Pa. 
Kilowatts & Cycles. Right now, Id- 
dles’ tubing sales account for about 
25% of B&W’s annual gross. Almost 
all the rest of B&W’s business comes 
from steam generating equipment for 
the nation’s rapidly expanding electric 
utilities. Within the next decade, these 
utilities will double their current 
steam-driven capacity, an increase 
of some 70 million kilowatts. They will 
thereby create an estimated $2-billion 
boiler market for B&W and other sup- 
pliers. To nail down the lion’s share 


demands are 


crease, 


im- 


31 


B&W STEAM DRUM INSTALLATION: 


the pressure is rising 


Iddies is 
million a year 
already de V 
produces steam at 

(4,500 Ibs.) 
hotter (1,150° F 
boiler now produced commercially 

Because 


equipment in 


busing SS 


of this 
more than $2.5 


pouring 
into re- 
search, has eloped a powe! 


unit which twice 
50 de 


) than any other 


the pressure and 


gree 
utilities order thei: 
B&W is 


bottom of a 


new 
purts now 
bumping along at the 
that has 
boile1 
Iddles has 
which just 
stood at $336 million 
$137 


year lip 


cyclical trend char 
As a re 
his backlog 


18 months ago 


always 
acterized the 
sult 


ot orde! 


industry 


watched 


dwindle to only 
B&W's 


omewhat 


sales last 
1953's 
Inquiries by 
utility companies, however 
in 1954's final quarter, and Iddles is 
hopeful that B&W will soon be 
riding the cycle upward once again 


IT illion and 
be low” 
million 


record $305 i 


perked up 


now 


B&W STEEL TUBING IN USE: 


the arteries of industry 





NATURAL GAS 





PIPELINE PROGRESS 


Transcontinental Gas Pipe Line has had more than 
its share of troubles in rough and tumble natural 
gas competition. But now, President Tom Walker 
sees prosperity and record earnings ahead of him. 


Amip the present gloom in the natural 
gas industry *, ore of the few men 
who had any reason to smile last 
month was Tom P. Walker, 63, Presi- 
dent of the Transcontinental Gas Pipe 
Line Corp. Walker had good reason 
for cheerfulness 

Along with approval of higher rates 
it had received during the year, 
Transcontinental last month had the 
blessing of the Federal Power Com- 
mission to a compromise 
under which it will share 
New York-New Jersey 
market with 
mission Co., rather than compete with 
it. Adding frosting to Walker's cake, 
the FPC also okayed a huge $29.7- 
million expansion program thet Trans- 
continental had planned 


agreement 
the 
natural 


lush 
gas 
Trans- 


Tennessee Gas 


Walker's expansion plans are com- 
plicated and diversified. By launch- 
ing an $85-million financing program 
this year, he eventually will complete- 
ly “loop” (i.e., parallel sections of his 
existing system with pipe) his 
pipeline to the East, giving it increased 
efficiency and dependability. The go- 
ahead sign on the new financing also 


came recently when Transcontinen- 


new 


* Because of the Supreme Court deci- 
sion giving the Federal Power Commis 
sion jurisdiction over 
gas producers in 
pipelines 


rates charged by 
sales to interstate 


BURYING THE PIPE: 
a generous freedom ... 


tal sold $169.4-million in 3%% 
line 


pipe- 
bonds to eighteen insurance 
companies. The proceeds retired three 
bonds originally 
to $195-million, but since reduced by 
through sinking 


When the expansion 


issues of amounting 


some $25.5-million 
fund operations 
program is completed, Transcontinen- 
tal’s profits are almost a sure bet to 
jump to an all-time high of $2.40 a 
share, probably by 1956. Since Walk- 
er’s earnings last year reached an es- 
timated $2.06 (vs. $1.81 in 1953), he 
and Transcontinental were, indeed 
sitting pretty 

Actually 


Transcontinental 


Hurricane in Houston 


Walker is the first 
president with anything to cheer about 
in quite a long while. Founded in 1946 
by Claude A. Williams, 
Texas Secretary of State 
Transcontinental bid for the Govern- 
owned Big Inch and Little Inch 
pipelines It lost out in the high-stake 
auction, but Williams had not breathed 
With a 
opportunity, he 


one-time 


acting 


ment 


his last in natural gas roving 


eye tol saw that no 


line Was piping profits from the rich- 
est potential market of all 
politan New York 

The Manhattan was, for 
Williams an build the 
longest pipeline in the world, a 1,832- 
band running from Texas’ Rio 
Grande Valley to New York's Hudson 
River. Afte: 
the FPC 


million for the project and eventually 


metro- 


market 
invitation to 


mii 


endless conferences with 


he managed to raise $240- 


went on to build a second pipeline 
which Staten Island 
under the Narrows to Brooklyn 

But as much 


through the young company’s veins as 


ran across and 


trouble was flowing 
gas through its pipelines. The explo- 
sion came in 1953 when Williams and 
his beard disagreed on “how the com- 
should conduct its affairs’ 


pany (spe- 


cifically, on methods of setting up 
underground storage facilities and ne- 
gotiating for gas supplies). Williams 
sold his stock, and Tom Walker got the 
call to come running in a hurry. A 
vice president of New York's Irving 
Trust, Walker had organized the 
bank’s public utility department afte: 
a lifetime spent in the gas 
industry 


natural 


Gasman's 
Tom Walker 


control 


Gauge. In a few months 
had things well under 
He had also applied to the 


FPC for decisions that will 
Transcontinental additional sales of 
119,000,000 cubic feet a day. The two 
applications probably will be combined 
into one construction program with the 
peak load being augmented by still 
another 136,500,000 cubic feet a day 
that Walker can deliver from storage 
on severe winter days 

While he is counting heavily on the 
fact that more than 82% of his au- 
thorized daily deliveries come from 
the heavy population areas north of 
the Potomac River, Walker is not for- 
getting the South. From the Gulf 
Coast, his pipeline snakes its way 
through some of the nation’s fastest 
growing areas below the Mason-Dixon 
line. Dixie’s boom, in fact, is already 
paying off. In some Trans- 
continental’s utility customers will 
be taking as much as 170% more gas 
this year than they did during the 
company’s first twelve months of op- 
eration in 1950. “We think it very 
comments Walker, “that our 
the South will 
even faster percentagewise than it will 
in the metropolitan area. With natural 
gas, distributors are working almost 
virgin territory for all household pur- 
poses, including heating, and our busi- 


ness 1s 


bring 


sections, 


possible,” 


business in increase 


increasing by leaps and 
bounds.” 

Stockholder Smiles. Walker's pres- 
ent good humor will be piped 
along to the 21,900 over-the-counter 


holders of Transcontinental common 


soon 


Its dividend is now securely pegged 
at $1.40 a year, but Walker himself 
foresees that it will eventually be 
raised, in the light of projected earn- 
ings of $2.40. He will not say when the 
boost is coming. But he does say 
“with nothing at all in the way of a 
promise’—that “we have a 
toward a 70% payout.” 


feeling 


TRANSCONTINENTAL’S WALKER: 
produced a generous feeling 
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THE LURLINE, 1887 


SHIPPING 


SEVIER’S SORTIE 


For want of suitable passenger ships, Matson Navigation 
has lost trans-Pacific tourist billings to the airlines, But 
this handicap is now well on the way to being remedied, 





Last month the Matson Navigation passenger travel by Americans has 
Co. filed specifications with the Mari- increased almost 70°% since 1948 
time Administration for the two new Matson, however, shared little of this 
360-passenger single class luxury 
liners which it hopes to build and put 
into service on its west coast U.S.- 
Australia run two years hence. In so 
doing, Matson not only flung its 
gauntlet at the airlines, which have 
been booking an _ ever-increasing 
share of the trans-Pacific trade, but 
also certified its willingness to at- 
tempt to beat the airlines at their own 
game. Matson’s stake is substantial. It 
will put up $22-million of the ships’ 
$40-million total cost, with the U.S. to 
shoulder the balance. 
Torrid Tourism. Matson’s President, 
Randolph Sevier, who once muscled 
freight on the San Francisco docks 
and became Matson’s boss five years 
ago, does not feel that he is gam- 
bling against overly long odds. He 
is convinced that his new craft, which, 
to save construction time (two years) 
and money (about $15-million) will 
be converted from two of the Mari- 
time Administration’s speedy Mariner 
class ships, will give Matson entree 
into a fast expanding market. Despite 
the rumblings of wars both hot and ae ne 
cold in the Far East, trans-Pacific THE LURLINE, 1955 
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because it owned no “luxury” craft 
Consequently it was forced to stand 
idly by and let the airlines carry off 
the west coast U.S.-Australia trade, 
in which it was a dominant figure be- 
fore the war, by default. Several Mat 
son freighters, it is true, have been 
running from San Francisco to th: 
lands “down under.” But they have 
stuck pretty closely to the lumber 
trade. It has been a relatively low- 
profit business, and it became even 
nore so last year because of a drop in 
charter rates 

Sevier’s heart really lies with the 
more profitable kind of “package” 
cargo. He believes that more frequent 
and faster U.S.-Australia service will 
coax still more of this kind of traffic 
into the stream of trans-Pacific com- 
merce. With his two new ships, Sevier 
will have both, and he hopes that his 
subsidiary, the Oceanic Steamship Co., 
which works the Australian trade, will 
thus contribute more substantially to 
Matson’s earnings. In the past couple 
of years, despite its operating subsidy, 
Oceanic has barely run in the black 

Partially because of Oceanic’s prob- 
lems, Matson’s total revenues last year 
fell somewhat below 1953's $62-mil- 
lion. General cargo offerings on the 
company’s Hawaiian run also dropped 
off. But Sevier notes that the per- 
centage of total trade carried by Mat 
son on this route did not. Passenger 
bookings on the Hawaiian cruise ship 
Lurline actually increased, thus bring 
ing the craft's load factor up to around 
94%. This year, however, the Lurline 
may not do as well In addition to 
bucking the airlines, the ship may be 


ty 


. bar 
an 5 | 
t and a gamble 





Wirniw a few days, 45 of the na- 
tion's top labor leaders will receive 
a nice note from Vice President 
Nixon. It will be an invitation to 
a meeting on March 15 in Wash- 
ington Usually the men who 
manage unions welcome the oppor- 
tunity to sit in council with high 
government officials But the 
March 15 confab is likely to be a 
little embarrassing to some of the 
attendees For Vice President 
Nixon is going to ask the union 
chiefs to help implement Executive 
Order 10479, which forbids employ- 
ers with government contracts from 
discriminating in the employment 
and promotion of Negro and other 
minority-group workers 

Indeed, since December 2 of last 
year, every company with even the 
smallest slice of the nation’s an- 
nual $14 billion defense contracts 
is required to post publicly in con- 
spicuous places that it will not re- 
fuse to hire, or promote, on racial 
or religious grounds 
is severe 


The penalty 
cancellation of the con- 
tract and blacklisting on future 
bids 

While the onus is on employers, 
no one in and out of industry is 
naive enough to assume that man- 
agement ‘could carry out the letter 
of the law without more than the 
cursory cooperation of the nation’s 
labor unions 

On the record, labor leaders are 
all for equality of opportunity. 
You can read it right in many of 
the union constitutions. You can 
hear it at almost every union con- 
vention where discrimination is 
annually condemned in stentorian 
tones. You see it in action—some- 
times—like the Autoworkers (CIO) 
disciplining locals when they veer 
from front office policies. 

But off the record, the story is 
different. The Independent Rail- 
way Brotherhoods haven't budged 
from an all-white membership 
policy despite a raft of law suits. 
In addition, important AFL affili- 
ates bar Negroes either by consti- 
tution or camouflage like prohibit- 
ing membership to anyone who is 
not “sponsored by three members 
in good standing.” Other AFL In- 
ternationals (building trades) 
maintain separate Jim Crow locals. 

Discrimination in CIO local un- 
ions is more subtle, more under- 
cover—often in violation of head- 
quarters’ policy. They go in for 
two types of exclusion. One is 





-——LABOR RELATIONS 


Labor’s Color Line 





the “gentle- 
man’s agree- 
ment.” This is 
a simple device 
by which the 
local union will 


Ww 
7 


Lawrence Stesein 


not press man- 
agement on 
Negro hiring or promotion. In 
many of these situations, there is 
a “no discrimination” clause in the 
union contract. The other method 
for barring Negroes from oppor- 
tunity is the “separate line of 
progression.” This provides for two 
separate standards of promotion 
one for whites and one for the 
Negroes 

On March 15 Nixon will probably 
ask the union heads to “do some- 
thing” about this bottleneck in 
Negro job progression. And while 
the internationals might be willing, 
it’s another thing to get the local 
unions, many of which exercise 
considerable autonomy, to break 
with tradition 

While the Administration and the 
union chieftains would like to make 
progress on the race bias front 
through voluntary means, there are 
indications that the job issue—like 
the school segregation issue—will 
end up in the courts. This spring 
the National Association for the 
Advancement of Colored People 
will launch a series of suits against 
the unions and management in the 
oil industry in an attempt to out- 
law the separate level of progress 
system. Says Herbert Hill, Labor 
Relations Director of the NAACP: 
“The time is long past for depend- 
ence upon the empty hollow ritual 
or resolutions, and pious state- 
ments by both labor and manage- 
ment on the matter of equal job 
opportunities for Negro wage earn- 
ers 


“The separate line of progres- 
sion is a vicious practice which 
dooms the Negro worker to do the 
hardest and dirtiest work for the 


least pay. It is the basis for dis- 
honest job classifications and for 
wage differentials even though the 
Negro does the exact same work as 
the white employee.” 

Should the NAACP win its suit, 
the impact on workers, unions and 
management alike will be far- 
reaching and controversial. As in 
most areas of social conflict, how- 
ever, the job equality problem will 
take a long time to straighten 
out 








up against increased competition from 
four other steamship lines. 

Hot Hotels. Partially because his 
Lurline is such a popular ship, Sevier 
regards air competition a little more 
philosophically than he does the 
waterborne variety. For every Hawaii 
vacationist, whether he flies or steams 
into Honolulu, is a potential guest at 
one of the Matson’s three Waikiki 
Beach hotels—The Royal Hawaiian, 
Moana or Surf Rider. This posh trio 
of hostels accounts for about 10%, of 
Matson’s gross and Sevier is looking 
for still bigger hotel billings when his 
new Princess Kaiulani, now abuilding 
at Waikiki at a cost of $3.4-million, 
checks in its first customer. 

In addition to the hotels, Matson’s 
bulging portfolio also contains 250,000 
shares (13.5% of the outstanding 
stock) in the Honolulu Oil Corp., 
which despite its name, has its drills 


PRESIDENT SEVIER: 
luxury is convertible 


spudded deep into several flourishing 
Texas and California oilfields. This 
investment is very important to Mat- 
son and accounts for about 13% of its 
net earnings 

Partly because of its Honolulu Oil 
investment and partly because Mat- 
son is relatively closely held, its stock 
sells at a high price-earnings ratio 
(145 to 1) for a steamship com- 
pany. These days, despite his upcom- 
ing investment in Oceanic’s two new 
ships, Randolph Sevier is busily en- 
gaged in making Matson less of a 
steamship company. In addition to 
expanding his thriving hotel business, 
last year he bought part interest in a 
trucking company, also sank $4-mil- 
lion into yet another new subsidiary, 
a life, health and accident insurance 
company. In these ventures, as in 
shipping, the betting is that Sevier 
has his odds very carefully figured. 
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MEAT PACKERS 





A LEAN YEAR 


IN THE COOLER ROOM 


The U.S.’s big meat packers have never eaten 


very high off the hog. 


Last year, however, 


empty pig pens and fluctuating prices drove 
their earnings down to the lowest levels in years. 


LonG before the U.S.’s Big Four meat 
companies closed their books on fiscal 
1954 last October, Wall Streeters knew 
that the packing industry, unstable 
even in its best years, would make one 
of its worst year-to-year showings in 
history. When audited figures were 
released last month, they showed ex- 
actly how poor the year had been (see 
table). Altogether, Swift, Armour, 
Wilson and Cudahy amassed com- 
bined sales of $5.7-billion, only 2.1% 
lower than in 1953. But on this slight 
dip in volume, profits fell some 65% 
to $16.6-million, the lowest earnings 
total rung up by the Big Four since 
the mid-1930's. 

From Bad to Worse. Slim profits, of 
course, are no novelty for the meat 
packers. For over 50 years, their mar- 
gins have bumped along at levels far 
below those of most other industries. 
In retrospect, however, the “good old 
days” now seem very good indeed. 
Before 1920, meat processors rarely 
earned less than $2 on each $100 sale; 
in exceptionally good years they net- 
ted as much as $4. Even though earn- 
ings were squeezed much thinner in 
later years, meatmen still managed to 
bring $1 of each $100 in sales down to 
net. Since 1950, however, the strug- 
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gling packers have been marking 
their profits in pennies instead of dol- 
From an average net return of 
82c in 1953, Big Four earnings fell to 
only 29c last year. 

Unfortunately, the packers control 
neither the supply of livestock nor the 
demand for meat products, When they 
buy livestock, they can only hope that 
consumer prices hold up long enough 
at least to cover the prices they have 
paid. If the price fluctuates rapidly, 
the packers’ profit margins diminish 
to the vanishing point. 


lars 


In the packing business, successful 
operations have always been largely 
a matter of calculated guess-work. 
Last year, U.S. packers guessed wrong. 


Although cattle plentiful, the 
supply of hogs was short (14% below 
1953's 57 million head). In order to 
supply their customers, the packers 
scrambled to buy whatever porkers 
they could. By December 1953, the 
price for hogs had been bid up to $26 
Apri] it had 
$28.75. With 
beef plentiful and reasonably priced, 
balked at pork 
forced the processors to unload their 
pork at a loss 


were 


per hundredweight; by 


hit an alltime high of 


consumers prices, 


‘Our 
President 


The Big Squeeze. 
gins, Armour’'s 
W Spex ht 
insufficient to 


gross mar- 
Frederick 
bluntly, “were 
and 
Ar- 
mour netted its smallest profit since 
1949; al 
it resulted in a 35c¢ per share deficit on 
the common. For the 
tive year, common shareholders went 
without 


Wilson Ss 


ter as to 


explained 
cover processing 


selling expenses.” As a result, 


r paying preferred dividends 


sixth consecu 


stockholders fared no bet- 
dividends jut the firm's 


offset 
31.03 a 


lucrative line of sporting goods 


the losses, for a net profit of 
share 

Swift, the biggest and most consist- 
ently profitable US 
better It banked its 
1951 Not 
prices depress its packing profits but 
its cottonseed oil leather 


trom 


packer did no 


leanest profit 


only did falling hog 


since 


and opera- 


tions also suffered cotton -belt 


droughts and ov 
Cudahy 


versified 


ersupply of cattle 

more di- 
looked to meat 
As a 
staggered under its third big deficit in 
Over 


unlike its larger, 
competitors 
operations for profits result, it 
the past six ears 


Cudahy losses 
profits by 


this period, 


have ovel balanced 
a thumping $14.2-million, a 
fact which has forced President Louis 
F. Long to close plants which once 
contributed 40 
but an even greater 


Its stockholders 


market 


of Cudahy’s annual 
gross share of its 


losses had even less 
cause to rejoice 
Cudahy 
the Bull 


common di 


prices on 
common sagged low even in 
Market as directors passed 
vidends for the sixth year 
in a row 


The outlook 
puts it this way 


this year? 
Il have 


there isn’t room for anything 


One packer 
to be opti- 
mist 


else.” 





Bales 
(Millions) 


$2510.8 
2056.1 -—16 
6805 +10 
4548 23 


% Change 
from (063 


Swift ($495.3)* —3A4 
Armour (469.9) 
Wilson (134.3) 


Cudahy (59.9) 


* In parentheses: 





Net Proft *e 
(Milliems) 


$19.1 44 
16 87 
3.1 + 3 
(7.2)** 


total assets, Oct. 31, 1954 


HOG-TIED PACKERS 


The Big Four’s Performance in 1954 


Change Preft on $190 Gale 


from (053 1954 1953 
$0.76 $1.30 
$0.08 $0.49 
$0.46 $0.45 

t ($1.57) ** $0.12 


** Loss $582,677 profit in 1953 
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AN OUNCE OF PREVENTION 


Although President Petersen 


is talking them 


down, Otis’ earnings are actually up. By trimming 
costs, Petersen hopes to send them still higher. 


In 1877, Charles Otis, then president 
of the Otis Elevator Co., found his 
business beset by “unheard of civil 
and political complications.” “With- 
out exaggeration,” complained Otis, 
“things have gone from very bad to 
worse and worse.” 

Last month, LeRoy A. Petersen, 
who has been boss of Otis since 1945, 
was beset by business complications 
of his own. The soft-spoken Petersen, 
who was once a high school principal 
in his native Wisconsin, gave his 
workers a never-to-be-forgotten lec- 
ture on economics. “Under present 
conditions,” he told them, Otis could 
not continue to operate its Yonkers, 
N. Y. and Harrison, N. J. plants 
unless employees snapped to and 
helped cut costs drastically. Other- 
wise, snapped Petersen, Otis would 
have to pick up and move elsewhere 

No $O%S. At first hearing, one might 
think Petersen's “ultimatum” indi- 
cated financial difficulties. Actually, 
as he himself is quick to admit, this 
is hardly the case. In the first nine 
months of last year, Otis’ sales rose 
some $6.1-million to $79-million 
Petersen estimates that Otis’ 1954 
earnings, which have not yet been 
formally counted, will run to about 
$4.75 per share, an 8.5% gain 
1953's $4.38 

Ever since 1853, when bewhiskered 
Elisha Graves Otis hit on the auto- 
matic safety device and improved 
platform elevator on which he founded 
Otis’ business, the company has rarely 
settled for less than 50°, of the mar- 
ket. In 1951 and 1952, the company’s 
share of the market did fall as low as 
40%. But in 1953, determined Presi- 
dent Petersen had it up again to 47%. 
Last year, thanks in part to a $3-mil- 
lion contract for 27 elevators in the 
new Prudential Insurance Building 
in Chicago, which Otis snapped right 
from under Westinghouse Electric, its 
biggest competitor, Otis’ market posi- 
tion rose even higher. Last spring, 
Otis again beat out Westinghouse in 
competition for the biggest elevator 
contract ever let in the US., a 32-car, 
$3.3-million installation for the Soco- 
ny-Vacuum Building, now going up 
on Manhattan's East Side. 

Realist’s Rack. In view of Otis’ 
thriving earnings, it might seem that 
Petersen's furrow-browed concern 
over his costs at Yonkers and Harri- 


over 


son is the work of an overcautious 
perfectionist. Actually, it springs from 
a hardy realism. “Monumental” in- 
stallations of the Prudential and 
Socony-Vacuum type account for only 
a relatively small percentage of Otis’ 
gross. More often than not, they are 
prestige, rather than big profit, jobs 
A much larger part of Otis’ sales (and 
profits) comes from its so-called “low 
rise” freight and apartment dwelling 
elevator business, and in this market 
it has run head on into really tough 
competition. It comes from small re- 
gional producers who operate on a 
“low price—low profit” basis. Petersen 
“mosquitoes.” By under- 
Otis in 1951 and '52, 
regional producers drew an uncom- 
fortable amount of its sales blood and 
ate into its market position 


them 
bidding 


calls 


these 


Petersen responded by trimming his 
own prices, a tactic that successfully 
Otis’ market position but 
inevitably deflated its profit margins 
In 1950, for Otis brought 
20c out of its dollar down to 
pretax earnings. By 1953, this ratio 
had dropped to 13.6c and at the nine- 


months mark last 


recouped 


instance, 


sales 


year 

dividends 
16 bustling foreign 
netted only 8.5% 


same as the 


despite a 

from its 
Otis 
on sales, about the 


sizable boost in 


subsidiaries, 
year before 


It is precisely this attrition on his 
profit margins which has galvanized 


LEROY PETERSEN: 
he took a stitch in time 


36 


ROPE-GEARED ELEVATOR (1880): 
now, no hands 


Petersen into open warfare on costs 
“We have developed barnacles,” says 
he, “and like any efficient, aggressive 
management, we are going to get rid 
of them.” High on Petersen's priority 
list is a study of and a probable over- 
haul of Otis’ incentive system stand- 
ards. Otis’ labor history is one of 
relative harmony, and Petersen has 
high hopes that his union will pretty 
much string along with him 

But Petersen is worried about his 
costs for other reasons, too. Since ele- 
vator sales vary pretty much with the 
health of the construction industry, 
they are essentially cyclical in nature 
Should the economic weather take a 
turn for the worse, says Petersen, 
“only the low-cost producer will ride 
out the storm.” 

Financially it would seem that Otis 
is in trim enough shape to survive 
almost any kind of a blow. Several 
years ago, Petersen, with typical re- 
sourcefulness, succeeded in getting 
Otis’ outstanding non-callable pre- 
ferred stock changed into a callable 
variety. Then he promptly retired it 
By holding his dividend rate at around 
50% of earnings, he has built up his 
cash position to 25% of total assets 

But Petersen puts an even higher 
valuation on Otis’ technological know- 
how than on its cash position. Prob- 
ably the best fruit of this know-how, 
he thinks, is his company’s operator- 
less “Autotronic” elevator, which at 
the behest of its built-in electronic 
brain, automatically adjusts to the 
variations of a building’s traffic de- 
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The surest way to guarantee a new, different, and exciting vacation is to 
learn the hundreds of things you can do and the places you can visit on 
the money you want to spend. 


Norman Ford, founder of the worild-known Globe Trotters Club, tells 
you that in his book, Where to Vacation on «a Shoestring. This is the 
man who has spent a lifetime searching for the ways to get more for your 
money in vacations and travel. 


in bis big book, you learn 


about low-cost summer paradises, farm vacations, vacations on far-off 
islands, on boats drifting down lazy streams while you fish 


about vacations at world-famous beaches, under palm and eucalyptus 
trees, in government-subsidized 
along rugged coastlines, 


vacation resorts, in Indian country, 


on ships and by rail 


about dude ranches you can afford; what to see, do and how 
at national parks and in cities most Americans want to visit 


to save 





Will Your Next Vacation Really Be Something to Remember? 


about low-cost sailir 
Woods, 


cation 


fantastica 
won 


eriands alm 


How to stop saying— 
"Il Always Spend Too Much On My Vacation” 


Of course, Norman Ford knows where to get real vacation bargains in all 
America, from Maine to California, and in Canada, Mexico, 
time does he ask you to spend a lot of money to enjoy yourself 
how really different and exciting is the vacation you choose through his 
experienced advice Always, he tells you the many things you can do 
within your budget and how to get more for your money (if you travel 
by car, he shows how most auto parties can save $6 of $7 a day) 


et At no 
no matter 


You can't help but learn something that is just meant for you 
Where to Vacation on a Shoestring cous only $1 To make sure 
next vacation will be something to talk about, get the facts now 
the coupon to order 


Yet, 
your 
Use 








Round the World on a Shoestring 


if you know the seldom-advertised ways of reaching foreign countries, 
you don't need fantastic sums of money in order to travel. You could 
spend $500-$1000 on a one-way luxury steamer to Buenos Aires——but do 
you know you can travel all the way to Argentina through colorful 
Mexico, the Andes, Peru, etc. by bus and rail for just $109 in fares? 

You can spend $5000 on a luxury cruise around the world. But do 
you know you can travel around the world via deluxe freighter for only 
a fourth the cost—or via connecting steamer for $600-—-and that there are 
dozens of other round the world routings for under $1000? 

Do you know all about the really comfortable, low cost routings to 
whatever part of the globe you're interested in’ ndia, say, and how to 
reach it at lowest cost via rail from Europe through France, Italy, Yugo 
slavia, Greece, Turkey, and the Middle East? Or how w see South 
America economically? Which air lines Americans living down there 
take to cut $40, $50, $75 off the top fares? 


There are two ways to travel-—like a tourist, who spends a lot, or like 
a traveler, who knows all the ways to reach his destination economically 
comfortably, and while secing the most 


Norman Ford's big new guide How to Trawel Without Being Rich 
gives you the traveler's picture of the world, showing you the lower cost, 
comfortable ways to practically any part of the world. Page after page 
reveals the ship, rail, bus, airplane and other routings that save you money 
and open the world to you 

What do you want w do? Explore the South Seas? This is the only 
avide in the world that names the schooners, tells what they charge, 
where they go (even how to reach Gauguin's old home). Visit Mexico’ 
This is the guide that tells you the low cost ways of reaching the sights 
(how 5é6c takes you via &-passenger automobile as far as those not-in-the 
know pay $5.60 to reach). Roam around South America’ Europe’? Any 
other part of the world? This is the guide that tells you where and how 
to gO at prices you can really afford 

If you've ever wanted to travel, prove now, once and for all, that travel 
is within your reach. Send now for How to Travel Without Being Rich 
It's a big book, with over 75,000 words, filled with facts, prices, and 
routings, and it's yours for only $1.50. Even one little hint can save you 
this sum several times over 


a em 


Passenger-carrying 
FREIGHTERS are the secret 


of low cost travel 


Yes, for 
forgotten 
slong the 
ery where 


no more than you'd spend at a resort, you can take a 
ruise to Rio and Buenos Aires Or thr 
St River to French Canada 

your means 


never -to-be 
Weat Indies or 
trips t nost 


igh the 
Lawrence In fact 


are within 


And what accommodations you get: large rooms with beds (not 
bunks), probably a private bath, lots of good food and plenty of 
relaxation as you speed from port to port 

Depending upon how fast you want to 
be yours for little as $250-$300 a 
Fast, uncrowded voyages to England, France, the Mediterranear 
three week vacations up and down the Pacific Coast or to New 
Name the port and the chances are you can find it listed in Trave 
fround the World This is the book that le w 
go, how much they charge, briefly describes accommodations 
of thousands of travelers all over the world swear by it. Tra 
and travel writers say ““To learn how to travel for as little as 
at a resort get Travel Routes Around the World.” 

It's yours for just $1, and the big 128-page 1955 edition includes practi 
cally every passenger carrying service starting from or going to New York, 
Canada, New Orleans, the Pacific Coast, Mexico, South America, England, 
France, the Mediterranean, Africa, the Indies, Australia, the South Seas, 
Japan, Hawaii, ete There's a whole section calle« low to See the World 
at Low Cost,” plus pages and pages of photos and maps 


round the 
month And there 


0, world 


are ah 


4 cruise 


as rter tri 
two or 
Orleans 
Routes 
ere they 
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el edi 


names the lines, te 
eds 
rs 


d spend 


A big $1 worth, especially as it can open the way to more travel than you 


ever thought possible. For your copy, simply fill out coupon 
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mands, Petersen estimates that build- 
ing owners who have put the Auto- 
tronic elevator into have saved 
about $7,000 a year on each installa- 
tion. Thus he believes that “a vast 
field of potential modernization 
wherein even relatively new elevators 


use 


have become obsolescent overnight,” 
hes opened up to Otis. In focusing his 
sharp eye on costs, Petersen thus is 
the principle that an 
ounce of prevention is worth a pound 
of cure. He is also obviously deter- 
that Otis will not 
“obsolescent overnight.” 


AIRLINES 


SNEAK PREVIEW 
In 1925, Trans World Airlines’ earliest 
Western Air Express—first 
began coaxing its tiny, two-passenger 
Douglas biplanes over the 575-mile 
route from Los Angeles to Salt Lake 
City. Since then TWA has grown to 
become one of the biggest 
hauling some 4,000,000 
passengers yearly across 33,000 globe- 
girdling route miles 


operating on 


mined become 


ancestor 


world’s 
skycarriers, 


Last month, un- 


der the star-studded dome of New 
York's Hayden Planetarium, TWA's 
boss, Ralph Damon, dramatically 


kicked off a 30-year anniversary cele- 
bration, not by limelighting gains of 
the past, but by conducting a “cosmic 
symposium” on the state of commer- 
cial aviation three decades hence 

Noted scientists and engineers, in- 
cluding the U.S.’s Redstone Arsenal's 
guided missiles chief Wernher 
Braun, Lockheed's engineering boss 
Hall Hibbard and Harvard astronomet 
Fred L. Whipple calmly unreeled a 
list of predictions that made present- 
day Super Constellations and DC-7s 
seem as inadequate as 1925 biplanes 
Items 

e Supersonic ramjet airliners of 1985 
that will three to four times 
higher (12-15 miles), four to six times 
faster (1500-2000 mph) and slash New 
York-to-Los Angeles flights to 1% 
hours 

@ Feeder line aircraft that will take 
off vertically from “space fiction” air- 


von 


cruise 


ports, rocket over short-haul intercity 
routes at 500 mph 

e Bus-sized that will 
shuttle from metropolitan 
areas to waiting jetliners, and low- 
cost turboprops which will permit air- 
lines to gross higher revenues from 
freight than from passengers 

Just what TWA's position would be 
in this fantastic future, Damon de- 
clined to predict. What did seem cer- 
tain, however, was that Wall Street- 
ers, who have thought of the airlines 
as a “growth industry” for the past 
twenty years, may safely apply the 
term for another thirty 


helicopters 
travelers 
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THE BIG SHOW 


WALDORF 


General Motors, the nation’s No. I automaker, 
last month again turned showman, has hit the 
road with its 1955 Motorama in high gear. 


In an elevator in Manhattan's plush 


Waldorf-Astoria Hotel one day last 
month, Postmaster General Arthur 
Summerfield greeted Mrs. Roger 


Kyes, wife of the General Motors vice 
president. “I told Red [GM President 
Harlow Curtice] 
pared with him, Ziegfeld was a piker.”’ 
The Postmaster General had just had 


he said, “that, com- 


a look at General Motors’ Motorama 
for 1955 
GM, the nation’s No. 1 automaker, 


had indeed outdone Ziegfeld, Barnum 


and even Billy Rose for that matter 
It had taken over 26,000 sq. ft. of the 
Waldorfs Grand Ballroom and its 


adjacent salons and turned it all into 
the GM 


cars of tomor- 


a shimmering showcase for 
1955 
row and 61 other exhibits (represent- 
ing 21 GM divisions) 


cars of “dream” 
including Frig- 
idaire's eye-dazzling, automation-plus 


Kitchen of 


The Manhattan premiére was only 


Tomorrow 


the first showing in a projected na- 
tionwide tour that will see the Motor- 
ama move on to Miami, Los Angeles, 
San Francisco and Boston in a cara- 
van of 100 specially built trucks and 
trailers. Along with it will go a cast 
of 100 professional performers and an 
operating crew numbering 675. It was 
almost outdraw the 1954 
Motorama, which lured no fewer than 
twe million admission-free, goggle- 
eyed spectators 

Spectacular On Wheels: Even the 
grand old Waldorf had never seen 


certain to 
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anything quite like it. The walls of 
the ballroom lined with hun- 
dreds of yards of GM upholstery fab- 
ric; the ceiling alone was draped with 


were 


200,000 yards of cloth. In the 35- 
minute stage show, the 1955 Chevro- 
let, Pontiac, Oldsmobile, Buick and 


Cadillac burst, one by one, from a 
cloud high above the stage. The stage 
itself was complete with a man-made 
lake and artificial lily pads, which 
served as platforms for the dancing 
girls. Also on hand: a 26-piece or- 
chestra, a 16-voice chorus, a corps de 
ballet and six girl violinists 

On a pair of flying turntables, look- 
ing like two huge hands, the GM cars 
whirled down across the stage, then 
rotated on their pedestals while ele- 
gantly gowned mannequins paraded 
nearby, each model's costume keyed 
to the color combinations of the car 
she represented. A reporter spotted 
American Motors President George 
Romney watching the show and asked 
if he was slumming. Replied the Nash- 
Hudson chief: “I'd call this a heck of 
an expensive way to slum.” 

On the ballroom floor, show-gapers 
milled around such dream cars as 
Chevrolet's Biscayne, Oldsmobile’s 88 
Delta, Buick’s Wildcat III, Pontiac’s 
Strato-Star, the La Salle II sedan and 
sports coupe, Cadillac’s El Dorado 
Brougham. They gawked at such de- 
velopments as the three-way pano- 
ramic astradome windshield, the wrap- 
around tail lights, the pillarless 
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@ Sales of Continental Motors Corporation and 
consolidated subsidiaries in the fiscal year end- 
ing October 31, 1954 totalled $182,061,693, as 
compared with $298,438,605 the previous year. 
Earnings declined relatively less, amounting to 
$4,542,748 or $1.38 per share, as compared with 
$6,023,812 or $1.83 per share in 1953. 


@ Dividend payments made to Continental Motors 
stockholders during the fiscal year 1954 totalled 
80 cents a share. They were made in four pay- 
ments of 20 cents each, as in the previous year, 
and resulted in total dividend disbursement of 
$2,640,000 in 1954. 


@ Net working capital at the end of 1954 was the 
second-highest in the company's history, having 
declined by $581,196 from the all-time peak of 
one year earlier. 


® Reduction in inventories amounted to 
$12,201,667, the greatest reduction since 1945, 
and bank loans were reduced by $3,300,000. 


© Capital expenditures for plant additions, tool- 
ing, machinery and equipment, in the fiscal year 
1954, were $5,181,563 as compared with 
$3,658,780 in 1953. 


@ Stockholders’ investment increased from 
$42,254,564 to a new high of $44,157,312. The 








Net earnings 


| Wet working capital — 


|__ Property, plants & equipment (net) 


Fiscal Years 


Ended Oct. 31 1964 





~ Engine output (horsepower) 
Net sales 


4,542,748 
$1.38 

~ $0.80 
$67,362,396 
35,667,076 
31,695,320 


_ Net earnings per common share 
Dividends per shore 


Ratio of current assets 
__ to current liabilities 


Long-term debt _ 


1.9 to BE 
$3,320,000 — 
16,654,419 


Stockholders’ equity 44,157,312 





Book value per common share $13.38 


HIGHLIGHTS 





latter represents a value of $13.38 a share, an 
increase from $12.80 a share a year ago. 


@ Current assets at the close of 1954 were 
$67,362,396, and current liabilities $35,667,076, 
the ratio between assets and liabilities being 1.9 
to 1. Net working capital, $31,695,320, was 
down only slightly from the all-time high of 1953. 


@ The company maintained its strong position 
as a source of aircraft power plants, and brought 
out three new aircraft models designed to con- 
tinve and extend its leadership. 


@ Sale of engines and power units for irrigation 
use looms as a factor of growing importance in 
the company's outlook for the immediate future. 


@ Introduction of V8 engines, in both gasoline 
and Diesel versions, was an important forward 
step in 1954. Impertant additions also were 
made to the Continental family of agricultural, 
transportation and industrial in-line Diesels. 


@ The gas turbine program on which Continental 
Aviation and Engineering Corporation, uncon- 
solidated subsidiary of Continental Motors, has 
been working for the past three years, under non- 
exclusive sub-license from its parent company, 
made important progress in 1954. C.A.E. enters 
1955 with a substantial backlog of orders. Two 
turbine models are in production. 


STATISTICS 


1953 


14,659,577 23,073,000 
$182,061,693 $298 438,605 


6,023,812 
$1.83 
$0.80 


$104,895,088 


72,618,572 
32,276,516 


14 to] 
$3,600,000 
14,085,545 
42,254,564 

$12.80 





1952 


21,390,000 
$264,219,009 
6,126,021 
$1.85 

$0.60 
$106,074,697 
16,692,367 
29,382,330 


14 to} 
$3,880,000 
13,573,156 
38,870,752 

$11.78 


1951 


16,950,000 
$166,677, 855 
4,469,063 
$1.35 

$0.45 
$77,194,737 
51,185,864 
26,008 873 


L5 tol 
$4,160,000 
12,533,919 
34,124,731 

$10.52 


1950 


14,711,000 
$96,404 468 

3,611,245 
$1.09 
$0.30 
$44,432,296 
19,376,103 
25,056,193 


23101 
$4,500,000 
11,826,934 
31,740,668 
$9.62 
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four-door hardtops and a door that 
automatically lifts enough of the top, 
as one GM executive put it, “to let 
your silk hat in with you.” 

GM on TV. On opening night, GM 
put the entire spectacular on TV, im- 
porting Bob Hope* to m.c. the pro- 
ceedings. Unhappily, the sheer mag- 
nitude of the layout proved too much 
for TV’s myopic eye, the entire show 
becoming nothing more than a dull, 
hour-long General Motors commer- 
cial. At show's end, however, Comic 
Hope told Automaker Curtice that he 
hoped to return next year, “same 
time, same place, same money.” When 
Curtice good-naturedly snapped “It's 
a deal,” Variety, the show business 
bible, wondered if that constituted a 
verbal contract 

But the throngs that poured into 
the Waldorf last month gave evidence 
that GM's money, as usual, had been 
well spent. The point was driven 
home best by a guest from Chrysler 
Corp., who stoically endured half the 
show, then announced: “I'm going 
home to cut my throat.” 


*At a reported $100,000, highest fee 
ever paid a performer for a one-shot 
show. Quipped Hope: “Actually, I take 
it from one General and give it to an- 
other.” 


PAPER 


INTERNATIONAL INCIDENT 


Always alert to profit possibilities, International Paper’s John 
Hinman is swinging the world’s largest papermaker into 
domestic newsprint production, foresees a booming market. 


Canny John J. Hinman, Chairman of 
507.4-million (assets) International 
, the world’s largest paper- 
knows a good thing when he 
sees it, however unexpected. Last 
year, for instance, he had intended to 
concentrate his efforts on consolidat- 
ing International’s far-flung estab- 
lished operations, on the premise that 
paper demand would have to catch 
up with industry capacity before 
further expansion would be justified 
But when he chance to get 
Brown Corp.'s Canadian pulp mill 
and 2,500 valuable acres of Quebec 
woodland for only $37.6-million (Ca- 
nadian funds), he quickly turned to 
and snapped them up as a rare bar- 
gain 

In New York last month, ordinarily 
publicity-shy John Hinman announced 


Paper Co 
maker 


Saw a 


that he had found still another good 


thing. By 1956, he said, he would 


open a new $20-million newsprint mill 
with a capacity of 100,000 tons a year. 
Hinman was not sure of the plant’s 
location (“somewhere in the South’), 
but he was decidedly definite on one 
point. “The South’s population and 
general economy,” observed he, “are 
in a continuing period of expansion 
This expansion is certain to result in 
increased local demand for news- 
print.” 

There was an important story be- 
hind this story. Once the orphan of 
the paper industry because of its 
sharp fluctuations in demand and 
overpowering starting-up costs, news- 
print lately has been a hotter seller 
than a pulping vat. Britain’s Bowaters 
Southern Corp. started up a newsprint 
mill in Tennessee last year, with its 
output sold for 15 years ahead. Maine's 
newsprint-making Great Northern 
Paper Co. currently is completing the 








distributed soft drinks . . 





th a 
i” Consecutive Dividend 


Nehi Corporation, makers of Royal Crown Cola, Nehi and 
Par-T-Pak Beverages . . . the most complete line of nationally 
. announce the payment of their 
67th consecutive dividend as of January 1, 1955. 

During 1954, growth continued both in consumer sales and 
in the number of franchised bottling plants. 

440 franchised Royal Crown Cola bottling operations have 
plans for expanding their markets in 1955. These plants are 
located in all 48 states, Puerto Rico, Cuba, Nassau, Hono- 
lulu, Antwerp, Belgium, Republic of Mexico and the Repub- 
lic of Panama. During 1955 there will be a further expansion 
of markets both within and without the United States. 


NEHI CORPORATION 
Columbus, Georgia 
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greatest expansion program in _ its 
history. Why the sudden interest in 
the homely paper on which news- 
papers are printed? The simple an- 
swer is: Americans last year read 
about 6,162,761 tons of newsprint, but 
American producers rolled only 18% 
of that amount, imported the rest 
from Canada. Newsprint demand, 
moreover, is still on the upswing, 
along with newspaper circulation and 
advertising lineage. Hinman quite 
clearly sees a booming future in news- 
print. 

Past Imperfect. Making newsprint 
is actually no new trick for Interna- 
tional, which was almost wholly a 
manufacturer of newsprint when it 
was formed in 1898. By the early 
1930s, it had shifted most of its news- 


INTERNATIONAL’S HINMAN: 
he did the unexpected 


print production to a Canadian sub- 
sidiary. But when the Canadian 
paper and power situation, and with 
it the American paper business, ex- 
ploded in the 1930s, International 
found itself in serious trouble. Seri- 
ous enough, in fact, to bring on the 
headaches of reorganization, consoli- 
dation and liquidation. When Hin- 
man became president in 1943, stock- 
holders had not received a dividend in 
six years, funded debt had risen to 
well over 20% of the company’s capi- 
talization and International Paper 
common was going begging at 3 on 
the Big Board. 

Hinman, who started with IP in 
1913 as manager of a forestry district 
in northern New Hampshire, knew 
what he had to do. Out the window 
went such IP sidelines as the Spar- 
tanburg, S. C. Herald and Journal and 
the Columbia, S. C. Record. In came 
more kraft production in the South, 
where International Paper has always 
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This announcement is neither an offer to sell nor a solicitation of an offer to buy these securities. 


The offer is made only by the Prospectus 


300,000 Shares 
Allied Stores Corporation 


Common Stock 


(without par value) 


Price $54.75 per Share 


Copies of the Prospectus may be obtained in any State only 
from such of the several Underwriters, including the under 


signed, as may lawfully offer the securities in such State 


LEHMAN BROTHERS 


February 3, 1955 


























This announcement is neither an offer to sell nor a solicitation of an offer 
to buy any of these Shares. The offer is made only by the Prospectus 


NEW_ ISSUE January 26, 1955 


400,121 Shares 


United Artists Theatre Circuit, Inc. 


Common Stock 
(Par Value $1 per Share) 


Price $17 per Share 


Copies of the Prospectus may be obtained from the undersigned 


only in uch States u here the undersigned may leg ally fev 
these securities in compliance with the securities laws thereof, 


Allen & Company 
Salomon Bros. & Hutzler Carl M. Loeb, Rhoades & Co. 


E. F. Hutton & Company Sutro Bros. & Co. 
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SHOULDER makes the 
amazing difference! 


One of the most startling discoveries to emerge from 
Wide research in the golf sewing is thet your game literally 
hinges on your left shoulder! 

iow ttle tet liseovery to 
improve your own game beyond all expectation ia « metter 
of short weeks is set forth in THE GOLF SECRET by bir 


HA. Mur & medical doctor, golfer at 
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out risk Hee below 
FULLY MLALUSTRATED ORDER NOW: 
THE GOLF SECRET by H. A. Murray 
$2.00 Poettres 5-Day Money-Back Guarantee 
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251 West 10th Street, New York ti 


A FREE BOOK 


Develop your personal, creative power! Awaken 
the silent, sleeping forces in your own conscious 
new. Become Master of your own life. Push 
aside all chetacles with « mew energy you have 
overlooked. The Rosicrucians know how, and 
will help you apply the greatest of all powers in 
Create health and abundance for 
yourself. Write for Pree book, “The Mastery of 
Life.” lt tetle how you may receive these teach- 
ings for study and use. It means the dawn of « 
new day tor you Addeess: Serie L.T J 
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SAN JOSE (AMORC) CALIPORNIA 
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INTERNATIONAL NEWSPRINT MACHINE: 


Funded debt 
for preterre d sto k. 
turned 

When World War II ended 


was 


been strong made way 


has not yet re- 


Hinman 
able to roll up his sleeves in 
1946 he 


container 
to catcn the 


earnest. In bought a paper 


milk maker—just in time 


postwar boom in pack- 
aging 
year s net to 
Street 


jumped IP common to a high of 20% 


He also paid out 37.6% of his 
Wall 


sensing more change in the air 


stockholders 


Hinman gradually upped his dividend 
thor 
Then 
he plunged into a gigantic postwar ex 
program. He did not 
1953, when the 
Natchez Miss 
mill swung 
production Wall 
had already 
tional Paper common into 
stocks in the 


payout to a conservative but 


oughly respectable, 50% of net 
pansion com 
plete the job until 
second unit at his 
bleached ulpnate pulp 
nimer ial 
Street, highly 
bid Interna 
top standing 
booming paper group 

Although some Wall Streeters pro- 
fess to feel that the market already 
has discounted 
bright prospects for 
month IP 


times 


into col 


satisfied, 


among 


International's un- 
deniably this 
yea! last 


about 14 


selling at 
1954 
This rate is roughly the 


was 
estimated earn- 
ings same 
Crown Zellerbach 
Clark, but above that 
of St Champion, Mead and 
Union Bag and Paper, all well re- 
garded by investors 
Present Perfect 


expansion 


as that enjoyed by 


and Kimberly 


Regis 


Hinman’'s plunge 

paid off hand- 
Perhaps the most thoroughly 
integrated papermaker in the indus- 
try, International's diversified output 
is 67° (mostly 
kraft) newsprint, and 13% dis- 
solving and other papers. Some 17,- 
900,000 acres of forest land insure that 


into has 


somely 


paper and board 


20% 


42 


ready for a future that is wide open 


John Hinman will not be squeezed 
between rising pulp prices and rela- 
tively steady prices for the products 
it makes 

Last Hinman’s budget 
aimed at increasing his productivity 
of such converted products as milk 
containers, shipping containers 
bags. With costs rising, 
such units add sales values and profits 
to each ton on kraft paper and board 
production. Such tricks have in re- 
cent years brought IP one of the high- 
est pretax profit margins in the in- 
dustry: 22.7%, a nice jump above the 
margins of such other integrated pro- 
ducers as Crown Zellerbach, 
margin was 19.8%, and St 
whose margin was 13.9“ 

Future Definite. 


year, was 


and 
multi-wall 


whose 
Regis 


Some industry lead- 
ers have wondered, however, whether! 
Hinman’s 
plant 


new domestic newsprint 
with Canadian 


more 


can compete 
who are 
tageously located from a cost stand- 
Hinman, 
knows what he 


thing 


producers, advan- 
obviously 
1s doing For 
he is no stranger to newsprint 
production. His Canadian subsidiary, 
one of the world’s top producers of 
newsprint, turned out a record 845,000 
tons last year. When its $42-million 
expansion program is concluded next 
year, Canadian International’s news- 
print capacity will soar to 920,000 
tons 

Last year, a trying one for the in- 
dustry, Hinman’s nine-months’ sales 
were off 1.6%. But net per share was 
up, from $4.32 to $4.50, because of 
lower taxes. The outlook, as far 
as International Papermen are con- 
cerned, looks very promising. “Don’t 
be surprised,” warns a company 
spokesman, “if we look pretty sharp 
in the fourth quarter.” 


point howeve! 


one 
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RESEARCH FOR BUSINESS 
The role of Market 





Research at Lorillard 


Guest columnist, Pettersen Marzoni, Jr., is uniquely well qualified to 
discuss business research. An expert with 15 years of specialization, his 
effective research operations have contributed importantly to Lorillard’s 


increasing prominence in its field. 


In order to function at maximum 
capability, corporate management 
requires a constant flow of up-to- 
date information about its opera- 
tions and their 
relation to the 
social and eco- 
nomic environ- 
ment. In this 
context, we look 
upon market re- 
search atP.Lor- 
rillardCompany 
as an additional 
set of sensory 
organs for management, designed 
to help fulfill this primary need. 
Hence the cornerstone of Lorillard’s 
market research program is—Con- 
tinutty. 

The market for Old Gold ciga- 
rettes and Lorillard’s other products 
is nationwide, cutting across all 
income levels, sex, age and occu- 
pational groups. There are more 
than a million retail outlets for 
cigarettes, ranging from the largest 
department stores down to vending 
machines in offices and factories. 
We and the other major tobacco 
companies spend many millions of 
dollars annually for advertising and 
point-of-sale display to influence 
brand sales. 

The traditional competition for 
leadership among a handful of cig- 
arette brands has been sharply ex- 
panded over the last decade, first 
by the continued upsurge of king- 
size cigarettes and, more recently, 
by the dramatic emergence of fil- 
ter-tip cigarettes as a significant 
market factor. Accompanying the 
broadened brand competition have 
been many changes in other tradi- 
tional characteristics of cigarette 
marketing. Some of these, such as 
the continuing shift toward large- 
volume self-service outlets, are 
natural extensions of past trends. 
Others, such as the tremendous im- 
pact of television advertising, have 
occurred almost overnight. Taken 
altogether, they present to manage- 
ment a complex, fluid situation in 
which trouble spots abound and 
there is very little margin for error. 

By setting market research to 
the continuous task of gathering 
and interpreting pertinent data, 


IP. Marzoni, Jr. 





—Parrick Coy.te, General Manager, 
Forses Researcu Inc. 


Lorillard’s management is enabled 
to circumvent many potential 
problems and to reach a solution in 
practically every situation before 
it threatens a crisis. Moreover, 
when sudden and unforeseeable 
events happen, the backlog of ac- 
cumulated information affords a 
solid basis for undertaking crash- 
level research with assurance that 
we are attacking the real problem. 
During the four years market re- 
search has been a staff function at 
Lorillard, we have developed a 
mode of operation which may have 
wide applicability. Our research 
department is deliberately small 
but, we believe, distinguished by 
its versatility. Working closely 
with us are research personnel as- 
signed to the Lorillard account by 
our advertising agencies. These 
agency staffs also, while small, are 
manned by people with excellent 
training and experience in research 
applications. Individually or to- 
gether, we function as headquar- 
ters groups responsible for the con- 
cept, planning and administration 
of all research endeavor. For spe- 
cialized services, we employ out- 
whose 
work we can place merited confi- 
dence 
Within 


over-all 


side research agencies in 


the 
to- 


the framework of 
market situation for 
bacco products, carefully explored 
and defined by periodic large-scale 
surveys, we work continually to 
bring together and analyze data 
from the many segments of Loril- 
lard and competitive activity which 
contribute to this situation and its 
evolution. Sales data, advertising 
expenditures, media rating 
test campaigns, motivation 
studies, and a host of other mate- 
rials from Lorillard’s records and 
outside sources are all grist for our 
research mill. 

Our aim is that, whether 
they be sales forecasts, advertising 
themes, new product ideas, or any 
of a dozen other accomplishments, 
the results of each research prc xt 
must be another link in a continu- 
ing chain of accurate and realistic 
information which will help Loril- 
lard management to operate more 
efficiently and more effectively. 


ser- 
vices, 


sole 
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Giant of materials-handling machines, the 
Ross Carrier shares the exclusive advan- 
tage of all Clark machines: its vitol 
components are built by 


LAR 


EQUIPMENT 


Outstanding Name in 
POWER-TRANSMISSION ENGINEERING 


CLARK EQUIPMENT COMPANY 
BATTLE CREEK, MICHIGAN 
OTHER PLANTS: BUCHANAN « BENTON HARBOR 
end JACKSON, MICHIGAN 


Products of CLARK EQUIPMENT... 
TRANSMISSIONS © AXLES (front and Rear) © AXLE 
HOUSINGS © TRACTOR UNITS © FORK TRUCKS AND 
TOWING TRACTORS « ROSS CARRIERS « POWRWORKER 
HAND TRUCKS © POWER SHOVELS ¢ ELECTRIC STEEL 
CASTINGS © GEARS AND FORGINGS 


Annuities © 
Life Incomes 


guaranteed by x 


POMONA COLLEGE © 


ee 





> Save taxes 

> pay a dependable income 

> assure financial security 

> provide a memorial for you 
When 


funds with Pomona 
College the choice of two inveat- 
ment program (1) The college will pay 
you a fixed dollar annuity for life. The rate 
is determined by age and it never changes 
(2) Or, the college will pay you an income 
for life at the same interest rate the col- 
lege eerns on its investments, This rate is 
not based on age and no charge is made 
for handling your funds. For the present 


Aq aT< 


fiscal year the return is 5.57 
SUBSTANTIAL TAX SAVINGS 


Each plan has its own special tax saving 
features which can be of substantial bene- 
fit to you. Moreover, there is personal satis- 
faction in this form of investment because 
you know the principal you invest will ulti- 
mately be used to establish a memorial 
fund at the college which will 
bear your name. This firmly 
established college with aa- 
sets in excess of fourteen 
million dollars invites you 
to write today for particu 
lars given in a booklet 
“Pomona College Annuity 
and Life Income Plans.” 


POMONA COLLEGE 


Room 203F Claremont, California 


you inveat 


you have 
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American Research Council invites you to use 
this amazing book a full year without obligation to 


BOOST YOUR INCOME 
AND SAVINGS IN 1955 





THE NATION’S ANNUAL GUIDE TO INCREASING 


YOUR CAPITAL AND INCOME 
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A COMPLETE YEAR 


Your 


ROUND HANDBOOK FOR PROTECTING AND 


INCREASING YOUR CAPITAL AND INCOME 


GOVERNMENT BONDS, CORPORATE STOCKS AND BONDS MUTUAL 
FUNDS AND OTHER INVESTMENTS, PLUS TESTED TECHNIQUES FOR 
MAKING ANO KEBPING INVESTMENT PROFITS EXPANDED AND 
REVISED UP-TO-THE-MINUTE FOR 1955 PROFITS 


PLUS THOUSANDS 


feds, 


bonds aod special sustioos 


shown reduced size — actual size, 6% 1 11. 
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SAVINGS FOR INVESTORS 


NEW YORK, Jan. 0, 1066 The 
bie new Eisenhower tax lew offers 
extraordinary, new tax-saving oppor- 
tunities for investors, Bpeecifice ways 
te take edvantage of these savings 
ere outlined in « special study, “New 
Tex Law Savings for Investors,” just 
prepared by the famed J. K. Lasser 
‘ax Inetitute 

Thie valuable money-saving study 
sent free to weers of the new 1965 
Youn Invewrmanrse—gives dosens of 
year-round tax-saving suggestions, 
ideas like: “How to get the most out 
of dividend income tax ecredita.”- 
“Tiew to get « bargain rate on secur- 
ity gains and losses.”-—“Four basic 
tax rules affecting all investments.” 
And you get some wise tax tips on 
your odiing of stocks, bonds, mu- 
tual funds and other investments. 


s) 


=) 





}uwil 


0 How can I convert 


' 
‘ 


: 
CS American Research Council ‘3 





THROUGH SAVINGS 





Answers to Questions Like These May Mean Thousands 


of Dollars in Extra Income and Capital in 1955 


How can I protect my apital 
against cither depres 


inflation See Chapte 


ls it possible to get « big 
like 15% 


on limited cay 


See Chapte sé 
want 
that works automata 
do 1 go about i 


an investment plan 


how 


See Chapter 26 


a Govern 


ment Bond capita 
capital gain 


lows into a 
See Chapter 
Rights 


Mmekimum 


How can I use 
Warrants” tor 


capital gain See Chapter 14 


How can I select the Growth 
Companies of tomorrow 

See Chapters 4 & 7 

Which companies are candidates 
for sock splits im 1055 

See Chapter 12 


f 


0 


What common stocks 
scliing below net 
Capital 


awe now 
working 
See Chapter 9 


How can I use puts, calle, and 
short sales to protect profits 


See Chapters 19 & 32 


] Which 110 companies are most 


likely to profit from the boom 
in Atomic Energy, Uranium 
and Wonder Metals? 

See Chapter 7 


CO) Which are the 80 best Canadian 


) What 


at 
dian Mutual funds are best for 
me’ See Chapters 4 & 


are the 100 top stocks 
favored by 1000 big institu 
tional investors? See Chapter 5 


Which 90 stacks have dividends 
guaranteed? What 40 companies 
raise dividends repeatedly? 

See Chapters 6 & 1) 
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ENCYCLOPEDIA BRITANNIS( 


TREET 
THe AN WER 
PRAYER 


At Last ! Thousands of New Opportunities 
to Make Your Money Work for You and 
Assure Your Financial Security. 


Why should you let your hard-earned savings be cut 
in half by rising prices and inflation —or give you a 
tiny, inadequate income? With this completely new 
1955 handbook, your savings can share in America’s 
tremendous industrial growth, including for the first 
time opportunities in the expanding Atomic Energy, 
Uranium and Wonder Metals industries. Now you can 
choose intelligently for yourself between 4% income, 
with your savings guaranteed by the government, or 
15%, from certain sound stocks—select the best mutual 
fund for income, safety or capital growth — pick for 
yourself from the selected lists of stocks and bonds for 
maximum income, growth, tax-free yield, speculation, 
etc. — and find the best protection for your money 
against the dangers of recession or inflation, as well 
as the best opportunities to increase it. 


VALUABLE VOLUME FOR THE INVESTOR 


Dr. Leo Barnes, noted economist and investment ana- 
lyst, has completely revised Your Investments for 1955 
and brings you hundreds of brand-new money-making 
opportunities for this year. Here you see in a moment 
the advantages and disadvantages for you of every type 
of investment, from Savings Banks and Savings and 
Loan Associations to Mutual Funds, Stocks, Bonds, 
Rights and Warrants, etc. Not only does it show you 
how to put your money to work profitably, when to 
buy and sell, how to use formula plans, dollar averag 
ing and other professional techniques for successful 
investing but it puts at your fingertips thousands 
of carefully selected specific investment opportunities. 


= YOUR INVESTMENTS by Dr. Leo Barnes is @ 
most excellent handbook, decidedly helpful to either 
amateur or experienced investor, It is clearly and sim- 

ply written, particularly well arranged, beautifully 
printed on fine paper. I am much pleased with it.” 

(W. R. C., Pert Washington, N.Y.) 


SEE IT NOW 
Plus Free 


Unique 1 year Guarantee 


‘Tax Savings for Investors 

No expense has been spared to make the 1955 Your 
INVESTMENTS the most useful time-saving and money- 
making aid ever prepared for the investor. Nowhere else 
can so much valuable information be found at a cost of 
less than hundreds of dollars 


Use it under this unprece- 
dented no-risk guarantee 


If after a full year you are not 
satisfied with your capital gains and income growth, return 
the book for full refund without question. But the valu- 
able “Tax Investors” yours without 
charge in any event 


Savings for remains 


At your bookseller or mail coupon below. Only $3.00 


American Research Council 


11 East 44 St., N.Y. 17 Tel: OX 70265 


“se eee eee ee ee 


AMERICAN RESEARCH COUNCIL, INC. 
Publication Division: 11 E. 44th St., MW. Y. 17 


Please send me copies of YOUR INVESTMENTS 
1955 at $3.00 each. I enclose payment with the 
understanding that full refund is guaranteed for a 
full year. Also send me free Lasser’s “New Tax 
Law Savings for Investors in 1955.” 

Name 

Address 


City 
(N.Y 


Jone 
City residents please add 3%, Sales Tax) jf 


State 


a 
a 


a= oe oe 
“En se oe fe oe se 


Forbes 





1949 1950 1951 


THE FORBES INDEX 





JF MAMSS AS OK OD 


Solid line is computed monthly, gives equal weight to five fectors 


duct 


1. How much ore we prod 
2. How many people ore 





ing? (FRB p 


index) 





rking? (BLS non-og 
ployment) 

3. Howi ively are we 
in manufacture) 


at 





em- 


g? (BLS overage weekly hours 


4. Are people spending or saving? (FRB department store sales) 
5. How much money is circuleting? (FRB bonk debits, 14!) key 


centers) 


Factors 4 and 5 are adjusted for valve of the dollar (1947-49 = 


100), factors 1, 4 and 5 for seasonal voriation 


Dotted line is an 8-day estimate based on tentative figures for five 


components, all of which are subject to later revision. * 


30 


25 





*Final figures for the five components (1947-49 = 


Dec. 
127.0 
113.7 
100.8 
107.2 
138.0 


100) 


Feb. 
124.0 
104.5 
9,2 
104.1 
145.0 


Production 
Employment 
Hours 

Sales 

Bank Debits 


Mar 

124.0 

1048.2 
UK 


April 
123.0 
110.1 

=) 

102.1 105 

150.0 147.5 





THE MARKET 


The forward look 


Ir there was any question that this is 
a Big Era, it was answered by the 
rash of stock split-ups and increased 
dividends which followed U.S. Steel's 
electrifying news that it, too, recog- 
nized the New Era. Even the previ- 
ously unromantic cement industry has 
demonstrated its faith by expanding 
plants at a cost five or six times the 
current book value of present capac- 
ity. Reason, of course, is that the in- 
dustry has been enjoying a seller's 
market before our accelerating high- 
way building program becomes an 
actuality. But the individual rationale 
is less important than the fact that in- 
dustry on many fronts is thinking, 
and acting, progressively, aggressively 

If there were any questions about 
the business recovery, the answers 
have been evident on many fronts. 
Copper prices have risen 10°,, and the 
entire non-ferrous metals market is 
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OUTLOOK 


by SIDNEY B. LURIE 


strong. The na- 

tion’s largest steel 

manufacturers are 

confident of at 

least the first-half 

outlook, and a 

mild gray market 

has developed in 

many steel products. Significantly, the 
upturn in this basic business reflects 
more than just the boom in automo- 
bile production. The latter, too, is 
noteworthy, for January output was 
the fourth highest in history, and 
March probably will be at an all- 
time high. On still another important 
horizon, starts 
annual have 
been holding at record-hich levels. 


housing 
adjusted to 


(seasonally 
an basis) 

| ® was any question about the 
Adi. ation’s paterna istic attitude 
towards the economy’s health, it was 
answered by the recent speech of the 


Chairman of the President's Council 
Advisers. Not only did 
Dr. Arthur Burns describe the outlook 
for the twenty years as 
“broadly favorable,” but he stated that 
the Government was not going to take 


of Economi 


next ten to 


any hasty action to curb spec ulation 
This because the Administration is not 
eager to substitute its judgment for 
that of the market 
things get too dangerous 


‘unless 
The dif- 


“actively 


plac e 


ference between an easy” 


and an “ea money policy thus far 
has been slight 
If there wa 


world 


any question about the 
wide recovery in business, one 
answer came when the Bank of Eng- 
land raised its discount An even 
more the 
in Western found in 
the tremendous export demand in this 
country for steel 


Matter of fact 
the 


rate 


solid 


illustration of boom 


Europe can be 
scrap coal and ore 
European demand was 
one of auses of the copper price 
increase, and it is contributing to the 
The 


as important to 


steel industi 


optimism world 
trade revival may be 


American 


tion growth 


industry as our popula- 
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In the first place, why should you care? Well, warrants have shown far greater 
appreciation than any other type of stock in past markets and probably will do so 
again for example, in the at decade, the common stock warrants of Atlas Corp., 
Tri-Continental, Richfield Oil, United Corp., and BR.K.O., to name some, showed 
$500 investments appreciating to as much as $100,000 in « few years! 


What is a warrant? A warrant is issued by the 

» buy company stock at a certain price tor 
years, 10 years or with no limit at « 
ontinental) To see how such warrant 
1940 R.K.O. reorganized a 
ommon stock at § per 
scliing around 

selling on the N. Y¥. Curb for 

where the warrants would bes ‘ 
changed in 4 years! As we see in the chart, BR. K.O 
warrant, being the right to buy at $15, was se 


teelf giving you the 
a specifi ‘ f time, which may 


6 


« 


Why is a warrant so unique « vehicle for appreca- 
tion? When B.K.O. common went from 42.450 to 824, 
War) 4d) O44) 164511646] @ $500 investment went to $5,625. When R.KO. war 
—- | ae rants went from 6'ec to 813, the same $500 investment 

as ae TT) went to $104,000, The warrant appreciated 20 times as 
common | much as the common 
4 
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What about warrants in this market—today? There 
are many long-term and perpetual warrants from past 
years, and 1954 saw many new warrants appear, both 
in the United States and Canada 
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"THE SPECULATIVE MERITS OF COMMON STOCK WARRANTS" 
By Sidney Fried 

This book has earned the highest praise from some of the beat minds in the securi- 
ties field and from « host of average investors, for ite clarity of atyle and the worth of 
ite information It gives you the whole story of the common stock warrant lt is 
accompanied by a Current Supplement at no additional cost, describing the current 
opportunitios in warrants in today's market, listing more than 50 low-price warrants, 
many selling under 50« For your copy, fill in the coupon, attach $2. and mail im 
mecciately Or you may send for free descriptive folder 
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2 R. H.M. ASSOCIATES 
. : 220 Fifth Ave., N. Y. 1, N. Y. 


S Attached is $2 hed cond me “The Speculative Merits of Common Stock 
& Warrants,” by Sidney Fried, together with Current Supplement 
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What About 
Aircraft Stocks? 


Do you own 


Douglas Aircraft 
Northrop Aircraft MANUFACTURING 


North Am. Aviation CORPORATION p 
Curtiss-Wright 
Lockheed Aircraft VA 


United Aircraft COMMON STOCK 
G. L. Martin Co. DIVIDEND 
Bell Airoraft 


Grumman Aircraft Janvary 17, 1955 
Boeing Airplane 
The regular quarterly dividend 
Fairchild Engine & Airplane of 40 cents per share on the out- 
Republic Aviation standing Capital stock was de- 
McDonnell Aircraft clared today, payable April 1, 
Reports show which stocks in this strong 1955 to shareholders of record 
group carry “Hold” ratings for long- at the close of business 
term investment appreciation also M h 15. 1955 
481 stocks ranked in 46 Industries. Next mare » SFO0. 
3 weekly reports FREE H. M. HecKxaTuorw 
Ask for reports F-146 President 
AMERICAN INVESTORS SERVICE 
hmont New York 
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If there were any questions about 
| the breadth of the new stock market 
interest, it came with a New York 
Stock Exchange survey of two trading 
days in December where: (1) the 
majority of transactions originated 
outside New York City; (2) the per- 
centage of total transactions by pri- 
vate investors for short-term gains has 
increased sharply. The theorist may 
decry an expanding public interest, 
but the stock market “belongs” to all 
Americans. In this connection, the 
supply-demand ratio has as much in- 
fluence on sec urity prices as it does 
on homes, 

But February traditionally is a 
month of pause and_ reflection 
Further, the month started with the 
recovery from the January reaction 
showing signs of sputtering. If one 
must worry, we have not heard the 
last of the union drive for an annual 
wage, or the possibility of a brake on 
the housing boom. In a word, the 
roughly 25-point trading range in 
which the industrial average fluctu- 
ated during January may hold for 
another 30 days. Matter of fact, as 
was noted previously, the industrial 
average may hold within 10°, of 
either side of the 400 level throughout 
1955 

But a trading range does not mean 
a static investment policy. Private bull 
markets easily can be enjoyed. Indus- 
try is never static, and the new in- 
terest will continue to seek specially- 
favored issues 

In this connection, Chrysler Cor- 
poration again deserves more than a 
passing reference. January output was 
close to 20% of the industry's total 
passenger car production—as should 
be the entire first quarter—whereas 
the company had only a 13% share of 
calendar year 1954 production. With 
Plymouth now working on an over- 
time basis and dealers’ orders steadily 
rising, the car may succeed in regain- 
ing third-place position. First quarte: 
and full year, earnings should make 
very pleasant reading to Chrysler 
stockholders 

Secretary of Commerce Weeks’ an- 
nouncement that his program in- 
cludes “the biggest peacetime ship- 
building program” highlights the fact 
that only a small portion of past ap- 
propriations has found its way into 
actual contracts. Granted that the 
shipbuilders may face an earnings 
hiatus before the promised commer- 
cial business is turned into shipments, 
Newport News Shipbuilding will be 
bolstered by estimated 1954 earnings 
of $8.50 per share. Further, there is 
speculative compensation in the fact 
that the company is developing an 
atomic propulsion plant for surface 
shipping. With the “Nautilus” having 
been so well received, it logically fol- 
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YES—WE FORTUNE-BUILD ON GROWTH— 
GREAT GROWTH OF LITTLE MONEY 


The experience of half a century has 
proved that knowing what to 
when to buy and the 
quick fortune-building. It is far 
to know the time to sell to the false 
optimists and the time to buy from the 
misguided pessimists than it is to be 
familiar with market theories 

Years of conspicuous success for clients 
has built us pre-eminent 
our fortune-building 
That is why 
reading our 
praisements” 


buy and 


sell is secret of 


better 


for 
disc overies 


recognition 
growth 
thousands of investors 
weekly “Stock Market 
formerly syndicated 
on financial pages under the 
“ROYSTONE SAYS.” 


newspaper 


are 
Ap 
we 
nationally 
he ading, 
Our followers found out 
that discovering and recommending funda 
mental growth values is the basi 
in fortune-building service. No wonder 
Wall Street is so anxious to keep in con 
tact with our recommendations 
This demand from everywhere for 
reliable 


factor 


our 

guidance in selecting special 

growth values forced us to publish our 

comments in inexpensive weekly guid 

bulletins. W.H 
To buy and hold long-term 
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their potential values largely eliminates 

the hazards of speculation. Now, thanks 
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in the Roystone Heavy Industry formula, 
the fundamentals that make for profits. Currently 
we anticipate a long bull market in natural commodity growth 
stocks. We are exploring the field to uncover the that 
show the greatest fortune-building potentials 

Without 


investor 


we follow 
issues 


such preparation for 
has a profit 


few years, he 


fortune-building, the 

Instead of building up a 
funds shrink. Unfortun 
investors and traders are equally victims of popular se 
They buy when they should sell and sell when they 
lo protect clients against 
Safety Rules Investors and 

Today 
that 
~ have 

We buy values, not the market averages. In protect 
clients from getting funds frozen in stocks having their excellent 
records behind them, we select growth values in their 


average 
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his 


never 
fortune in a 
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should 
deve lope d 


buy 
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we realize we have reac hed 4 condition in our economy 
many investments 


no growth futures 


puts too under shrinkage pressure and 


infancy 
Holding spec ial situations, long-term growth possibilities inde 
pendent of adverse conditions, makes all the diflerence 
failure and fortune-building. 


between 


Naturally, knowing the long trend turning points is essential 
Knowing a “bull market” from a “bear market” 
is the one guarantee of security. At the end of the Korean War 
this the service to long market 
ahead. Waiting and watching for such profit opportunities has 


to the investor 


was almost only see a rising 


built most of the large fortunes made in Wall Street. It 
pages of space to reprint the hundreds of 
gratitude from longstanding clients now in our files 


would 
require letters of 

There are thousands of smaller investors, intelligently accumu 
lating fortunes, who welcome technical data and a diagnosis of 
our growth situations we recommend for substantial income and 
rapid growth. While we watch for opportunities like we now see 
in the offing, they instruction to the 
dangers of ill-advised speculation 


GROWTH FIRST—THEN DIVIDENDS 


One of the most prevalent fallacies that distorts the judgment 
of the average investor is the idea he can buy the strong spots in 
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Announcing Uniteds Special Report on 


317 STOCKS 


that haue uot missed 
a Dividend in 25 Years 


NITED’S exclusive Report covering stocks on leading 
Exchanges and over the counter that have paid dividends 
without a break for 25 to 171 years is just off the press. These 
dependable dividend-payers include 115 stocks that have paid 
regularly for more than 50 years; 15 for over 100 years. Many 
of these sound issues yield 6% to 8%. 


Which of These Stocks Best For You? 
Check These Staff Selections 


To help you make selections, our Staff singles out these four 
popular groups as having special attraction today. 


10 Stocks in line for dividend increases 

10 Deflated Stocks, 20% below previous highs 

10 Stocks favored by banks, investment trusts and colleges 
10 Growth Stocks offering rich rewards to patient investors 


Send only $1 for your copy of this Report on “4317-Stock Report.” In 
addition we will send you without extra charge the next 4 issues of the 
weekly United Reports, covering Stocks, Bonds, Business Outlook, 


Commodities, and Washington Developments This offer open to new 
readers only. ) 


r——— FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 ———- 
| BY AIRMAIL $1.25 [ } FM-34 
! 


| Name 


| 
" Street 


City State 


UNITED BUSINESS SERVICE 


210 NEWBURY ST. BOSTON 16, MASS. 


Serving more business men and investors then any other advisory serwie 









































GRAIN. | BURRS 
TRADING | Pe eeee= 


‘ re 
PREDICTS PRICE MOVEMENT 
Specific grain advices with exact buy IN INDIVIDUAL STOCKS 
sell price stated in advance. All trades The eF on ple revealed the CHAY 
closed out. Advice on soybeans, corn, : predict - : 
wheat, oats, rye, lard, soybean oil and ee oe 


ny 
i 

ei, price w emenm. ¥ 

: * ‘ 


... STUDY IT YOURSELF! 


PROFITS IN B#TOO}e 
this 


meal. Published Monday and Thursday SEE IT 
Air mail tree beyond 250 miles : 


Trial sub includes booklet “Profitable = 
Grain Trading,” also 4 issues of the let 

ter, also seasonal trend chart on a grain 
which tends to rise at one season. 


. 


New Subscribers Only 
Send $1 for Offer CF-25 


NATIONAL GRAIN TRADER CRAWLEY’S ANALYSIS + Dept. FS-? 


35 E. WACKER, CHICAGO |, ILL Pubished by MARKET RESEARCH, INc. 
108 S. LOS ROBLES + PASADENA 1, CALIF. 
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lows that the Navy’s next interest 
will be in equipping surface vessels 
with atomic power plants 

American Locomotive is another 
“old line” company with exciting new 
prospects. For one thing, last year’s 
estimated earnings of over $1.75 per 
share are after very substantial non- 
recurring expenditures resulting from 


| completion of a tank building contract 


Secondly, the company has diversi- 
fied and expanded its activities out- 
side the locomotive field as such, with 
result that over half of 1955 volume 
may have a “non-locomotive” label 
And it will include such exciting 
products as nickel plated pipe for the 
Atomic Energy Commission. Ameri- 
can Locomotive’s 1955 earnings could 
easily double last year’s estimated re- 
sults 

Those seeking a new industry will 
find their imagination stimulated by 
the air transport field, for air travel 
now represents a majority of the total 
travel market including rail coach. In 
this connection, American Airlines 
has a number of distinct speculative 
“pluses.” Last year’s earnings were 
about $1.50 per share after a strike 
loss which reduced earnings by about 
70c per share. Secondly, the com- 
pany’s depreciation charge is expected 
to decline by 25c-50c per share this 
year from well over $3 per share in 
1954. The foregoing and a rising traflic 
trend add up to an earnings potential 
well above the previous record high 
profit. 


ON THE BOOKSHELF 


Mosite Homes. By Taylor W. Meloan 
Richard D. Irwin, Inc. Homewood, III 
$3.50 

From the covered wagon to the ultra- 
modern trailer, this history of mobile 
homes gives the lie to the old adage 
that a rolling stone gathers no moss 
Americans are rolling—for business, 





pleasure, and religious and educa- 
tional purposes—and in _ increasing 
numbers. The author fully covers 
manufacture, sales and regulation of 
this multi-million dollar industry. An 
informative book for the nomadic, a 
temptation for the static! 


Wuart Witt Sociat Securrry Mean To 
You? By William J. Matteson. Arco 
Publishing Co., Inc. $2. 

In the course of factually interpreting 
the Social Security Act of 1954, M: 
Matteson exposes the many weak- 
nesses and false notions entertained 
about this fictional Utopia for the 
aged, needy, disabled, and unem- 
ployed. This is an objective appraisal 
of a law whose many ramifications 
affect employers, employees, and the 
general public. This book is a must 
for sheer self-interest. 


Forbes 





An Important Announcement for Investors— 


Enlarged Value Line Survey Now Includes These 
Valuable New Aids for Increasing Capital and Income 


NEW YORK, February 10:—With the release of the newly en- 
larged Value Line Investment Survey the investor can now benefit 
for the first time from a systematic ranking of 654 major stocks, 
kept continuously up to date. 


Now it is possible not only to see at a glance which stocks are 
overpriced and which are underpriced currently, but also to com- 
pare your stocks in five important respects—past growth, price 


stability, yield, appreciation prospects, future long-term growth po- 
tential, 


How important this is to the investor is emphasized by the 
fact that many stocks today, some with an impressive record of 
stability or growth, have been bid up to prices where yields are 
low and prospects for appreciation are limited. 

Note how the five objective standards of comparison provided by 


the enlarged Value Line Survey help you choose the right stocks 


for your own personal investment objectives: 





(1) 
Value Line 
Current Value 
Appraisal 


COMPARE (4) 
Dividend 
Yield 


Next 12Mo 


(5S) 
Long-Term 
Growth 
Potential 


(2) | (3) 
; ‘ 
Growth Stability 


Price index index 


* STOCK | 
(a building stock) 


Group V 52 44 15 3.8% 


“Overpriced” 


4% 


* STOCK il 
(a textile stock) 


Group tl 50 70 46 
“Underpriced” 


6.0% + 40% 











* Name of stock available on request t Range is 100 to | 


Now See this Timely New 64-Page 
Bonus Issue on AVIATION and 
AUTO STOCKS 


To enable you to judge for yourself how the enlarged 
Value Line Survey would prove profitable to you, we 
invite you to take advantage of this Special Introductory 
Offer. It would bring you as a bonus the first edition of 
the enlarged Survey covering all leading Aircraft, Airline, 
Automobile, Truck and Agricultural Equipment stocks. This 
timely 64-page issue includes a full-page analysis of each 
company’s background, developments and prospects, ad- 
vonce 1955 earnings and dividends estimates, long-term 
future projections of earnings, dividends, normal prices to 
1958-60, specific advice on each stock 


Your bonus issue of the Value Line Survey-—sent you aft 
once under this special $5 Introductory Offer 


analyzes 
43 Aircraft, Auto, etc 


stocks including 


Allis-Chalmers 
American Airlines 
Arerican Meteors 
Bell Aircraft 
Boeina 

Chrysler 
Curtiss-Wright 


Deveglas Aircraft 
Eastern Air Lines 
General Dynamics 
General Moters 
Int'l Harvester 
leckheed 

Martin (Glenn L.) 


Nerth Amer Aviation 

Pen-Amer. Airweys 

Studebeker-Packard 

Trans Wertd Airlines 

United Aircraft 

United Alr Lines 
end 23 ethers 


SPECIAL: Also included is the Summary of ad- 
vices on all 700 supervised stocks as shown in 
*'- comparison of Stock | and Stock Il at left. 





SPECIAL $5.00 


INTRODUCTORY OFFER 


Under this Special introductory offer you would 
receive 


‘These 5 common-sense standards of value— brought to you ex- 
clusively in the enlarged Value Line Investment Survey— are 
applied to each of the 654 major stocks under year ‘round super- 
vision. In comparing the two stocks illustrated above you see 
that: 


rrr)? ) ) tt ttt tee eee teeta ee 


VIELO: Stock II gives you a larger income than Stock I. In this con 
nection, note that last year’s dividend is not always a sound index 
to next year’s dividend. That is why Value Line's yield measure 
ments are based on dividends 12 months ahead as estimated by the 
Value Line staff, one of the largest in the field of security analysis 
(These year-in-advance estimates have been remarkably accurate in 
the past.) 


STABILITY: As you can see, Stock II has an average record of price 
stability (better than 45% of all stocks) while Stock I has a Stability 
Index of only 15 (less stable than 85% of all stocks Each of 700 
stocks is ranked according to its record of price stability, based on 
both cyclical and month-to-month fluctuations 


GROWTH: Note that Stock II also has a higher Growth Index. It has, 
in fact, grown faster than 69% of all stocks in the past 10 years (weight 
ed for later years). On the other hand, Stock I is not a growth stock 
having been outperformed by 56% of stocks 


CURRENT VALUE: Regardless of long-term growth or price stability, is 
the stock currently underpriced or overpriced? Each stock in the 
Value Line Survey is at all times appraised in one of five classifica- 
tions: (1) Especially Underpriced, (II) Underpriced, (IIl) Fairly 
Priced, (IV) Fully Priced, (V) Overpriced. 

These classifications are based on the objective Value Line Ratings 
which project normal capitalizations of the earnings and dividends in 
sight one year ahead. You can see that Stock II is underpriced re 
lative to its probable price during the coming year, while Stock I is 
overpriced 


FUTURE GROWTH POTENTIALITY: For many investors, future growth 
potentiality ranks high as an investment objective. Value Line es- 
timates the future appreciation potentiality 3 to 5 years hence based 
on reasonable assumptions as to a hypothetical economy. This gives 
you a measurement of future growth with which to compare each stock 
on the same basis. Note that Stock II has much better long-term 
prospects than Stock I 


Value Line Investment Survey, Dept. FB-31 
5 East 44th Street, New York 17, N. Y. 


Enter my 4-weeks subscrip- 
tien at the Specie! intro- 
ductory rete of $5. | am te 
receive the 64-page Aijr- 
croft and Auto issue at no 
extra cherge. 
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1. Four weekly issues of the new Value Line Sur- 
vey with detailed Ratings & Reports on more than 


200 stocks and 14 industries 


2. A Special Situation Recommendation covering on 
especially bond selected for 


a period of time 


179 monthly 


undervalued stock or 
extraordinory capital 
The remarkeble record of the last 


recommendations is included.) 


gain over 


3. The Supervised Account Report illustrating how 
the Value Line would administer a particular port- 
folio, with to be 
made in the account. (The complete 14 year record 
is included 


advance notice of all 


changes 


4. Two Fortnightly 
effects of 


Commentaries interpreting the 


political and economic developments on 


stock prices 
5. 4 Weekly Supplements reporting on new de- 
velopments affecting the more than 700 stocks under 
supervision 


6. 4 Weekly Summaries giving up-to-date rankings 
on all 654 regular stocks and more than 60 Special 
Situations 


Plus the 64-page Aircraft and Auto edition 
at no extra charge. 





The Value Line Survey is now used by over 13,000 in 
dividual throughout the 
world, including banks, trust companies, insurance com- 
panies and universities 


THE VALUE LINE 


INVESTMENT SURVEY 


and institutional subscribers 


Published by ARNOLD BERNHARD & Co., Ine. 


THE VALUE NE SURVEY BUILDING 


§ FAST 447TH STREET, NEW YorK 17, Ww. ¥. 








LEARH HOW TO TRADE and 
INVEST IN THE 


STOCK MARKET 


EFFECTIVELY AND SUCCESSFULLY 
THROUGH THIS NEW 1955 


MARKETONICS 
CORRESPONDENCE 
COURSE 


For Information 
write for Folder 70 


SEAMANS-BLAKE, inc. 


343 SOUTH DEARBORN STREET 
CHICAGO 4, ILLINOIS 














BOTH—FREE! 


“Profits Through Research’”’ 
plus 
“A Positive Investment 
Program for 1954-1958"’ 


Both booklets will be sent you abso- 

lutely FREE of charge to acquaint 

you with the new, vastly improved In- 

vestors Research Service. Proven 

ideas and techniques—28 packed pages 
SEND TODAY! 


Ask jor Offer F-57 
INVESTORS RESEARCH COMPANY 


Santa Barbara, California 








INVESTMENT POINTERS 


by JOSEPH D,. GOODMAN 


Nine Attractive Stocks 


Amownc stocks which I consider attrac- 
tive are the following: 

Broad Street Trust Company of 
Philadelphia (where I reside) has 
been steadily growing. At the close 
of last deposits were $96 mil- 
lion. Earnings amounted to $8.07 per 
share. At its present price around 
75, the stock yields about 5% on its 
$3.80 dividend. Earnings have been 
consistently good for some _ time 
Seems to me this trend will continue, 
and that the dividend will be in- 
creased, and that the stock might pos- 
split. I believe it deserves to 
the 90s Incidentally, the 
reserve, percentagewise, is 
among the highest maintained by 
commercial banks in the Third Fed- 
eral Reserve District. This stock has 
done first 


year 


sibly be 
sell in 
bank's 


very well 
mended here 
Brunswick-Balke-Collender is the 
leading manufacturer of bowling al- 
leys and makes 
school equipment and furniture. Has 
developed a new semi-automatic 
pinsetter. After I recom- 
the stock de- 
clined and omitted the dividend; but 
I have the affairs of the 
company right along. Earnings im- 
beginning with the second 
quarter last year, and as far as I can 
the outlook is excellent. A 
5% stock dividend was recently paid 
Common stock amounts to but 450,000 
shares, with net working 
(after deducting prior 


since recom- 


and supplies, also 


bowling 
mended it a year ago 
observed 
proved 
foresee 


capital 


obligations) 








LOSSES LOOM ON STOCKS 
NOW SCORING ADVANCES 


Special Babson “Switch” Bulletin 
Advises What to Sell and Buy 


Popular demand for some of the 
best-known stocks has pushed 
their prices beyond their value. 
Equally good stocks have been 
neglected since 1946. They're 
good bargains at their current 
low prices. 


70 Stocks Listed 


This Special “Switch” Bulletin 
lists 50 stocks on which Babson's 
clients have been advised to take 
their profits. It also lists 20 
“bargain” stocks of high quality 
having leas risk and better 
futures. The “buy” list based 
on up-to-the-minute research 
covers stocks for income, capital 
gain, growth and speculation. 


BABSON’S REPORTS Dept. F-25 


Facts Dictate Moves 


The advice contained in this 
bulletin gives you the benefit of 
Babson's 50-years’ experience in 
guarding investors’ gains through 
5 booms, 5 panics, 10 administra- 
tions and 2 world wars . . . cover- 
ing periods when the gains of 
years were lost in weeks. Phis bul- 
letin will be particularly valuable 
to investors whose experience has 
been confined to the present 11- 
year bull market. 


Yours for Only $1.00 


For only $1.00 to cover cost 
of preparation and mailing 
you get this chance to check your 

udgment against the advice of 
Jabson's over 100 trained invest- 
ment personnel. Write: 


Wellesley Hills 82, Mass. 
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of around $26 a 
share. I would not 
be surprised to see 
earnings of $5 a 
share this year. 
Current price, $22. 
Purchases advised 
between 22 and 20. 
I consider this stock a very good low- 
priced speculation. 

Guaranty Trust Company of New 
York is the fifth largest bank in the 
United States, with deposits of $2.6 
billion. Originally established in 
1839. Current indicated dividend rate, 
$3.20 plus 50c extra. On its regular 
dividend, the yield is above 4% on the 
present price, 76; and around 5%, in- 
cluding the extra dividend. On this 
basis, I think the stock will ultimately 
sell above 90, and I again recommend 
it, as a high-class investment. 

New York Central’s affairs have 
been featured on the financial pages 
in recent months, due to the effort 
(successful) of Robert R. Young to 
obtain control. In the next few years, 
I believe there will be a vast im- 
provement in the company’s earnings, 
and that the stock, in the long run, 
will advance considerably. In recent 
weeks, the stock doubled in value, 
from 19 to 39, and a quarterly divi- 
dend of 50c was declared. NYC is a 
popular speculation, and I 
mend purchases on declines, 
the low 30s. 


Northern Pacific Railway has been 
recommended here many times. In 
recent months, it advanced from the 
middle 50s to 73, and is 67 at this 
writing. The $3 dividend is being 
earned twice over, but, allowing for 
undistributed earnings of subsidiaries 
such as Chicago, Burlington and 
Quincy (in which it owns a 49 per 
cent interest), it is being earned more 
than three times over. In my opinion, 
this stock is worth around 60 just as 
a railroad; but, when allowance is 
made for the oil and mineral rights 
on the large land holdings (such as 
the Williston Basin), possibilities exist 
for an ultimate, very substantial ad- 
vance. (It was 94 in 1952.) 
chases again recommended, in 
middle or low 60s, for 
holding 

Pure Oil has sizable reserves of 
crude oil, and its conservatively stated 
natural gas reserves are among the 
largest in the country, on a per- 
share basis. In the last five years, 
earnings have averaged about $6.75 
per share, after heavy charges for de- 


recom- 
say, in 


Pur- 
the 
long-pull 


Forbes 





pletion and depreciation. The stock 
is now 70, yielding better than 4% on 
its indicated $3 dividend. Looks to 
me as if a stock-split is a possi- 
bility, and an ultimate price of 90 
to 100. 

Fidelity-Philadelphia Trust Com- 
pany has reached my predicted price, 
85, but I advise holding it. The divi- 
dend was recently increased to 75c 
quarterly, and an extra of $1 was paid. 
Assuming, therefore, a dividend pay- 
ment of $4, and allowing for the cur- 
rent value of the company’s very fine 
office building (the best in Phila- 
delphia), the stock ought to sell above 
$100 

Standard Oil of California’s out- 
look is better than I had anticipated 
some months ago, when I recommend- 
ed it. It is now $76; the dividend rate 
is $3; a stock dividend of 5% was paid 
last year. Earnings for 1954 are esti- 
mated to have been around $7 a share. 
This is one of the 
oil companies, has 
throughout the world 
favorite of 


very 
large reserves 
The stock is a 


investment trusts, 


top-notch 


insur- 
ance companies, trust funds, pensions, 
etc. With excellent earnings likely to 
continue, the stock, on its own merit, 
should 100 Purchases 
of the stock are again suggested on 
all reactions. 

U.S. Foil 


yea! 


sell above 


B was recommended a 
ago around 40; since advanced 
to 107; is 94 at this writing. Many 
readers, who purchased it, are ask- 
ing me what to do about it now. The 
company Reynolds Metals 
(aluminum) which produced no alum- 
inum until 1940, and is now the sec- 
ond-largest fully integrated domestic 
producer of aluminum, accounting 
for about 29 per cent of the aluminum 
industry’s production in 1954. The 
gross cost value of physical assets in- 
creased from $10 million in 1940 to 
$370 million in 1954, at no dilution 
cost to the equity stockholders; has 
largely completed its plant expan- 
sion and is ready to realize its maxi- 
mum earnings potential. Net worth 
has increased from $13 million to $130 
million. In 1939, Reynolds Metals’ 
pre-tax earnings were $1.9 million; 
in 1954, they are estimated to have 
been $40 million. The outlook for 
aluminum is excellent, and future 
earnings should improve even further, 
and result in more liberal market 
appraisals in line with the company’s 
outstanding growth characteristics. I 
think any sharp decline in the price 
of the stock should be welcomed as 
an opportunity for additional 
chases. 


controls 


pur- 


Advance release by air mail of this 
regular article will be sent to inter- 
ested readers on the day of its writing 
Rates on request. 
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may say to the filling station attendant before many 
Not that 
simple “here-today” operation—it 
which first be 


That's what we 


more years pass fuel in an automobile is a 


there 


using atom 

obstacles 
difficulties 
the 
ea-tested 


you 


isn't are many 


must overcome. But, in opinion these 
will be dispersed in the Same Way that they were in the 


“Nautilus” 


you 


our 
case of 
atomic-powered submarine 
Island Sound. If 
agree Uranium is the “fuel of the future’ 

That’s why we continue to recommend the purchase ol CONSOLI- 
DATED URANIUM MINES common stock. In the past four and a 
half years, Consolidated has mined more than 150,000 tons of Uranium 
and enjoyed a gross income of nearly $5,000,000! When the 
thousands and 


recently was 


Atom Age 


whi h 


in Long believe in the 


must 


ore 


thousands of potential uranium-bearing acre which 
taken 


ation, there is every reason to expect that Consolidated w 


are part ol this ¢ ompany’s active workings are into consider 
ill be playing 
an important part in uranium ore produc tion during the year 

If you can afford the risk of 


get all the facts on Consolidated 


to core 
a speculative tment be sure 


first 


Inve you 


Currently selling around $1.15 per share 


(price subject to change) 


F-15 


TELLIER & Co. 


Established 1931 
1 Exchange Pl., Jersey City 2, N. J. Delaware 3-3801 
Free telephone from N.Y. City: Digby 44500 


GENTLEMEN: Without obligation, please send me the latest Finar 


al Report about 
Uranium Mines mentioned above 


Consolidated 


NAME 
(Print) 


ADDRESS 


crry STATE 
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| Are Low-Priced Stocks 


Let our New Dow Theory Concept Guide 
You to Larger Profits and Steer You 
Through the Challenging Year Just Ahead! 


Market history repeatedly shows that low-priced stocks become highly 

active on the upside during the last few years of a boom. Our Dow 

Theory research activities indicate that we are now entering such a 

period. The market’s selective rise has been spearheaded by better-grade 

issues. Many of these stocks are at all time highs—BUT LOW PRICED 

STOCKS ARE STILL NEAR THE BOTTOM! Deflationary pressures, 

such as the raising of margin requirements, may soon adversely affect 

=. GEORSE SCHAEFER ss high-flying market leaders. When this takes place low-priced issues 

« Dow Theory Treder . : 
should come into investor favor and score dynamic gains. Handsome 
profits could well result from purchases made now while low priced stocks are still low! 


19 LOW-PRICED STOCKS TO BUY NOW! 


We have combed an exhaustive list of low priced stocks and have selected 19 stocks for immediate purchase. 
We believe that they represent some of the most exciting profit-making possibilities now available. This com- 
prehensive report includes both listed and unlisted issues. It is diversified and should enable the alert 
investor to take a position now in low priced stocks that should benefit materially in the period ahead! 
This important report will be sent to all trial subscribers taking advantage of our generous get-acquaint- 
ed offer FREE of extra cost! WE URGE YOU TO ACT NOW TO BENEFIT! 


WHY We Firmly Believe = -——Proof of Any Service—— 
an EXPANDING BOOM Lies in its PROFITS! 


a Claims are one thing But FACTS about actual 
Will C t / performance are what hard-headed investors want. 

tj on nue : And facts about our two model accounts are what we 
give our regular subscribers each week. Performance 
and investment procedure for these two continuously 
supervised model accounts are fully outlined. Here 
TODAY’S MARKET IS IN NO Vi » 1% are the actual gain-records for our funds (as of 


1/28/55) 
> ’ 
1929 Pechnically psye holog i i 


the current ituation is lke ear , bve8 ist * =O. 1 MODEL INVESTMENT ACCOUNT 


before the public came m! Odd-lottes e bes elling diversified investment-grade is 

cautiously on balance, not buving. Re t rnings are Market Value: $191, 300. 00 

apt to keep them cautious. That's hea hh, ; INDICATED GAIN (profits 

term! If the market were unduly hig ple uld be and reinvested divs.)... . $124,087.56 


buying avidly, They are not! Speculation is not exes @ NO. 2 MODEL SPECULATIVE ACCOUNT 


sive! Much of today’s buying is done for cash. And there (32 diversified growth-spec 0.00 m issues ) 
are many reliable indications that much more cautiously Market Vaiue: $165,500. 

held cash is still available for the purchase of stock \ INDICATED GAIN (profits 

FACTOR WHICH COULD KEEP THIS MARKE1 and reinvested divs.)..... $96,130.98 


CLIMBING FOR SOME TIME TO COME! We ee ee ae eee See 
believe potential investor buying power to be tremen WE BELIEVE THE RECORD SPEAKS FOR IT- 
dous, and barring unforeseen factors, an expanding boom SELF AND OUR DOW THEORY METHODS! 


continues to be our logical expectation for the long term! 
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NOW READY? 


A DOW THEORY SERVICE WITH A NEW CONCEPT 
WEIGHTED AND GEARED FOR TODAY'S MARKET! 


Few people really understand the Dow Theory! Few know 
about its many technical advancements and improvements i 
gauging the primary trend. Too many cling to an obsolet 
interpretation gained from some out-of-date 

astray by not studying all the factors influen 

rhey fail to realize that calculations and for 

rest upon the pattern of the averages a one ' 

placed greater emphasis on “values,” “growth 

“mass psychology,” “economics” and staying mvested 1 
harmony with a primary bullish trend.” | nfortunately the 
primary interest of 95% of all investors still lies u 
turnover. A bullish flurry makes ther m buy in feveri 
of profits. Unfavorable news, provoking a short-term ;= ari 
trend, causes quick alarm—and selling at a loss! 


CORRECT DIAGNOSIS—KEY TO PROFITS! 


To correctly analyze the major or primary trend for our 
clients we discuss various Dow Theory ramifications and 
time-tested technical methods in the light of seven avenues of 
technical research! These include: our 200 Day Investment 
Line, Dow's 50% Concept, Yield Cycle, Short-Interest | 
ume Ratio, Odd-Lot Index, 3-Phase Studies, and Consensu 
Opinion. It is only from such complete and exhaustiy 

tific knowledge that this conclusion has beet ached select 
diversified growth issues while the market is in a primary up 
trend and stay fully invested in these issues until there is 
basic evidence of a change! 


Make no mistake about it—if you allow surface 
reactions to influence your judgment—a 
of hit-and-run investors did 
Bull Market of 1928-29 


a qe 1iCr 


an amazing tI 

even during the sensation; 

you will take losses! 

== a s _ = : ee 

| “The HIGHER 
19 BOOM “Short-Ter™ peices 

Stocks to BEGINS” Decline Anead 

BUY Now)” 


These 4 Vital Investment Aids 
Yours FREE of extra cost! 


Accept our unprecedented $1 trial offer! In addition to the 
complete service for four full weeks, you will receive a copy 
of the exciting new report on 19 Low Priced Stocks plus our 
3 important Dow Theory Analyses at no extra cost. 


1) “THE BOOM BEGINS” our long-term boom foreca 


November, 1953, and read by over 17,000 


2) “SHORT-TERM DECLINE AHEAD”. near-t 
August, 1954, predicting a short-term c ‘ 
many stocks having had great advances during 19 


3) “HIGHER PRICES COMING” — Issued in November, 1954, ¢ 
long-term boom analysis and technical and economic De 
reasons why still higher prices f 

expected 


4) “19 LOW-PRICED STOCKS TO BUY NOW!” 
issued, which lists our candidates for rewarding capital gains in th 
period ahead 


ACT NOW! Fill in coupon—receive all the 7 


above valuable material for four full weeks plus our 
4 special reports— all for ONLY e«« 


COMING “ 


February 15, 1955 


Seeeen eens 


Benefit NOW from this MODERN 
DOW THEORY SERVICE... 
Accept our MONEY-BACK Trial Offer! 


YES! You don’t risk a penny when you accept our invitation 
to examine our complete service for 4 full weeks! In addition 
to the special reports already high-lighted, your trial sub 


scription includes a// of the following 


1) THE DOW THEORY TRADER — our 
iding unhedged advice as t i 


Dow Theory 
2) TREND OF THE AVERAGES — vita! 


t letter 


inder the 


3) SUPERVISED MODEL ACCOUNTS. + 
el accounts (Investment and 
ance under our Dow Theory 


4) COMMENT ON INVESTMENT sens etetga 


tion of our model account 


5) SELECTED SINTON 
I hese clude five importa 
tions,” "Be tter Ou ality Invest 
tive Cats and Dogs 
| d Speculative H 


fe Situations karmarked 


6) TECHNICAL SUPPLEMENTS 


sented in graphic torm) correla 


7) CONSENSUS OPINION —. 


# 15 leading market ana 
dividual issues most favored 


8) Mage BUSINESS a ama 


study on future business 


® QUESTIONS AND ete 


ysed by readers are 


10) CASE HISTORY NOTES 
vestment th ts, pri 
scribers Our tall analyst 
ast tudy 


E. GEORGE SCHAEFER 


The Dow Theory Trader 


3636 Salem Street * Indianapolis, indiana 


Enclosed ts $1 covering yo specia ‘ fle $1.25 Air 
ma Piease ah me ir 4 ope cat " ‘ e mplete 
q f f eeks 
(FP -2-15-66) 
Name 


Address 


City 


MONEY-BACK GUARANTEE! If I’: 


understand you will refund my n 


“THE DOW THEORY TRADER" 
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Stock Market Forecast 
Shows GAIN-LOSS Ratio 
of 185 to 1 


This long-range forecast was made eleven 
years ago by our Director, Edward R 
Dewey. It covers the period 1944-1990. It 
wes based on repetitive patterns (CY- 
CLES). This forecast correctly predicted 
the following 


« Bull Market 1944-46 
* Bear Market 1946-49 
e Bull Market Start 1949 


If you had followed this forecast from then 
to now your gains would have been 185 
times your losses 


SEE WHAT IT HAS TO SAY ABOUT 
THE PRESENT AND WHAT IT 
PREDICTS FOR THE FUTURE! 


YOURS FREE OF EXTRA COST! By contrib 
wting just $10 to the Research work of the Founda 
tion you will receive 10 issues of our periodical 

YCLES This megazine discusses repetitive 
patterns in netural science and in the stock market 
Generel business, sales, real estate, construction 
activity and commodity prices, In addition, you will 
get « copy of Mr. Dewey's important forecast at 
no extra cost. Make sure you get your copy——esk 
for CHART F.15. Act Now! 


Note: If ven 
tesa of “tC hs 
én fu 


ot entirely satisfied aith the first 


refund ur mone 


and the chart 


we'll gladi 


und you keep the magasine 


Foundation for the Study of CYCLES 
660 West End Avenue, New York 26, W.Y. 


Let Barron’s Help You 


PICK GOOD 
INVESTMENTS 


17 weeks’ trial only $5 


To help you build your capital and increase 
your investment income — get a trial subscrip- 
tion to Barron's National Business and Fi- 
nancial Weekly. It will give you the facts you 
need to make yourself a better judge of the 
investment values in today's markets 

No other business or investment publication 
is like Barron's. It ie written for the man who 
makes up his own mind about his own money 
It ia the only weekly affiliated with Dow Jones, 
and has full use of Dow Jones’ vast, specialized 
information im serving you 

In Barron's you are shown what, 
why the REAL VALUES are, behind current 
security prices. You get clear, well-founded 
information each week on the condition 
and prospects (the changing fortunes) of indi 
vidual corporations—and on industrial and 
market trends 

A trial subseription — 17 

brings you 

iverything you need to know to help you 
handle your business and investment affairs 
with greater understanding and foresight 
the investment implications of current political 
and economic events the perspective you 


where, and 


weeks for only $5 


must have to anticipate trends and graap profit- | 


able investment opportunities 

See for yourself how important Berron's can 
be to you in the eventful weeks ahead, Its sub- 
scription price ie $15 a year, but you can try it 
for 17 weeks for $5. Just tear out this ad and 


send it today with your check for 65; or tell us | 


to bill you. Address: Barron's, 40 New Street, 
New York 4, N.Y 
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MARKET COMMENT 


- by LUCIEN O. HOOPER 


An objective look at this stock market 


Finst, the turnover is not as big as it 
looks. In the months ended 
January 31, 215 million shares were 
traded on the NYSE. At the end of the 
year there were 3,175 million 

listed. It that at least 
million (almost 94% of 
listed stocks) have 


three 


shares 
2,960 
the 
not changed own- 
ership at all since November 1. Actu- 
ally, the percentage of ownership un- 
disturbed is larger than this 
stocks traded 
than once 
Stated another 


nual 


follows 


shares 


since 
some of the changed 
hands more 
way, the rate of an- 
three 


about 27 


months 
Back in 
way, the 
market, 


active 


turnover in the 
just ended 
1928 


ove! 


was 
turn- 
there- 
as the 


figured the same 
132%. This 
about 20° as 
1928 market 

Second, it has been brought out re- 
that a little than half 
professional trading has been 


Was 


fore is 


cently more 
ol nor 
trading 


on margin. That is larger than 


most of us thought, but it still is hard- 


ly dangerous since (a) most people 
are operating on a 50% or a 60% 
of the 
all listed stock is col- 
lateral for and (c) 
of all listed stocks have 
hands at all in the 


Third, pricewise stocks, after a long 


margin, (b) not much over l1* 


market value of 
loans, over 94° 


not changed 
last three months 


period of chronic undervaluation, are 


sell at 
worth 


beginning to like 
they 
and sell 


worth. The 


something 
Probably 
extreme 


what they are 


will go to the other 


for more than they are 


has tasted 
and found 
sweet, just 
as it tasted them 
after 1929 and 
found them bitter. 
While stocks 
now are over- 
valued, most of them are not. The D-J 
Industrials sell at about 14 times earn- 
ings to afford a dividend 
43%. This looks high 
when the of the 
was 6.4 times to 
of the 

but even in 


public 
them 
them 


some 


return of 
1950, 
price-earnings 


against 
range 
and 
when the yield was 8.2% 
to 6.8° 1945 the 
earnings ratio got as high as 18.7 times 
and the yield as low as 3.4%). Back 
in 1936, the sold at 18.5 times 
earnings to yield 3.8 Back in 1928 
it sold at 19.5 times earnings to yield 
I 

Fourth, utterly crazy 
thing about present investor reason- 


ratio 7.6 times, 
range 


price = 


Dow 


there is one 
ing. It concerns the epidemic of split- 
The assumption is that the parts 
than the whole. It is 
supposed to be bullish to split a stock, 


ups 
are worth more 


and it is alleged to be bearish not to 
do it. On February 3, Standard Oil of 
New Jersey declined $240 million in 
ten minutes when the directors failed 
an anticipated split! 

3 shares of a stock after 
a 3-for-1 split are worth exactly as 
much (and no more) than one share 
of the same stock before the split. But 
try to tell this to the average person! 


to announce 
Obviously 
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What an argument he will give you! 

To some extent, I fear, the respon- 
sibility for this epidemic of splits rests 
on very respectable doorsteps. The 
brokers have not been opposed to it! 
The commission on 100 shares of stock 
at $100 is $45. The commission on 400 
shares of stock at $25 is $110. A 4- 
for-1 split, at this rate, is even better 
business for the stock broker than the 
customer! 

With all these splits, is it any won- 
der that the number of shares listed 
on the NYSE has increased from 2,091 
million in 1949 to an estimated 3,250 
million after pending splits! Part of 
this much-advertised increase in vol- 
ume is due to stock splits, to dealing 
in smaller fractions of ownership 

Fifth, and readers of this column 
will get sick of reading this, the sup- 
ply of shares is decreased constantly 
by the fact that more and more own- 
ers are becoming “frozen in” by the 
potential gains tax liability 
that selling to take profits would in- 
volve. People do not have to take 
profits, and the experience of the past 
two decades has shown that it pays 
to take losses and let profits run. The 
very fact that 94%, of the listed com- 
mon stocks have not changed owner- 
ship in the last three months tells you 
how 


capital 


indifferent share-owners are to 
the charms of profit-taking. As a post- 
script, some time (probably not yet) 
it probably will pay to take Uncle 
Sam into partnership. But you can 
be sure most people won't do it, un- 
less the capital gains tax is reduced 

Sixth, in a stock market like this 
most people are too uncritical! They 
tend to dip down into the rubbish, and 
near-rubbish. They shrug off bad 
news. They do not look hard enough 
at the weak spots. They worship price 
rather than value (which is the begin- 
ning of sorrows). They buy the kind 
of stocks you take out for the evening 
rather than the kind you take home 
to mamma. They sow the seeds of 
future retribution. Many grade down 
the quality of their portfolios. Even 
the conscientious analyst contracts the 
infection; he fails to hunt hard enough 
for things to sell, partly because 90° 
of his selling recommendations over 
the short pull look silly whereas al- 
most 100% of his buy recommenda- 
tions temporarily look good. The 
danger of “doing the wrong thing” in- 
creases parri passu with the advance 
in stock prices. Most people don't 
think so! If they think at all about 
such things! 

Previous mention has been made 
of Bendix Aviation (110) as a “re- | 
search” company and a “growth” com- 
pany. The company spent 13 cents of 
each dollar of sales and royalties last 
year on “engineering,” employing | 
7,900 men and women in an engineer- | 
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INVESTOR’S FORECAST 
FOR 1955 


Progress in the development of peace- 
time Atomic Energy during 1954 was 
the greatest for any year yet—but the 
coming year will be even more notable. 
Our latest research report on commer- 
cial atomic energy—prepared under the 
personal direction of our well-known 
specialist in the field—analyzes pros 
pects for 1955. In addition, it lists 
selected companies engaged in various 


PR ee 


phases of atomic energy work, and in- 
cludes data and statistics pertinent to 
the stock of each of these « 

Thi 


vesting | 


mpanies 
report is available to the in 
iblic without cost 
tion. For y 


or obliga 
ur copy, write, telephone, 
Harris, Upham & Co. office 


For your convenience we 


or visit th 
nearest you 
includ 


in this 


have d a coupon request-form 


idvertisement 


& vias 
= 


9% " 
I LA R R I Ss. { pI IA M a C2 > i Members New York Stock Exchange 


14 Wat Srereer 


New Yor« 5 


TeLernone 


REcror 2-6300 


Gentlemen: Please forward promptly, and without obligation, a copy of your new 


Atomic Energy Forecast for 1955 
NAME 
CITY. 





ADDRESS 
ZONE 














WHY YOU SHOULD BUY 
THESE STOCKS NOW! 


Whether the market goes up or down is not so 
important as being in the right stocks. The day 
the 1929 peak was broken, handreds of tseuce de 
clined. During the recent Ja ry declines many 
went UP! Den't miss these big profit epportenitics 


10 LEADERS FOR 1955 


With appreciation prospects of 100 or 
over a 2-3 year period (perhaps sooner 

the case with some of our 1954 choices) 

Chemical: Diversified, earnings UP. 
Textile: price up 15%, biggest rise 
ahead 

Auto Prod.: 
qrowth 

Fuel Producer: with BIG Uranium plus 
Drug Co.: Underpriced, beginning 


more 
as wee 


New items for sound 


move 

Big Rall: With 3 Great Growth assets. 
Fine Orugs: Good income, steady 
Growth. 

Oll Ce.: Blue chip, 2 big growth fac- 


2-2 =e 22 Y NO 


tors 

Electronics: Mejor profit rise ahead 

end our choice for this month. 

. Transportation Ceo.: Price to cash 
earnings retic is less thea 5 to 1; 
now undervalued, its ospects of 
more earnings and vidends this 
yeor could meen sherp price rise! 

These issues have been selected by the most suc 

cessful investment principle ever devised, fully 

explained in our famous 20-page manual, “A 

Proved Methed of Bauliding Your Fortane Through 

Common Stecks.”’ 


ow our stock recommendations, and 


Ea 
Rute tba ae eee 


$1. te: 


INVESTMENT LETTERS, Inc. 


Dept. F, 600 Griswold Street, Detroit 26, Mich. 











ONTROLS?? 


The 
this market 
structure 
stocks 


truth behind the mystery of 
How controls have altered 

performance Why 
high when really low 
How the impact of controls on money 
has dwarfed the whole back line. The 
twin fears that kept heavy money out 
until 1949. The true facts behind the 
money flow and why this market can 
not be stopped 


and 
appear 


Information that may 


decide between your success and 


failure 


$2.00 offer 
to make you a perma 
client. All 4 re 


A unique 


$90) 


$900 
ports 


1. Our 
1953 


Report of December 2 Ist, 
Our incredible forecast for 1954 
2 The 
1954 


unique 


Nine Bull 


study of September 
Years Ahead?” 


3. Our two penetrating analyses at 
depth, “What's Ahead for 1955?” and 
“Margins Cannot Stop Money Flow.” 


Your money back if not impressed . 


Cc. F. M. Williams 


36 West 40th Street, New York 18 
New York London 

















111 


OMMON STOCKS 
WITH UNCOMMON RECORDS 


111 Stocks of Companies That Have 
Never Shown a Corporate Deficit 





111 Stocks of Companies That Have 
Never Missed a Dividend in 25 to 102 Years 





To benefit from a study of their unique records read FINANCIAL 
WORLD's newly tabulated report on “111 ARISTOCRATS OF 
THE STOCK LIST”—stocks of companies that have never shown 
a deficit during their corporate existence, stocks that have PAID 
A DIVIDEND EVERY YEAR WITHOUT INTERRUPTION for the 
past 25 to 102 years. Most (84) of these long-term dividend 
payers are of top investment grade, RATED “B+” to “A+” by 
FINANCIAL WORLD “INDEPENDENT APPRAISALS”. Indicated 
yields for 51 of these L11 “Aristocrats” range from 5.0% to 8.3% 

And look at these long unbroken dividend records: 


. 41 of these 111 stocks have paid dividends on common for 
the past 25 to 39 years! 


. 27 of these 111 stocks have paid dividends on common for 
the past 40 to 49 years! 


. 43 of these 111 stocks have paid dividends on common for 
the past 50 to 102 years! 


180 STOCKS 
That “The Insiders” are Buying 


When “the insiders”—that is, officers, directors and holders of large blocks of 
a company's stock—are willing to back up their optimiem with dollars and 
buy THOUSANDS OF SHARES in their respective companies, these substan- 
tial purchases afford the best possible proof of their confidence in the future 
of these stocks, FINANCIAL WORLD has prepared a new list of companies 
whose shares the insiders have been buying in recent months, the totals rang- 
ing from 1,000 to more than 95,000 shares. These consolidated reports of 
WHAT THE INSIDERS ARE BUYING, now published quarterly in FINANCIAL 
WORLD, assume added significance and value when compared with preceding 
reports, 

For 52 years FINANCIAL WORLD has been supplying investment 

information and guidance—helping thrifty men and women to 

invest their surplus funds more wisely, more profitably, and with 

a maximum degree of safety. 


$4 VALUE FOR ONLY $3 
Save $1 on New Get-Acquainted Offer 


Return “ad” with $3 for next TEN weekly copies of FINANCIAL WORLD 
and aleo receive “111 STOCKS THAT NEVER MISSED A DIVIDEND in 25 to 102 Years’’, 

"30 Common Stocks To Earn More In 1955"', in addition to ‘162 Deflated Stocks Recent! 
Sellin “ty te ye rt 8-YEAR HIGHS" .. 20 leewes Attractive Now; 180 STOCKS TH 
INSIDE ARE YING"; and TWO copies of valuable 4-page ‘Independent Appraisals of 
Listed Stoeks"’. Besides Digest of Recent Reports on 1,970 stocks, this monthly pocket stock 
guide gives our INVESTMENT RATING on EACH STOCK «co you can reach wiser decisions 
ae to new purchases and whether to dispose of any stocks you now own 


Or, return “ad” with $20 for yearly subscription ($11 for six months) for 
er 4-PART Investment Service, including Extras offered above, and FREE Annual 

TOCK FACTOGRAPH"™ MANUA AL. We — © are helping more than 47,000 investors 
Set MORE FROM THEIR INVESTMENT DOLLARS. A trial will convince you. ALL Your 
Money Back In 30 Days if not satished. 


FINANCIAL WORLD 


52 Years of Service to Investors 
84-FB Trinity Ploce 


New York 6, WN. Y. 





ing capacity. This compares with 
about 10 cents on each dollar of sales 
in the previous year. It has spent $151 
million for engineering in the last two 
fiscal years. In the year ended Sep- 
tember 30, 1954 earnings were $11.23 
a share after a 59°, effective tax rate 
(EPT for part of the year). The stock 
will be split 2-for-1 shortly, and the 
quarterly dividend on the new shares 
will be 50 cents. Bendix does not make 
airplanes, but it does make the ex- 
pensive machinery and instruments 
that go into them. It is one of the 
most important electronics companies 
and still is an important factor in 
automobile parts. It looks cheap in 
relation to other growth stocks 
There are big things going on in 
the electronic bookkeeping and elec- 
tronic computing industries. Reming- 
ton Rand (41) looks attractive in this 
field, since earnings in the December 
quarter were pushing an annual rate 
of $4 a share. A large block of stock 
recently was absorbed by the market 
in a most impressive mannet In 
this field Burroughs Adding Machine 
also looks interesting 
Seaboard Air Line (77) probably 
will go on a $5 dividend basis some 
time this year. The stock is selling 
lower than most other rails that pay 
$5 I am against taking profits in 
U.S. Steel in spite of the recent rise 
I would not follow this move in 
the Aircraft shares The Airlines 
still look good; a rather remarkable 
improvement in earnings is indicated 
for the first half year United Fruit 
(51%) is not expected to do well in 
the first half year, but there is every 
intention of continuing to pay the $3 
dividend and second half net should 
be better: this is one of the few good 
industrials which offers a return of 
Diamond Match is about 
20 points higher than when first men- 
tioned here, but I do not think the 
stock is high. It is still a relative bar- 


about 6°; 


gain in assets, especially in relation to 
the other paper and timber issues 


Advance release by air mail of this regu- 
lar article will be sent to interested read- 
ers on the day of its writing. Rates on 
request 





Your dividend notice in FORBES 
directs nationwide attention of 
influential investors in finance 


and industry to your company. 
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This announcement is neither an offer to sell nora solicitation of an offer to buy any 


‘i 


of these Sharea, The offer is made only by the Prospectus, 


4,380,683 Shares 
General Motors Corporation 


Common Stock 


$5 Par Value 


Rights, evidenced by subscription warrants, to subscribe for these shares are being 

issued by the Corporation to the holders of its Common Stock, which rights will 

expire at 6:00 P.M., Eastern Standard Time, on March 7, 1955, as more fully set 
forth in the Prospectus. 





Subscription Price $75 a Share 





The several underwriters may offer shares of Common Stock at prices not leas than 

the Subscription Price set forth above (less, in the case of sales to dealers, the con- 

cession allowed to dealers) and not more than either the last sale or current offering 

price on the New York Stock Exchange, whichever is greater, plus an amount equal 
to the applicable New York Stock Exchange Commission, 





Copies of the Prospectus may be obtained from only such of the 
undersigned as may legally offer these Snares in compliance 


with the securities laws of the respective States 


MORGAN STANLEY & CO. 


DILLON, READ & CO. INC. THE FIRST BOSTON CORPORATION KUHN, LOEB & CO, 


BLYTH & CO., INC, GOLDMAN, SACHS & CO. HARRIMAN RIPLEY & CO. 
Inco 


rporated 


KIDDER, PEABODY & CO. LAZARD FRERES & CO. LEHMAN BROTHERS 
MERRILL LYNCH, PIERCE, FENNER & BEANE SMITH, BARNEY & CO. 
STONE & WEBSTER SECURITIES CORPORATION UNION SECURITIES CORPORATION 
WHITE, WELD & CO. DREXEL & CO. HORNBLOWER & WEEKS 
PAINE, WEBBER, JACKSON & CURTIS SALOMON BROS. & HUTZLER 


WERTHEIM & CO. DEAN WITTER & CO. 


February 9, 1955. 
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Making Profits in 
STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 
for Making Market Profits—and Keeping 


Them 
FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
Commodities a daily price change 
service and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-12 
MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street @© New York 5 N. Y. 








THE TAYLOR 
TRADING TECHNIQUE 


By Geonce D. Tavion 
Contains (3) Methods, for commodity-grain 
stock traders. Por daily eetive trading, with the 
only “Automatic Tape Reader” he 3-Day 
Method and The Basic Method jor Trend Trad- 
ing im stocks, Not an advisory service or chart- 
ing system 
Send for descriptive folder 


LILLY PUBLISHING CO. 
Dest. F.5 P.O. Bex 37265 Station G 
Leos Angeles 37, California 








STOCK ANALYSIS 


or 


Back in the groove 


Ir didn't take the market very long to 
regain its composure after having been 
slapped down a bit last month. The 
increase in margin requirements and 
the general tightening of credit, not 
to mention the increasing tension over 
Formosa, could only temporarily 
Wall Street's ebullience In 
spite of a faltering beginning, the first 
month of the year ended with a 
net gain and on the first day of Febru- 
ary the 


re- 
strain 


new 


industrial stock average once 
again posted a new 


Inve 


recor d high 


tors optimism 


endorsed 
by the announcement of stock splits 
by U.S. Steel, Armco, Minneapolis 
Honeywell, Ohio Oil, Armstrong Cork 
and others—all 


standing 


was 


companies of such 
repute that their 
directors wouldn't think of stock splits 
unless they 
the 1955 earnings 
good indeed 


high and 


are virtually certain that 
outlook is very 
We all agree that it is 

but that is the reason why the stock 


market for the 
last 16 


has been going up 


months! 





Armour 

Ashiand O01! 

Amer & Foreign Pow. 
American Metals 
American Cyanamid 
Amer Radiator 
Anaconda Copper 
ABC -Paramt. 

Avoe Mfg 

Amer Airlines 
Affiliated Gas Equip. 
Alleghany Corp. 
Amer Loce 

Amer Meters 

Amer Bosch 
Blaw-Knor 

eae 
yg 


Comm. Seivents 
Cities Service 
Curtiss-Wright 
Canaéa Ory 
Continental Copper 
Cudahy Packing 
Crane Co. 

Chrysier 

Colorado Fuel & |. 
Canadian Pacific 
Continental Motors 
Electric Auto Lite 
Freuehaut Trailer 
Fairchild Eng & Airc. 


Greyhoun 

Granite City Stee! 
General Motors 
General amics 
General Elec 
Georgia-Pac. Ply. 
Sy hn 
Howe Soun 

Hayes Mtg 

Hupp Corp. 
internat! Harvester 


Boe 
Bell A 


Celanese 
Columbia Gas 
Chance Vought 
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ARE YOU HOLDING Any of 


these 100 KEY STOCKS? 


Which of these stocks are sapected to go lower 
advice on these 100 stocks by 
This concise Boe a adeut® FREE wit? 


SUS service including Duval's Growth Stocks, 
joed Speculations and all Special Reports for only $3 


coeceeesceescesoss Send Neo Money Now Se eeeeeeeeeaeaeaeans 


DUVAL’S CONSENSUS, INC. 
Dept. J-141, 41-43 Crescent Street, Long isiand City 1, NW. Y. 


Please send me Report on above stocks FREE with 4 weeks 


DUVAL'S INVESTMENT CONSENSUS service for only $3 


(Please print clearly 


Internati T. 4 7 
Jones & Laughiin 
Koppers Co 
Lockheed Airc 
Loew's 


Rohr Aircraft 
Raytheon Mtg 
Royal Dutch 
Republic Stee! 
Radio Cor 
Martin (Glenn L.) Sylvania Elec 
Mission Deve! Southern Pac. 
Montgomery Ward St. Regis Paper 
Merritt-Chapman aker-Packard 
Merch & Co it 

Menge! Co 

Northrop Airc 

North Amer Avia. 
Mati. Theatres 

Nati. Container 

Nati. Distillers 

Wt. Y. Central 

WN. Y. Shipbuilding 
Northern Pac 
Panhandle 01! 

Pan Amer W Airways 
Pacific West O1/ 
Penn &. ® 

Pepsi Cola 
Remington Rand 


Sunray 

Sinciair O11 

Schering Corp 
Schenie 

Secony Vac 

Standard Ol) (N.).) 
Tide Water Asse. 
Trans Werld Air 

TH. OW 

Texas Pac Land Tr 

U. 5. Steel 

United Merch & Mfrs. 
Walworth 
Westinghouse Elec. 
Woolworth 
Youngstown Sh&T 
and which should make new highs? Get our 
sed on consensus of over 40 leading 
4 weeks’ trie! subscription i 3 she 
aittle 


trial subscription to the cemplete 
(Alr-Meli $3.25). Bill me at later date 











The same hap- 
py event should 
not be discounted 
twice. Let us keep 
our the 
not 
our- 


feet on 
ground and 
overenthuse 
with 
enthusiasm 


selves our 


own The same people 
who wanted to sell Republic Steel and 
Western Union at 75a couple of weeks 
ago are once again anxious to bry 
them-—at 85 and 90, respectively 


just 
because they 


“act so well.” This is not 
the right way to approach a serious 
matter that 
savings. I 


involves a man’s hard- 


earned have just about 
reached the point where I tell these 
people to sell when they feel the urge 
to buy, and to buy 
to sell 

So far I see no that the 
stock its last legs and 
continued maintenance of established 
investment positions in good common 
stocks seems fully 


when they want 
evidence 
market is on 


justified by busi- 
ness conditions and prospects. Nev- 
ertheless, few of us will have 
the luck, to sell at the 
peak, I do advocate selective profit 
taking for accounts where the propor- 
tion of funds 
and 


since 
wisdom, o1 


invested in industrial 
railroad common stocks has be- 
come too high as a result of the large 
capital gains which 
these groups 


have accrued in 

For example, I am strongly inclined 
to sell at least one-half of investments 
in General Dynamics (102) which was 
suggested in this column at 30 on 
April 1, 1952, when the company was 
still Electric Boat. Pur- 
chase (via Consolidated Vultee) was 
again advised on March 15, 1954, be- 
low 40, but this stock has been going 
up too fast, presumably as a result of 
the successful test runs of the Nauti- 
lus, aided and abetted by a dividend 
boost and a stock-split proposal 

I recommend a partial transfer of 
investments in General Dynamics to 
Bendix Aviation (107), a more broad- 
ly diversified manufacturer of 
tion, electronic, automotive, 
and other products 
comparison favors Bendix 
Aviation General Dynamics. 
Bendix, which also will be split two- 
for-one, earned $11.23 a share last 
year vs. an estimated $8.50 for Gen- 
eral Dynamics, and Bendix’ conserva- 
tively stated book value is at least 
$20 a share greater. Both companies 
have almost identical capitalization. 

A favorable earnings trend is be- 
ing reported on Stromberg-Carlson 


known as 


avia- 
marine 
Any statistical 
strongly 
over 


Forbes 





(48%), a comparative newcomer to 
the New York Stock Exchange. Even 
after allowing for full conversion of 

$3.6-million preferred stock issue, 
the company may earn better than 
$5 a share this year as compared with 
an estimated $3.65 for 1954. Strom- 
berg-Carlson’s defense business ac- 
counts for about 50°% of sales; about 
half of its civilian business is repre- 
sented by telephone equipment which 
apparently continues to have excel- 
lent prospects. While Stromberg does 
not make much profit on its TV divi- 
sion, this branch of the business car- 
ries itself. 

Although the stock is not exactiy 
a bargain at present levels, especially 
when we look back at its price. his- 
tory, Stromberg-Carlson is still sell- 
ing at a more reasonable ratio to cur- 
rent and prospective earnings than 
most other electronics stocks. Unless 
the 1955 earnings estimate is way off 
the mark, an increase in the present 
$1.60 dividend rate is very likely and 
a stock split a distinct 
sometime later this year. 

W. R. Grace (47) has been digest- 
ing last year’s mergers with Davison 
Chemical and Dewey & Almy Chemi- 
cal and, as a result, the 1954 annual 
report will probably not show any 
improvement in per share earnings 
over the preceding year. However, a 
major increase in earnings is expected 
this year, possibly over $5 a share, 
which would make Grace the only im- 
portant chemical stock to sell at well 
under ten times current earnings 

With the exception of 1909 and 1933, 
W. R. Grace has not missed a dividend 
1899, and the book value of the 
stock, presumably conservatively stat- 
ed, is well over $50 a share. Grace 
was recommended in this column at 
35 on July 1, 1954; 
“buy” list 

Marine Midland Corp. (17%), a 
bank holding company with ten bank- 
ing subsidiaries operating in the State 
of New York with total deposits of 
$1,623-million, continues to make re- 
markable progress which is best re- 
flected in the fact that common stock 
dividends have been increased nine 
times since 1944. The stock has ad- 
vanced 37% since first suggested here 
on January 15, 1954, a performance 
which is eminently satisfactory for a 
basically conservative investment 
stock. Meanwhile the dividend rate 
has been raised to 80c and the yield 
of better than 442% tops that of the 
Dow-Jones utility stock average. 
Marine Midland Corp. remains on the 
recommended list of 
stocks 


possibility 


since 


it is still on my 


investment 


Advance release by air mail of this regu- 
lar article will be sent to interested read- 
ers on the day of its writing. Rates on 
request. 


February 15, 1955 


Unprecedented Offer to 
Profit-Minded Investors 


Never in over half a century of serving investors have 


opportunities that lie 
greater hesitancy 
attention to 
unprecedet ted step 


ahead in the 


and confusion. Because 


lo readers of 
in the coupon 


this magazine who send 
at the bottom of this mes 
vill rush the following 7 timely 
Reports that will help them to quickly 
get into a position to make worthwhile 
capital gaims and multiply their 
ment income 


1 “9 Over-the-Counter Special Situa- 

* tlons’’—low-priced growth stocks of 
dynamic companies selected for out- 
standing potential for large capital 
gains. 


2 *“*4 Stocks with Tax-Free Dividends” 

* —@ select handful of fine stocks 
that yield up to 6/4,.% net income on 
which you don’t have to pay a single 
penny in taxes! 


Sane we 


invest- 


3 “9 Favorite Companies in the Fore- 

* front of Uranium Exploitation and 
Atomic Energy’’—a group of leading 
stocks providing @ sound profit stake in 
Uranium. 


ACT NOW ON THIS GENEROUS OFFER 


lo acquaint you with 
invite you to 


jrookmire, we 
accept a Special 3-Month 
Trial Subseription This will include 
Brookmire's carefully supervised invest 
ment program consisting of a 


Managed 
List of about 45 stocks Definite buy 
hold and 


vitch recommendations 
weekly &-page Market Letter that keeps 


you abreast of all important market ce 
} 


velopment Periodic Special Studies 


yublished \ handy Secur 
ity Record Form \ Handsome Port 
And, of course your 


as they are 


7 Bon 1s 
Reports without additional charge 

And on this Special Offer all this valu 
able help is yours for only $10-——just about 
a dime a day! But send NO MONEY 
Simply fill in and mail 
the coupon without delay! 


unless you prefer 


coming mont! But rarely have we 


the excellent profit opportunities that ne 


we been more confident of the 
witnessed 
urgent need to direct investors’ 
¥ do exist, we 


we teel at 


ave decided on this 


4 “10 Growth Utilities’’—carefully 

* chosen fer above average stability 
of dividends as well as substantial long- 
range appreciation potentials. 


5 "30 Candidates for Stock Splits or 

* Large Steck Dividends'’— today's 
most logical choices for probable divi- 
dend increases and tavorable market 
action. 


6 "25 Favorite Stocks of Professional 

investors’’a list of high grade is- 
sues that enjoy strong —— support 
and « bi maxim stock 
safety with good income end apprecia- 
tion prospects. 


q “A 4-Star Stake in the Profits of 40 

* Industries’’—4 truly great stocks 
that afford you the diversification usu- 
ally associated with Mutual Funds, with- 
out the penalty of ‘acquisition costs’’ 
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BROOKMIRE .. . Honored 
and Respected Since 1904 


USE THIS COUPON TODAY! 


Brookmire Investors Service, Inc. 
52 Wall Street, New York 5, N. Y. 


Please rush me those 7 Bonus Re 
port and at the same time enter 
my 3-Month $10 Trial Subscription 
to BROOKMIRE. Bill me later 
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STOCK MARKET 
RADAR 


Scans the market daily for buy 
and sell points. Bullish and bear- 
ish blips show up with regularity 
New enquirers send $1 for full 
information and next two regular 
weekly bulletins. 


PAUL DYSART, Stock Market Analyst 
Louisville 7, Ky. 
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Mutual Fund, Inc. 
Capital Stock 


The subscription price is the 
net asset value per share, 
without the addition of any 
sales load or commission. 


de Vegh 


Income Fund, Inc. 
Capital Stock 


The subscription price is the 
net asset value per share, 
without the addition of any 
sales load or commission, 


Prospectuses may be obtained from 


de Vegh & Company 


One Wall Street, New York 5 








A Mutual Investment Fund cur- 
rently invested in over 140 bonds, 
preferred and common stocks, 
selected primarily for income pos- 
sibilities. For Prospectus and other 
information, fill out and mail 
coupon below. 
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Address 


City & Siete. 


NATIONAL SECURITIES & 
RESEARCH CORPORATION 
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THE FUNDS 





WHAT THE FUNDS 
ARE BUYING 


Wirn the Dow-Jones Industrials still 
selling at record levels last month, 
many a shrewd investor kept a sharp 
eye on the $6-billion mutual fund in- 
dustry for possible signs that the pro- 
fessional investors might have turned 
What Wall Streeters saw 
gave little comfort to the battered but 
still hopeful bears among them 


bearish 


There were few signs in the annual 
reports streaming out in the mails to 
1.7 million mutual fund stockholders 
that the fund managers were fright- 
ened about the “market being too 
taken as a group, the funds 
held barely 5% of their total assets 
in cash, down from 6.4% at the end 
of 1953, when the Dow-Jones Indus- 
trials were a full 30% lower 


high 


Obviously, the funds were not yet 
ready to run for the storm cellars 
There was no doubt, however, that 
shifting their holdings 
according to their individual 
and often thoroughly divergent lights 
In most cases, though, when one stock 
was sold 


they were 


about 


another was purchased in 


its place. “We are not,” said one fund 
“much worried about these 
old cliches involving 1929. But we do 
feel that at this level of the market 
some stocks of perfectly sound com- 
have just gotten 
themselves and should be sold 
Which stocks do fundmen 
overpriced? 


executive 


panies ahead of 


Survey 
consider There is, not 
unanimity among 
115 different funds, each with 
quite different policies and objectives 
In fact, it was not infrequent to find 
one fund buying a given stock, while 
fund sold it Here, 
marized for Forses readers, is a resu- 


surprisingly, litle 


some 


another sum- 


me of the third-quarter transactions 
the biggest mutual funds, 
combined 


of five of 


whose assets represent 
nearly one-fourth of the total indus- 
try 


Massachusette Investors Trust, big- 
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gest of all mutual funds ($791-mil- 
lion), is strictly a common stock fund, 
at year’s end had 99.3 cents out of 
every dollar firmly committed to com- 
mon stocks. Chairman Merrill Gris- 
wold, however, emphasizes high qual- 
ity in its selection of stocks. “We 
try,” says MIT’s annual report “to ob- 
serve prudence, discretion and intelli- 
gence in our selection of investments, 
with due regard both for probable 
income and probable safety of capi- 
tal.” To the fund’s directors, in the 
fourth quarter of 1954 this policy 
meant, among others, the following 
purchases and sales of stocks: 

Purcnases: Bethlehem Steel, CIT 
Financial Corporation, General Mo- 
tors, Mission Corporation (45,000), 
United Aircraft, West Virginia Paper 
& Pulp, Aluminum Co. of America, 
IBM 

Sates: American Viscose, Interna- 
tional Harvester (78,000), Montgom- 
ery Ward", Texas Pacific Land Trust, 
Standard Oil of Ohio, Mission Devel- 
opment Co. (107,000) 

Wellington Fund, number three in 
size among the mutuals, is a “bal- 
anced” fund, thus never puts all its 
stocks But at 
year’s end, Wellington had some 67 
cents of every dollar in common 
equities against just 58 cents a year 
ago. After weighing the situation in 
the second half, President Walter 
L. Morgan and Wellington managers 
made the following changes in their 
portfolio 

PURCHASES Amerada, American 
Telephone, Armco Steel, Bethlehem 
Steel, U.S. Steel, General Motors, 
Standard of Jersey, National City 
Bank, Chase National Bank 

Sates: American Viscose, Guaran- 
ty Trust, Marathon, Remington Rand 
American Can, Coca-Cola, Humble 
Oil, Victor Chemical, McKesson & 
Robbins, Public Service Electric & 
Gas (40,000), Union Electric of Mis- 
sourl 

State Street 
tion, 


assets in common 


Investment 
though no longer strictly an 

end” fund, is watched by 
knowledgeable investors both because 
of its size ($146 million) and its im- 
pressive record of investing success 
At year’s end, State Street had 83° 
of its assets in common stocks, in con- 
trast to only 79% a year before. “Our 
largest investments,” President Paul 
C. Cabot told stockholders, “continue 
to be in the oil and electric utility in- 
dustries, with 24.39% of net assets in 


Corpora- 


“open 


*This sale of 20,000 shares cleared out 
the last of a big block of Montgomery 
Ward that once exceeded 100,000 shares. 


Forbes 





and 20° in electric utilities.” 
Some of State Street's more important 
fourth-quarter shift involved: 

Purcuases: American Republics, 
Bethlehem Steel, General Motors, 
Kaiser Aluminum & Chemical, Ray- 
onier, North American Company, In- 
diana Gas & Water, New England 
Electric System (50,000). 

Sates: Phelps Dodge, International 
Paper, International Nickel, Eastern 
Gas & Fuel Associates, Anderson 
Prichard Oil 

George Putnam Fund of Boston, 
$101-million balanced fund, reported 
that utilities and chemicals were rela- 
tively less important in its portfolio 
at the end of 1954; oils, railroads and 
insurance stocks were relatively more 
During the year, the fund 
branched out a bit, picked up “a small 
stake in the economic and 
long-term growth of outside 
this country.” This involved the ad- 
dition to the fund’s holdings of 
Australian and Belgian bonds plus 
common shares of N. V. Philips Gloeil- 
ampenfabrieken, world-wide, Dutch- 
controlled 


oils 


important. 


recovery 
areas 


manufacturer 
Other specific changes in the George 
Putnam portfolio included: 

Purcnases: IBM, Remington Rand, 
U.S. Steel, Trane Company. 

Sates: Allied Chemical, Brooklyn 
Union Gas, New England Electric 
System, Utah Power & Light 

Eaton & Howard Balanced Fund, 
continued with the trend which car- 
ried common stocks from just 37% of 
its total portfolio assets 10 years ago 
to 65.7% at the end of 1954. Fourth 
quarter common stock changes in its 
$142 million portfolio, reported by 
President Charles F. Eaton Jr., in- 
cluded: 

Purcnases: American Telephone, 
Campbell Soup, Hooker Electrochem- 
ical, Swift & Co. 

SALES Merck & Co., Continental 
Illinois National Bank & Trust 


electronics 
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LOW-PRICED STOCKS 


Send for free Bulletins on low-priced 


OIL and URANIUM stocks. 


We are specialists in western oil and 
mining stocks, 


AL. J. JOHNSON & CO., Brokers 
P. O. Box 101 
Coleorade Springs, Colo. 
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The Tail Wagging the Dog 
is Silver Bell Mines 


Price: Approximately $2.50 


While Four Corners Uranium is the center of excitement, folks have for- 





gotten that Silver Bell is the tail that is wagging Four Corners Uranium. 





Turning back the clock to June 1952, Silver Bell acquired 261,000 shares of Four Corners 
Uranium in exchange for 87,000 shares of its common stock, then valued in the market at $3 a 
share, representing a total price of $261,000 se of this block of Four 


Corners Uranium is over $1,500,000 


The present market val 


More important, Silver Bell furnishes the mining “‘know how” 
Corners Uranium,” for which it receives a 50% 


to ‘Four 
working interest. Thus 
Silver Bell participates two ways in the profits of Four Corners Uranium. 


Silver Bell is a long established mining company owning and operating producing lead, copper 


zinc, silver, gold mines and one of the few commercial deposits of “gallium —a rare metallic 


element of considerable value 


Silver Bell's common shares, without the benefit of uranium interests, have sold as high as $3.50 
a share—now selling at less than the value given it in exchange for shares of Four Corners 


Uranium which have subsequently advanced over 400% in market value 


Silver Bell Mines’ common stock represents a rare and unique oppor- 
tunity for profit, and on a speculative basis, we unhesitatingly recom- 
mend its purchase at $2.50 a share. 


80 Wall St.. New York, BOwling Green 99-5240 
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STOP-LOSS ORDER: 
SCIENTIFIC PROTECTION 
FOR COMMODITY TRADERS 


lo the weekly bulletins and special 
> alten the of Commodity Trend Service keep 
you w+ meal on every futures market in 
both the t S. and Canada, each trading 
recommendation also advises the exact price 
at which stop-loss orders should be placed 
Can you afford to be without this “Insurance 
Policy’ Send for copies of current bulle 


tines, tree on request 


COMMODITY TREND SERVICE 


30 Church Street New York 7, N.Y. 
Tel.: REctor 2-7330 
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20vh Year 
Learn now the expected pat- 
tern for the market, which stocks 
are preference-merit and to what 
indicated price objective (up or 
down), each stock is headed 


WO SERVICE LIKE $/D REPORTS 


Send $1.00 now for next two 
weekly and sample monthly edi- 
tions, Check your stocks, Be pre- 
pared for the next BUY or SELL 

act when price is” positions, 
per stock 


HENRY WHEELER CHASE 


Economic-Price Adviser 
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PLEASE BUY 


THESE 2 GREAT STOCKS NOW! 


We consider them to be the finest in the en 
tire world. Since I buy the same stocks | 
recommend, | have a substantial interest 
in each to hold for large future capital 
gains. Both are covered in Report F-36 
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THE ECONOMY 


(CONTINUED FROM PAGE 12) 





million tons. “I prefer,” said Fair- 
less, “to forecast only for the six- 
month period (but my own guess) 
for the year would be a more con- 
servative estimate of around 95 mil- 
lion tons.” 

Meanwhile, U.S. Steel's directors 
had good news for company stock- 
holders, announced a raise in quar- 
$1 and 


proposed to split the common two- 


terly dividends from 75c 


for-one 

The Squeeze. Dividends, however, 
were not the only thing on the rise 
Ana- 


conda Copper made a bid to encour- 


With copper in short supply, 


age imports by boosting its price 3c 
a pound to 33c; other major producers 


quickly followed suit. It was the first 
price change in copper since April, 
1953, when, after ranging from 2744c 
to 36c a pound for several months, it 
settled down at 30c. The current ad- 
vance followed higher prices in Lon- 
don, where copper is now quoted at 
around 39c for spot delivery. An- 
other factor in the rise was the 
Chilean government, which has been 
unhappy for some time about the 
US. price. Several weeks ago, it 
warned that it would divert more 
foreign 
three-fourths of 
production and 
about one-fourth of Kennecott’s to- 
tal supply is mined in Chile. The 
shortage stems primarily 
from the strike of native workers at 


copper to higher-paying 
About 


Anaconda’s copper 


countries 


however, 


the big Rhodesian mines which have 
been closed for over three weeks 
Prospects Despite higher 
prices and various highly optimistic 
predictions recently, a 
group of eight leading private econ- 
omists presented slightly more 


spotty 
economi 


tem- 
pered views before the Congressional 
Joint Economic Committee last month 
predicted 
that business activity will be higher 
this year than it was in 1954, but less 
prosperous than in 1953, the best year 
on record Five of the eight 


The experts unanimously 


how- 
ever, said unemployment will in- 
crease this year; the remaining three 
saw no change from last year 
Sounding a slightly more sour note, 
the executive council of the AFL, 
meeting in Miami Beach, forecast a 
rise in unemployment to a peak of 
3,500,000 to 4,000,000 in February and 
March. They accused Labor Secre- 
tary Mitchell of devising “new and 
novel gimmicks to undermine and 
lower established, prevailing union 
construction wages,” also accused the 
Government of failing to “take bold 
and effective steps to play its full role 
in assuring a prosperous economy.’ 
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US.E&G. 


Baltimore 3, Md. 


CASH DIVIDEND No. 173 
STOCK DIVIDEND OF 20% 


The Board of Directors of United 
States Fidelity and Guaranty 
Company today declared the reg 

ular quarterly dividend of 50 cents 
per share and also a stock divi 

dend of 20 per cent, at the rate of 
one share of capital stock for each 
five shares held. 


Both cash dividend and stock 
dividend will be payable April 15, 
1955, to stockholders of record at 
the close of business March 16, 
1955 

The Board has directed that no 
fractional shares shall be issued; 
instead, the stockholder will re 
ceive cash for his fractional right. 
The cash will be derived from the 
sale of the aggregate of all frac 
tional shares. The sale or sales 
will be made at such time and in 
such form as in the judgment of 
the proper officers will produce 
the highest price obtainable 

CLARKE J. FITZPATRICK, 
Secretary 
January 14, 1955 








COLUMBIA PICTURES 
CORPORATION 


The Board of Directors has 
this day declared a cash 
dividend of filty§ cents 
(.50¢) per share on its 
Common Stock and Voting 
Trust Certificates for com 
mon stock, payable Feb 
TLS ruary 25, 1955 to stock 
quel holders of record Febru 
© mereats | ary 9, 1955 
5 There was also declared a 
stock dividend of five per 
cent (5%) on the Common Stock and Vot 
ing Trust Certificates for common stock 
of the Corporation, payable in common 
stock on March 31, 1955 to stockholders 
of record February 9, 1955. Cash will be 
paid where fractional shares of Common 
Stock are due 
A. SCHNEIDER 
Vice-Pres. and Treas 
New Vork, January 25, 1955. 











THE TEXAS COMPANY 
—21 0th 


Consecutive Dividend 


A regular quarterly dividend of 
seventy-five cents (75¢) per share 
on the Capital Stock of the Com- 
pany has been declared this day, 
payable on March 10,1955, to stock- 
holders of record at the close of 
business on February 4, 1955. 
The stock transfer books will re- 
main open. 
S. T. Cnossianp 

Vice President & Treasurer 


January 28, 1955 
a 
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“Misinformed,” snapped Secretary 
Mitchell in answer to the Council’s 
charge that he was not protecting 
workers on defense jobs from “chis- 
eling, wage-cutting and law-violating 
contractors.” During the last year, he 
said, “20 contractors engaged on Gov- 
ernment work were blacklisted by the 
Department of Labor for violating 
provisions of the Fair Labor Stand- 
ards Acts,” more than twice the num- 
ber blacklisted in the last 20 years. 
The AFL Executive Council, he said, 
may call this a “gimmick,” “I call it 
effective enforcement of the law.” 

Tops & Bottoms. Despite this hassle 
in the construction trades, the Home 
Loan Board predicted that housing 
starts will increase to 1.2 million units 
this year, up from 1.1 million in 1954. 

In the shipbuilding business, how- 
ever, circumstances have not been as 
rosy. According to Lloyd’s Register 
of Shipping, the US. now stands 
twelfth among the shipbuilding na- 
tions of the world. At year-end, the 
U.S. had only 15 ships, totaling 99,- 
568 gross tons under construction, a 
new low. That was less than half the 
tonnage underway just three months 
previously when the U.S. was in sixth 
place 

Ahead of the US. in last year’s 
fourth quarter were the United King- 
dom (in first place), Germany, the 
Netherlands, France, Sweden, Japan, 
Italy, Norway, Spain, Denmark and 
Belgium. The figures used include all 
vessels of 100 gross tons ard larger, 
except those being built in Commun- 
ist countries, where information is 
not available. 

Over the shipping lanes, however, 
freight was moving at a fairly brisk 
pace. On the basis of preliminary 
trade figures, the Census Bureau re- 
ported that U.S. exports for 1954 to- 
taled slightly more than $15-billion, 
imports substantially more than $10- 
billion. Indicating that both imports 
and exports increased during the final 
month of the year, the Census Bureau 
estimates show a drop in exports of 
about 4%, a decline in imports of 
close to 6%. 


Unton CARBIDE 


AND CARBON CORPORATION 


UCC 


A cash dividend of Fifty cents 
| (50¢) per share on the outstanding 
capital stock of this Corporation 
has been declared, payable Mar. 2, 
1955 to stockholders of record at 
the close of business Feb. 4, 1955. 


KENNETH H. HANNAN, 
Vice-President and Secretary 











February 15, 1955 





YALE & TOWNE 


DECLARES 268th DIVIDEND 
5O0¢ PER SHARE 


On Jan. 27, 1955, 
dividend 

No. 268 of 

filty cents (50¢) 

per share was 
declared by the Board 
of Directors out 

of past earnings, 
payable on 

April |, 1955, to 
stockholders of record 
at the close of business 


Mar. 17, 1955. 
F. DUNNING 


Executive Vice-President and Secretary 


THE YALE & TOWNE mFc. co 


Cash dividends paid in every year since 1899 








THE FLINTKOTE COMPANY 








A quarterly dividend of $1.00 per 


| share has been declared on the 
| $4Cumulative Preferred Stock 
| payable March 15, 1955, to stock 


holders of record at the close of busi 
ness March 1, 1955 

A quarterly dividend of $.60 per 
share has been declared on the 
Common Stock payable March | 
10, 1955, to stockholders of record at | 
the close of business Feb. 24, 1955 


CLIFTON W. GREGG 


Vice-President and Treasurer 


Feb. 2, 1955 
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Quarterly dividend No. 156 of 
Seventy-five Cents ($.75) per 
share has been declared on 
the Common Stock of Allied 
Chemical & Dye Corporation 
payable March 10, 1955 to 
stockholders of record at the 
close of business February 11, 
1955 

W. C. KING, Secretary 


January 25, 1955 








Air REDUCTION 


Company incorporated 


151st CONSECUTIVE 


COMMON STOCK DIVIDEND 


The Board of Directors has declared a 
ur quarterly dividend of 3S¢ per 

hare on the Common Stock of the 
( in payable on March 5, 1955 
et f record on February 18 

and the thirteenth regular quar 

lend of $1.1 per share on 

ive Preferred Stock 

pany, payable on 

le { record on 


©’ Berven. Secretary 

















RICHFIELD 








iE notice 
T 


‘he Board of Directors, at a meeting held January 29, 1955, 
declared a regular quarterly dividend of 75 cents per share on 
stock of this Corporation for the first quarter of the calendar 
year 1955, payable March 15, 1955, to stockholders of record 
at the close of business February 15, 1955. 


Cleve 8. Bonner, Secretary 


RICHFIELD 


Otl Corporation 


> Executive Offices: 555 South Flower Street, Los Angeles 17, Colifernia 























STANDARD OIL COMPANY 


(INCORPORATED In NEW JERSEY) 


The Board of Directors 
hes declared « 


Cash Dividend on the capital stock of 
$1.25 per shere on Febru- 
ary 3, 1955. This dividend 
is peyeble on March 11, 
1955 to stockholders of 
record at the close of busi 
ness on February 14, 1955 
A. C. MINTON, Secretary 

30 Rocketelier Pieza, New York 20, N. ¥. 


AJAX PIPE LINE 
CORPORATION 


es pert of « Plan for its Liquidation will 
pey to the stockholders of record of 
Stenderd Oil Company (Incorporated in 
New Jersey) « disbursement of 1.74 
cents per share. The disbursement will 
be explained in @ communication accom 
penying the check of March 11, 1955 

P. H. HUNTER, Secretary 
Pebruary 3, 1955 





SEHBOARD 


FIN ANC Ff COMPANY 


COMMON STOCK DIVIDEND 
80th Consecutive Quarterly Payment 
The Board of Directors of Seaboard 

Finance Co. declared a regular quar 
terly dividend of 45 cents a share on 
Common Stock payable April 10, 
1955 to stockholders of record March 
24, 1955 


PREFERRED STOCK DIVIDENDS 


The directors also declared regular 
quarterly dividends of 53 cents a share 
on $2.12 Convertible Preferred Stock, 
and $1.43% on the $5.75 Sinking 
Fund Preferred Stock. All preferred 
dividends are payable April 10, 1955 
to stockholders of record March 24, 
1955 

A. E. WEIDMAN 
Treasurer 
January 27, 1955 





CONTINENTAL 
CAN COMPANY, inc. 


A regular quarterly dividend of ninety- 
three and three-quarter cents ($ 03%) 

r share on the $3.75 cumulative pre- 
erred stock of this Company has been 
deciared payable April 1, 1955, to stock- 
holders of record at the close of bual- 
ness March 15, 1055 


LOREN R. DODGBON., Secretary 











CONTINENTAL 
CAN COMPARY, inc. 


A regular quarterly dividend of seventy- 
five cents (75¢) per share on the com- 
mon stock of this Company has been 
declared payable March 15, 1955, to 
stockholders of record at the close of 
business February 25. 1955 


LOREN R. DODGON, Secretary 





READERS SAY 





(CONTINUED FROM PAGE 6) 


terial which is too lengthy for conven- 
ient reading 

—Jonun R. Covincton, 

Secretary, 

The Oliver Corp 

Chicago, Ill 

Forses is always willing to abandon 

a good phrase, but must stand by its 

opinion that Oliver's one-photo, one- 

graph report was not nearly as informa- 


tive as those of its major competitors 


Ep 
Slashed Savings 


H. J. Upham’s letter in your January 
15 issue is one of the best I have read on 
the problems of the aged. I am 68% 
years old. With no pension or social 
security, I live on my savings. The high 
cost of living takes a heavy toll on those 
of us who have heen provident and 
thrifty enough to provide for ourselves 
in later years 

Mary Firrs ScuJop, 
Phillipsburg, N. J 


It's really a shame. Hard work and 
thrift, the two things that made America 
the land it is today, now seem to be of 
little value Could we really have been 
so mistaken in the good old days as to 
have regarded thrift as a virtue? 

J. N. SuTHERLAND, 
Los Angeles, Calif 


Troubled Textiles 


Free trade might be all right for steel, 
automobiles, ete. which can be mass- 
produced cheaper in the US. than in 
backward countries of Europe and Asia 

even with our wages 10 times higher 
We can- 
not compete with low wages in countries 


But textiles is another matter 


which have machinery just as new and 
as good as ours We can't reduce our 
wages, so we need a protective tariff to 
keep from flooding this country with for- 
eign textiles that will shut down our 
mii 
T. Cuaritton Hupson, 
Columbus, Ga 
Unhonored and Unsung 


Your comment, “Treat Civil Servants 
Better hits the matter precisely. Too 
many persons have the idea that public 
employees “feed at the public trough,” 
get their jobs solely through political 
pull, work an easy day (if they work at 
all), and retire on huge pensions. The 
facts, of course, are quite different. Most 
public employees obtain their positions 
the hard way by taking examinations 
They perform tasks of amazing diversity 
They are harassed by a complex network 
of rules and regulations, by investiga- 
tions, and by the whims of their supe- 
riors. They have relatively few safe- 
guards against dismissal and, in most 
cases, do not have the protections which 
labor unions give to workers in private 
industry As for pensions, these are 
often such a pittance that they have to 
be supplemented. New York State, in 
fact, had to pass a special law bringing 


64 











SOUTHERN 
MATURAL GAS 
COMPANY 


Birmingham, Alabama 


Cemmen Stock Dividend Ne. 64 


A dividend of 40 cents 
per share has been declared 
on the Common Stock of 
Southern Natural Gas Com 
pany, payable March 12, 
1955 to stockholders of rec 
ord at the close of business 
on February 28, 1955 

H. D. McHENRY 
Vice President end Secretery 


Deted: January 27, 1955 

















PHILADELPHIA ELECTRIC 
COMPANY 


Dividend Y olice 


Dividends of 45 cents a share on 
the COMMON STOCK, and 25 
cents a share on the $1 DIVIDEND 
PREFERENCE COMMON 
STOCK, have been declared pay 
able March 31, 1955, to stock- 
holders of record at the close of 
business on March 4, 1955. Checks 
will be mailed. 


Treasurer 











PREFERRED DIVIDEND 
COMMON DIVIDEND 
A quarterly dividend of $1.75 per share 
on the Preferred Stock has been de 
clared, payable March 1, 1955 to 
stockholders of record at the close of 
business on February 23, 1955 
A quarterly dividend of 32 cents per 
share on the Common Stock has been 
declared, payable March 24, 1955 to 
stockholders of record at the close of 
business on February 23, 1955 


AMERICAN RADIATOR & STANDARD 
SANITARY CORPORATION 


FRANK J. BERBERICH 
Seovetary 








PHELPS DODGE 
CORPORATION 


The Board of Directors has de- 
clared a first-quarter dividend of 
Sixty-five Cents (65¢) per share on 
the capital stock of this Corporo- 
tion, payable March 10, 1955 to 
stockholders of record February 25, 
1955. 

M. W. URQUHART, 
Treasurer. 


February 2, 1955 
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pensions up to at least public welfare 
levels. 
—Maxweitt LeHman, 
Editor, 
Civil Service Leader, 
New York, N. Y. 
Ragged Rails 


I have just been reading your Seventh 
Annual Report on American Industry 
When I got to the section on railroads I 
ran into the sentence: “The basic cause 
of the railroads’ troubles was not bad 


management.” But if management was 


not bad, neither was it good 


mediocre 


Perhaps 
is a more appropriate word. 
Certainly management is paid high sal- 
aries to manage the roads, not just to 
operate them. Their continual loss of 
business to competitors is due almost en- 
tirely to management's lack of wisdom 
and competence 
FRANKLIN E. Gross, 
Woodhaven, N. Y 
Fores, well aware of the railroads’ ills, 
believes that most owe to over-regula- 
tion, not to poor management -Ep. 


4 FORBES “First” 


As a subscriber to 
Forses,my usual en- 
joyment of its many 
attractive 
was suddenly en- 
hanced as I picked 
up the current issue 
and recognized the 
color picture on the 
cover to be a repro- 
duction of a color 
transparency 
by my son, Don 
Bradley, (see cut). Don is a young pro- 
fessional photographer who, after gradu- 
ation from Art Center School in Los 
Angeles has now begun his own 
Your January picture 
represents his first published color work! 

Tueopore F. Braniey, 
Orinda, Calif 


features 


Don Bradley made 


business cover 


Tie-in Sale 


Seems to me you should give Scott 
Paper Co. the same kudos you accorded 
O'Sullivan Rubber Co. in your January 
15 editorial Scott sends to all new 
stockholders a blanket-sized box con- 
taining all the various Scott products 
toilet and face tissues, napkins, hand 
towels, plastic holder, ete. This gesture 
develops the highest loyalty and en- 





Atlas Corporation 
33 Pine Street, Now Vork 5,N.Y. 


| 
Dividend No. 53 


on Common Stock 





A regular quarterly dividend of S0¢ 
per share has been declared, payable 
March 21, 1955 to holders of record 
at the close of business on February 
28, 1955 on the Common Stock of 
Atlas Corporation 

Wares A. Peterson, Treasurer 
February 3, 1955 











February 15, 1955 





thusiasm for a product but has made a | 

difficult situation in our house in that 

the whole family now thinks that what 

few dollars we can put aside for invest- 
ment should all go to Scott 

RicHarp Comrort, 

Arcade, N. Y. 





acf INDUSTRIES 


INCORPORATED 


Preferred Dividend No. 192 


A dividend of 62'2¢ per 
share on the 5% cumula- 
tive convertible preferred 
stock of this Corporation 





has been declared payable 
March 1, 1955 to stock- 
holders of record at close 
of business February 15, 
1955 

C. ALLAN FEE, 


Secretary 


January 27, 1955 











SOCONY—VACUUM | 


OIL COMPANY 


INCORPORATED 


Dividend 
No. 176 


January 


25, 1955 


The Board of Directors today 
declared a quarterly dividend of 
50¢ per share on the outstand 
ing capital stock of this Com 
pany payable March 10, 1954 
to stockholders of record at the 
lose of 
955 


W. D. BickHaAm 


‘ business February 4 
! 


Secretary 











WMD 


CORPORATION 





460 Weet 34m St, N.Y. LALLY. 
Notice of 


QUARTERLY CASH DIVIDEND 
15¢ a share 








Payable March 1, 1955 
Record date, February 17, 1955 


| January 27,1955 








Tennessee Gas 
Transmission 
Company 


DIVIDEND NO. 30 


The regular quarterly dividend 
of $< per share has been 
declared on the Common Stock, 
April 1, 1955 to 

stock holders of record on 

Mareh 4, 1955 


J. E. IVINS, 


weretary 


payable 








DIVIDEND NOTICE 
Jefferson Lake Sulphur Company 


The Board of Directors at a meeting 
on January |7, 1955, declared the reg 
ular semi-annual dividend of 35¢ per 
share on the Preferred shares and the 
regular quarterly dividend of 40¢ per 
share on the Common shares [Dividend 
No. 47}, both payable March 10, 1955, 
to shareholders of record February 21, 
1955 

CHAS. J. FERRY, 


Vice-President & Secretary 





Common and Preferred Dividend Notice 


January 26, 1955 
The Board of Directors of the ¢ ompany has declared 


the following quarterly dividends, all payable on 


March 1, 
business February 4, 1955: 


Security 


1955, to stockholders of record at close of 


Amount 


per Share 


Preferred Stock, 5.50°/, First Preferred Series $1.37 


Preferred Stock, 4.75 


Common Stock 


TEXAS EASTERN 


SwHREVEP OR YT, 


Convertible Series 
Preferred Stock, 4.50°/, Convertible Series 


$1.18% 

$1.12 

$0.35 
oove_JS 


Secretary 


- 
fransenissien ( “eyrotason 


LOVIBSIiANA 








THOUGHTS 





It is not a struggle merely of econ- 
omic theories, or forms of government 
or of military power. At issue is the 
true nature of man. Either man is the 
creature whom the psalmist described 
as “a little lower than the angels” 
or man is a soulless, animated machine 
to be enslaved, used and consumed by 
the state for its own glorification. It 
is, therefore, a struggle which goes to 
the roots of the human spirit, and its 
shadow falls across the long sweep of 
man’s destiny 

Pres. Dwicut D. Ersennower 
Happiness? That's nothing more 
than good health and a poor memory 

Dr. ALsert SCHWEITZER 


Men are not equal in intelligence 
and talents. Those who are more ac- 
complished should not be penalized to 
further those who are not. Each in- 
dividual, like water, will graduate to 
his own level of comprehension and 
the ability to achieve 

Rosicructan Drcest 


We can't always control what hap- 
pens to us. But we can control what 
we think about what happens And 
what we are thinking is our “life” at 
any particular moment 

Norman G. SuHrpie 

Force without justice is tyrannical 

justice without force is impotent 
Biase Pascal! 

I am quite sure we can achieve 
peace, but for that the Western na- 
tions must be united and must work 
together This is why I do feel that 
organization of the Western defenses 
between the countries concerned is 
the cornerstone for strengthening the 
peace Prerre Menves-FRANcE 


The question for us is whether 
our fears will feed on themselves un- 
til we throw away our freedom in a 
wild attempt to preserve it. There is 
a great threat from overseas. But the 
threat here at home is, for the mo- 
ment, greater.--Dr. Vannevar Busn 


That can not be Justice for one 
which results in an Injustice to others 
that can not be Security for one which 
results in Insecurity to others: that 
cannot be Right for one which inflicts 
a Wrong upon others 


WiiuraM J. H. Boercxer, D.D 


ON THE BUSINESS OF LIFE 


No man is good enough to govern 
another man without that other man’s 
consent ABRAHAM LINCOLN 


That is a good book which is opened 

with expectation and closed with profit 

ALCOTT 

Enthusiasm is that temper of the 

mind in which the imagination has got 
the better of the judgment 

Bisnor WARBURTON 





B. C. PORBES:; 


Earning money a proper, a 
and ambi- 
But, happily, 
leaders in 


necessary, function 


tion in business 
busi- 


ness feel that the mere piling up 


many mode rn 


of millions is not the highest goal 
attainable in business, but that 
the supreme purpose of any busi- 
ness must be to render a s8eTv- 
ice equal to the price charged 
for it, and that the business man 


or business that as- 


enterprise 
pires to win the highest recog- 


nition for distin 


success must 
quish himself or itself, not by the 
magnitude of the profits, but by 


the value of service performed 











Experiment is folly when 
ence shows the way 


Rocer W 


experi- 
BABSON 


Better do a kindness near home than 
walk a thousand to burn incense 

CuInese Provers 

Blessed are they who have the gift 

of making 

God s best 


things, but 


friends, for it is 
gifts. It involves 
above all, the 


one of 

many 
power of 
going out of one’s self, and appreciat- 
ing whatever is noble and loving in 
anothe Tuomas Hucues 


Mercy is the truth 


SEAVER 


twin sister of 
GEORGE 


Age, like 


charm 


double 
HoLMESs 


distance lends a 
Oviver WENDELL 


If you were to list the one hundred 
most successful business organizations 
in America, I am sure you would find 
that the great majority of them are 
successful because they have employed 
unique or intensive sales methods. 

W. ALton Jones 


The worst sorrows in life are not in 
its losses and misfortunes, but its fears. 


-A. C. Benson 


I have never been able to conceive 
how any rational being could propose 
happiness to himself from the exercise 
of power over others. 

THOMAS JEFFERSON 


It takes wit and interest and energy 
to be happy. The pursuit of happiness 
is a great activity. One must be open 
and alive. It is the greatest feat man 
has to accomplish, and spirits must 
flow. There must be courage. There 
are no easy ruts to get into which lead 
to happiness. A man must become in- 
teresting to himself and must become 
actually expressive before he can be 
happy Rosert Henri 


“Bill of Rights for Boys” 

1, Like everybody else, a boy has 
a right to the pursuit of happiness. 

2. He has a right to play so that he 
may stretch the imagination and prove 
his prowess and skill 

3. He has a right to the constructive 
joys of adventure, and the thrill that 
are a part of an open life 

4. He has a right to affection and 
friendship 

5. He has a right to the sense of 
security in belonging to some group 

6. He has a right to health protec- 
tions that will make him an inch talle 
than his dad 

7. He has a right to the education 
and training that will amplify his own 
natural bents 

8. He has a right to accept the obli- 
gations of citizenship in a democracy 

perhaps the greatest right a boy, or 
anyone else, can have. 

Hersert Hoover 


Past experience should be a guide 
post, not a hitching post 
D. W. WiILLiaMs 

Confidence is that feeling by which 
the mind embarks in great and honor- 
able courses with a sure hope and 
trust in itself CICERO 





Text... 


7 


Stand fast therefore in the liberty where- 
with Christ hath made us free, and be 
not entangled again with the yoke of 
bondage 


GALATIANS 5:1 
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THE HOW ANnp WHY oF 


STMENTS 


PRINCIPLES, PRACTICES and ANALYSIS 


by DOUGLAS H. BELLEMORE, Investment Counsel! 
and Chairman, Department of Finance, Boston University 


The Most Important Book on Investments FORBES Has Published 
Since Schabacher’s “Stock Market Theory and Practice” 


OINTS UP for you the investment problems arising out of the post-war years with particular 

emphasis on price as the most important factor you have to consider to make wise investment 
decisions from here on. Tells you when not to buy "growth" stocks. Points out the weaknesses of 
the Dow Theory and other technical forecasting devices. Explains in full the foolproof methods of 
successfully timing techniques you can use to avoid buying at the peaks. Supplies valuable gquideposts 
to investment planning for the individual, as well as the institutional buyer. 

Discusses each and every class of security, including mutual funds, with specific tests for evaluating 
each. Devotes the last 13 chapters, a veritable book in itself, to security analysis with many actual 
examples of professional analyses. This section should prove invaluable to the sophisticated investor, 
fund manager, institutional buyer and professional analyst. 

The 198 charts and tables make it the most comprehensive investment book published. 


55 Charts and ilis., 143 Tables, 880 Pages 


> 


ABOUT THE AUTHOR 


Professor Bellemore combines 20 
years experience in teaching in- 
vestments with practical experience 
besed on the suceesstul handling 
of investment accounts by an in- 
vestment counselling firm, with 
experience dating back to 1920, 
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RETIREMENT PROGRAMS 


Chapter 18 “Investment Policy for 
Individuals” offers Financial Pleas 
for (1) A young merried man; 
(2) A sell-employed middle-aged 
businessman; (3) « retired busi- 
nessman or widow. 


TWO EDITIONS 

Complete 880-page text with 15 
Chapters on Security Analysis 
$10 Without Security Analysis 
section, $7 

Please check your choice on the 
coupon below and mail with re- 
mittance today 


MONEY BACK IN 
7 DAYS IF NOT SATISFIED 


edition checked 


Analysis 


Analysis 


NAME 


ADDRESS 


cITy 


B. C. FORBES & SONS PUBLISHING CO 
80 Fifth Avenue, New York |!, N. Y 


Please rush me Professor Bellemore's 


cf) Emeleosed is $7 for edition without section 


(Oa N.Y.C. orders please add 3 


If | em not satisfied with book 
7 days tor complete refund 


ok “INVESTMENT 


[ ] Enclosed is $10 for edition with 1} chapters on Security 


on Security 


for sales tax 


| mey retera ut within 











Life is pleasant in Greater Philadelphia 


homes and a happy blending of history and progre 


The entire section ¢ njoys economic stability because 


of its industrial diversification. Serving the area 


are America’s fastest-growing seaport, and super 


highway, and au transportation facilities 


PHILADELPHIA 


in Greater Philadelphia 


where life is better 


Present also are raw materials, product 


well as abundant electric power, ample for all 


prese nt needs and geared to future ¢ X pansion 


An unequ iled market, with tremendous resource 
is provided by the more than twenty million peoy 
who live within 100 miles of Philadelphia 

If you are planning to relocate or expand you 


business, consider Greater Philadelphia 


ELECTRIC COMPANY 


awrunng the worlds greatest indusdual area, Delaware Valley USA 





